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Alvin Silver, the Long-Life Plate, has long 


been famous for the exquisite artistry of 
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its patterns. 


A New Alvin Pattern 


—the Lancaster 


Pe nn ne NE EMR, SAO OANA RBA SE ABALIO 


True to the Alvin tradition of 
producing artistic patterns, comes 


ee oe 


the new Lancaster pattern of Alvin 
Silver, the Long-Life Plate. Em- 
bodying a simple foliage border 
motif which leaves a well-propor- 
tioned space for engraving, you 
have in the Lancaster a pattern 
that is destined to take its place 
beside the famous Molly Stark, 
George Washington and Victory 
patterns of Alvin Silver, the Long- 


Life Plate. 


You will do well to stock the new Lancaster 


| | pattern of Alvin Silver, the Long-Life 


a 
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Plate, and give it good display. 


Price List Sent on Request 


ALVIN SILVER COMPANY 
SAG HARBOR, N. Y. 





New York Chicago 
LVI 


] 20 Maiden Lane 10 S. Wabash Ave. 


THE LONG-LIFE PLATE 
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Spoons 





{—— and interestingly told history 
of the spoon is that by Paul Rouaix in 
his “Dictionnaire des Arts Decoratifs.” He 
“The first spoon must have_ been 


says: 
the palm of the hand or some shell. “It is 
to ceramics that, later, human industry 


looked probably, for spoons when it ceased 
to drink from the larger vases, which 
showed already certain exigencies of civil- 
ization and refinement. Egyptian art pro- 
duced spoons (see exhibits in Louvre), but 
toilet spoons; they served for dipping out 
certain substances, paints for the women. 
Their handles are curious and sometimes 
complex; of such are those of a eunuch, a 
young girl musician, a naked woman, and 
even a dog holding the bowl in its muzzle. 

“These are not table spoons. Were the 
latter known to the Greeks and Romans as 
a utensil served at feasts? The spoons 
we have found, are they not solely kitchen 
utensils for the preparation of dishes and 
not appearing on the table? The Naples 
Museum possesses three whose shape is 
analoguous to our own spoons and the 
handle stems terminating in the hind’s foot. 
The bowl of these objects is shaped like a 
shell. The cochlear cannot, properly, be 
called called a spoon; the round bowl 
served for prying and, with the pointed ex- 
tremity of the handle, snails and _ shell 
fish were eaten. The testament of St. 
Remigius (V. century) mentions spoons. 
Crystal, serpentine, carnelian, horn, wood, 
gold, ivory, were employed in their make. 
Precious stone enamel ornamented the 
handle, which seldom was of the same ma- 
terial as the bowl. At first cited singly, 
we see spoons mentioned by the dozen 
about the XIII. century. In the XIV. 
century Pierre Gaveston, favorite of 
Edward II. of England, owned 69 silver 
spoons. The ‘Coronation spoon,’ preserved 
in the Tower of London, belongs to this 
period [since disproved—Ed.]—the bowl 
is a large oval with nervures in relief in 
the centre, the handle is a stem wattled 
and gecorated with precious stones. 

“The XVI. century had its style in 
shape and ornamentation (terms, pagan dei- 
ties, cartouches, etc.). The stem often is 
bowed and diminishes beneath the bowl. 
Sometimes the spoon is adjustable and 
made one with the fork. This is the period 
of spoons called ‘apostle.’ With the XVII. 
century, at first, the spoon figures with the 
knife and fork in a case. It is always with 
a short stem but flattened. The length of 
the bowl is about 12 centimetres. The stem 
is ornamented sometimes with pierced 
work, or chased, with figures, sometimes 
little scenes. To the end of the XVII. cen- 
tury is attributed the innovation of ter- 
minating the flat stem in spatula form. 
Louis XV. style is recognized by its deco- 
tation in capricious rocaille. The edges of 


the stem are turned and twisted and tend 
to the form called ‘violin. With Louis 
XVI. threads of pearls, knotted ribbons, 
and oval medallions appear.” C. W. C. 





The American Aboriginal Goldsmiths 





GPEAKING of the wonderful workman- 

ship displayed by the ancient Mexican 
and Peruvian craftsmen, Lowes says 
(“Chats on Old Silver’): “No class of 
goldsmiths’ work is so little understood, 
and so little data has heen gathered round 
the origin of this early work of Mexico, 
Peru, and Chili that its history is only con- 
jecture. Whence did the early craftsmen 
derive their art? If we could believe story 
and tradition, the fallen angels, “the Jinns,” 
were the introducers of it in all Eastern 
countries. . . . The discovery of the 
New World by Columbus opened up Mex- 
ico and Peru to the Spaniards, who found 
great and highly civilized nations in these 
countries. The Aztecs of Mexico and 
Peru were apparently the only tribes of 
America who were above the status of 
savages. The same artistic feel- 
ing-is displayed in the remains of the Mexi- 
can and Peruvian gold work as is found in 
the archaic gold and silver of Egypt, 
Assyria, and Greece. There is a universal 
sameness and a curious resemblance be- 
tween the earliest known efforts of the Old 
World nations and those of Mexico and 
Peru. It is said that “all children draw 
Assyrian,” and certainly the tentative ef- 
forts of a young child to draw the human 
face or that of an animal in profile is seen 
to be precisely similar to the earlier Egyp- 
tian, the Assyrian, and the Mexican pro- 
files. The eye is always full, as it seems 
impossible for budding artists of all ages 
to represent it other than as they know it. 

“Many of the gold and silver ornaments 
and vessels, often.curiously shaped to rep- 
resent the human form, found in the 
‘huacas’ or graves of Old America, are in- 
teresting examples of this tendency. These 
‘huacas’ have yielded an immense amount 
of personal and religious ornaments and 
vessels for ceremonial and domestic use, 
all showing absolute mastery and perfec- 
tion of the goldsmith’s art. 

“The Spaniards who invaded the country 
jn the 15th century destroyed all evidence 
that might have been of use to us, burning 
and melting everything of value that came 
in their path through this land apparently 
overflowing with gold and silver. The con- 
querors sent from Peru, between the years 
1550 and 1660, no less than four hundred 
million ducats in value of gold and silver. 
They broke open the. graves, some of 
which yielded between £3,000 and £13,000 
worth of gold vessels, furniture, and per- 
sonal ornaments. The inhabitants were 


404 


slaughtered or driven out of the country, 
many of them throwing their valuables 
into the rivers and lakes, and others bury- 
ing them in the ground. 

“Considering that these people only 
knew the use of stone implements, what 
they accomplished is nothing short of mar- 
vellous. By many it is asserted that they 
possessed some secret of making gold as 
workable as putty. They thoroughly un- 
derstood the art of melting, casting, and 
gold soldering. In casting they made a 
material like wax, and of this a model of 
what was required. This model was sur- 
rounded by a mould of clay, and the whole 
was heated and the wax allowed to run 
out, leaving the space to receive the molten 
gold or silver, after which the mould was 
broken open. Previously this method has 
been used for metal casting (known as a 
cire perdue) from the days of Tubal Cain. 
The tools were stone, though some fine 
ones in jade have been found. This must 
have been imported from China or New 
Zealand, as no jade has ever been found in 
America. Sharp knives and scrapers of 
natural glass, called ‘obsidian,’ are found, 
and with such poor tools such marvels 
were made as the recorded in Prescott’s 
‘History of the Conquest of Peru’:—‘They 
had artificial gardens, the soil of which was 
small pieces of pure gold, and this was 
planted artificially with maize, the stems, 
leaves, and ears all being made of pure 
gold. Twenty sheep with their lambs, 
shepherds with slings and crooks in the 
same metal, watched in the field, while 
statues at intervals decorated it. In fact 
it was one of the righest gardens in the 
world.’ Similar gardens belonged to all 
the royal palaces of the Incas. All the 
vessels for the table and kitchen were of 
gold or silver. Such profusion of gold can 
be understood when we learn that these 
people called gold ‘Tears which the sun 
shed.’ 

“A large case of Mexican and Peruvian 
gold work is shown at the British Museum, 
where the marvelous work, the fineness and 
delicacy of which is, like the ancient Greek 
work, not understandable, but more es- 
pecially from those semi-savages, yet in 
many ways astonishingly civilized, people. 
Strange little figures of their god ‘Quetzat- 
coatl,’ the feathered serpent, or serpent 
bird, are hammered out of pure gold nug- 
gets into fine wire threads, and wonderfully 
twisted into shape. Carl Lumholtz says 
that quite recently, only some 30 yards deep 
in a cave in Mexico, two thousand jars 
were found, and under these a gold idol, 
which the finder melted down and sold as 
bullion. At Tepic he found two skeletons, 
round whose necks were twenty-six small 
golden bells, and on one a large hammered 
plate of solid gold. C.W.C 
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The contrasting harmony of engine-turned green gold, 
and bars of inlaid platinum, set with diamonds and 
sapphires, suggests this new cushion-shape Link But- 
ton as an ideal “Gift that Lasts.” 


Illustrated in your copy of the 
“‘Larter Gold Silent Salesman” 


LARTER & SONS 
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The Production of Platinum in 1919* 





A Report Prepared for “Mineral Industry,” by Dr. George Frederick Kunz 














(Continued from issue of Oct. 27.) 

Platinum in Foreign Countries 
ja—An alluvial deposit of plati- 
ee fond in 1918 at Morrison, New 
South Wales, Australia. The deposit is 
situated about 1% miles east of Fifield and 
about a mile distant from the old Platina 
deep lead. The platiniferous wash is com- 
sed chiefly of sandy clay containing em- 
bedded pieces of quartz, rounded and an- 
gular, and also a few pebbles and boulders 
of white quartz, for the greater part only 
partially water worn. The thickness of the 
stratum of “pay dirt” averages from 2 ft. 
6 in. to 3 ft., but the width has not yet been 
accurately determined, although on some of 
the claims as much as 20 ft. in width has 


and the cost of recovery of relatively small 
amounts is said to equal or exceed the value 
of the recovered metal. For instance, the 
gold recovered at Trail, British Columbia, 
is said to carry 1.8 oz. of palladium to 
every 1,000 ozs. of gold but the estimated 
cost of recovering the palladium practically 
equals its value, so that no effort is made 
to separate it; the largest item in the cost 
of recovery is said to be the interest charges 
on the amount of gold held up during the 
time necessary to the process. Such metals 
could probably be profitably extracted when 
the gold is in storage at the treasury or 
mint.” 

In British Columbia three distinct types 
of rocks have offered lode platinum, namely, 








= 


STATISTICS OF PLATINUM IN CANADA(a) 


Production, Crude. 


Year. Troy Oz. Value. 
ee i asin v eal cy ae 
er oe a 
Se ee eae ee i 
ES eerie és 

NN sa en Ww 3 oi0 8.a'6 80-4 a re 
NS) ngs s sisi emh aes ae 18 $489 
ER ree ree as or 
EE Nina naan ans bud sates 23 1,063 
Aero re tee cr 15 600 
EI er ren mee 57 3,823 
Eos. 9-5.ss de> Cadena v's 39 2,560 
Ae orerr Tr errr ee caews 











Imports, Value. 

Exports. r A ~ 

- a ~ Wire, Bars, Crucibles, 
Troy Oz. Value. Etc. Retorts, Etc. 

43 $937 $37,223 $7,630 

456 2,118 61,441 * 13,049 

2,254 62,776 100,185 12,874 

39 1,961 170,944 4,549 

92 3,821 224,216 7,974 

158 7,929 141,117 4,557 

43 2,161 69,736 9,937 

236 11,052 65,040 19,047 

532 41,945 68,633 19,910 

331 29,599 107,409 6,870 

(t)375 36,755 (b)20,771 (b)7,239 

325 28,815 (b)179,033 (b)18,802 


(a) Anual Rept. Min. Prod. of Canada. (b) Dept. of Trade and Commerce, year ending March 


31, 1919. 








been exposed, without reaching the boun- 
daries. The bottom of decomposed slate is 
fairly rough. More than 400 loads of wash 
dirt has been treated in a puddling machine 
and has yielded on an average 0.2 oz. of 
platinum per load. However 16 loads from 
the prospector’s claim produced 8% ozs. A 
small amount of gold, about 4 pennyweight 
per load, was also recovered. As many as 
16 claims had been pegged out in 1918, and 
some 60 men were at work. The platinum 
sold locally at £8 per oz." 

Canada—Of one of the drawbacks on 
platinum production in Canada, a recent re- 
port of the Canadian Department of Mines 
makes the following statement :? 

“At present there is no smelter in western 
Canada which gives any return to the ship- 
per for any platinum contained in the ore 
shipped; the reason for this is that as any 
such shipments have been very small in 
proportion to the capacity of the smelters, 
the ores are mixed in the general smelting 
operations, and the platinum, which may 
have been important in a small part of the 
furnace-charge, is relatively unimportant in 
relation to the whole. In the refining of 
the metals no allowance is made to the 
smelter for a recovery of platinum metals, 


*Reprinted from Mineral Industry, Vol. 28, by 
Yermission of the McGraw-Hill Book Co. 

1Annual Rept., Dept. of Mines, New South 
Wales, 1918. 

"Summary Rept., 1918, Part G, Dept. of Mines, 
Canada, Geol. Surv., Ottawa, 1919, p. 13G. 


peridotite-pyroxenite rocks and their deriva- 
tives, where it appears associated in: the 
chromite; chalcopyrite, often quite acid; and 
lastly shear zones of typical granite, where 
it seems to be unaccompanied by other 
minerals unless it be with a development of 
chlorite. It must be borne in mind that 
while platinum is often found in association 
with chromite, this is not so regularly the 
case that the presence of one of these sub- 
stances suffices to prove that of the other. 
Moreover, there is no regularity in the dis- 
semination of the platinum in the chromite, 
the platinum content when present being 
sometimes very small, while at other times 
it may show a high percentage. It has been 
remarked that “at certain points where pe- 
culiar geological features may have influ- 
enced the concentration, as in shear zones, 
in large segregations of chromite, in highly 
serpentinized areas, in or near dikes which 
have been accompanied by some mineraliza- 
tion, etg., there are many more chances of 
success.. But a single instance is known 
in British Columbia of the appearance of 
platinum in shear zones in granite; this is 
about Siwash Creek in the Tulameen dis- 
trict. The quantity of platinum found was 
not sufficient to be of economic importance? 

A platinum occurance in Nova Scotia is 
recorded in the Scheelite Mines, Ltd., of the 


1Summary Rept., 1918, Part G, Dept. of Mines, 
Canada, Geol. Surv., Ottawa, 1919, p. 7G. 
2’Kemp, U. S. Geol. Surv. Bull. 193. 
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Moose River district, Halifax County. Here 
in the preliminary work for development, 
about 250 tons of 10 per cent ore had been 
taken out, and a test of a sample showed 
traces of gold and platinum to the estimated 
amount of 0.04 oz. per ton of the material. 
The test was made at the laboratory of the 
Department of Mines at Ottawa, and it was 
conjectured that sperrylite, the arsenide of 
platinum, was the source of the metal. It 
is regarded as possible that the old tailings 
which have been accumulating for many 
years in some of the gold districts of Hali- 
fax County may contain enough platinum 
to repay the expense of production. | As 
promising districts are noted the following, 
besides Moose River: Caribou, Oldham, 
Waverly, Cow Bay, Ovens Baker Settle- 
ment, Pleasantfield, and Malaga; in all of 
these the tungsten ore, sheelite, occurs.’ 

The supply of platinum from Canada has 
been so very small, if we except the quan- 
tities secured by the refiners from copper 
matte of the Sudbury, Ontario, copper mine, 
that the reported discovery of gold and 
platinum in gravel beds near Belleville, in 
Huntingdon township, Hastings County, 
Ontario, is well worth attention. These: de- 
posits are stated to occur on a farm of'100 
acres, which was recently acquired by a 
constructing firm because of the gravel de- 
posits. Shafts have now been sunk to test 
the richness of the gravels in the precious 
metals, and the discovery has led to the 
purchase of several neighboring farms. It 
is to be hoped that definite results of greater 
importance than those heretofore obtained 
in Canada may be ‘recorded. 


Concerning the recoveries of platinum 
and platinum metals from the Canadian 
nickel-copper ores, the International Nickel 
Co. of Canada report for 1919 a recovery 
in an impure state of some 25 ozs. of plati- 
num and 62 ozs. of palladium. It is an- 
nounced that before long the British Amer- 
ica Nickel Corporation will have its new 
refinery at Deschesnes, Quebec, in opera- 
tion. The fact that the electrolytic method 
of refining is to be employed there gives 
encouragement to the hope that there will 
be a more satisfactory recovery of platinum 
metals here than has been the case up to the 
present time. Refined platinum, palladium 
and iridium, as well as gold and silver will 
be produced. Much greater amounts of the 
platinum metals are likely to be recovered 
here than has been the case in the Inter- 
national Nickel Co.’s plant at Port Col- 
borne. Although the returns from the al- 
luvial sands of the Similkameen district, 
British Colombia, are incomplete as yet, the 
Provincial’ Mineralogist reports a recovery 
in 1919 of $1,500 worth of platinum from 
the gold placer operations.* j 


In Eby township, Northern Ontario, what 
are called “encouraging” quantities of plati- 
num are reported. The metal occurs in a 
large sulphide deposit and the first and’only 
test so far noted gave as a result about $2 
worth of platinum per ton.‘ However, this 

1 Annual Rept. on Mines, Nova Scotia; 1918, p. 
50. Cited in Summary Rept., 1918, Part G, Dept. 
of Mines, Canada, Geol. Surv., Ottawa, 1919, p. 
5G. 

2 Bureau of Mines, Canada, 1919. 

8 Prelim. Rept., Min. Prod. of Canada, Canadian 
Dept. of Mines. 

“Can. Chem. Jour., July, 1919. 
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scarcely mean more than one-fiftieth 
e to the ton. 

Tests made in 1917 in the Department of 
Mines, Canada, showed traces of platinum 
+ sity in chromite from St. Cyr, Province 
af Quebec. As serpentine exists in this 
sooviete in great quantity, there is high 
probability that other platinum deposits will 
be discovered. Placer workings on Riviére- 
des-Plantes and Riviére-du-Loup have al- 
ready furnished a little platinum, apparently 
derived from rocks not far distant. Plati- 
num in minute scales and grains was secured 
here as early as 1852 by Dr. T. S. Hunt’ 
As the serpentines of Quebec from Gaspe 
to the Vermont border resemble those re- 
garded as the source of the platinum in the 
placers of Russia and of British Columbia 
there is always a prospect that tests of the 
disseminated chromite in these serpentines 
will reveal the presence of platinum in pay- 
ing quantities.” In Kemp’s opinion, the 
great nugget from the glacial drift found 
near Plattsburg, N. Y., was ultimately de- 
rived from the serpentine areas of Quebec.’ 

Colombia.—The Republic of Colombia has 


would 
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BC 4 aicisnreipwie vaaaieute 12,387 398,657 
a EE TICE 13,601 470,938 
a. EE Tee 25,588 1,473,553 
BONERS oat new setnwess 21,278 1,536,422 
PRU a scp ides swaw sen 27,030 2,241,744 


(a) Fiscal year ending June 30. 


New Guinea—It has been known for a 
number of years that osmiridium occurs 
with gold in the British territory of Papua 
on the island of New Guinea, but the miners 
used to treat it as disrespectfully as did 
the Tasmanian miners. Even now,- how- 
ever, when this metal is worth much more 
than gold, the banks or the mint are loath 
to accept gold with associated osmiridium, 
because of the difficulty of refining the gold, 
as should osmiridium particles remain in 
the melted gold the superior hardness of 
this metal has been found to deface the 
dies used in minting. So far as reported 
no attempts have been made to mine the 
osmiridium alone, it having only been re- 
covered as a by-product by gold diggers. 
It has been found in a flaky form in the 
Lake Kamu district, and in a form re- 
sembling that of native bismuth in the 











EXPORTS OF PLATINUM FROM COLOMBIA, 1906-1916.(a) 





Weight Weight in 

Year. in Grams, Troy Oz. 
roc 211,205 6,791 
AGS cease se seicees 290,583 9,343 
Cis sive 540.60:6 45. 267,600 8,605 
ere 272,835 8,773 
MEGS 4.6 6.6 0:00 0.000.006 424,951 13,664 
er re 482,465 15,513 
I igaia so .a-01s/4'4'9:4,9 875,136 28,140 
Ng 6.0'6'0:4.4.010 4010108 570,135 18,332 
TR os 69.000 oe-003 526,127 16,917 
ES sie's.0:0:60 3 40's 606,120 19,490 
Evo 9546. sie 0 60:0 sra' 827,377 26,603 
5,354,534 172,171 








Value in Average Average 
Dollars. Per Oz. Per Gram. 
$122,219 $18.00 $0.58 
175,596 18.80 0.60 
115,827 13.34 0.43 
154,401 17.63 0.56 
260,633 19.08 0.61 
246,016 15.86 0.51 
594,188 21.12 0.68 
583,994 31.85 1.02 
537,304 31.80 1.02 
549,854 28.21 0.91 
1,635,565 61.44 1.98 
$4,975,597 $28.90 $0.93 


(a) Weight in kg. and value in dollars communicated by Consul General Francesco Escobar, New 
York, Apr. 6, 1920; weight in troy ounces and averages per ounce and gram computed for this report. 








laid a tax of 5 per cent ad valorem upon 
all platinum exported from that country 
after June 15, 1919, and if expectations are 
verified as to the increased production of 
the Colombian mines, this will enrich the 
treasury to an appreciable degree, while it 
may not operate as a check upon exports, 
for the demand both here and abroad is far 
too active. Moreover, in view of the im- 
mense increase in the value of platinum, a 
5 per cent tax can be added to the cost 
without greatly affecting the sale. 

The new platinum company recently or- 
ganized by the Lewisohns for the exploita- 
tion of the Colombian product promises to 
be very successful. Its flotation was of 
course very easy, owing to the great atten- 
tion that has been paid to this metal lately, 
to its scarcity, and to the substantial char- 
acter of the supporters of the new company. 
The stock (issued at $10) is now being ac- 
cumulated around $12.50 per share. 


UNITED STATES IMPORTS OF PLATINUM 
FROM COLOMBIA 
(In Troy Ounces) 


Year (a) Quantity Value 
ETN 5 «9 0,6 vle'svd'e 1,600 $31,383 
i 6 6.5:0-¥s beak 5,503 147,820 
eee 6,627 219,128 
BGs sissies o's vee 10,461 363,731 


1Geol. Surv. Can., Ann. Rept., 1851-52, p. 120. 

*Summary Rept., 1918, Part G, Dept. of Mines, 
da, Geol. Surv., Ottawa, 1919, p. 5G. 

*U. S. Geol. Surv., Bull. 193, p. 57. 


Yodda Valley; in other places it appears © 


in small granules. Usually; so far, it has 
been encountered in the serpentine forma- 
tions which are frequently present in New 
Guinea.’ 

Russia—In view of the fact that we shall 
probably be forced to depend mainly upon 
Russia for our supply of platinum in the 
future, as has been the case in the past, 
the merger of the Russian Economic League 
with the American-Russian Chamber of 
Commerce merits the attention of those in 
need of this precious metal. The league 
has already done good work in bringing 
American and Russian business men into 
contact.: Hon. William C. Redfield, for- 
merly U. S. Secretary of Commerce, is the 
president of the American-Russian Cham- 
ber of Commerce, and a number of other 
representative men are members of the 
body. They are now brought into close 
relationg with the representatives of impor- 
tant Russian industrial and commercial in- 
terests who are connected with the Russian 
Economic League. Nothing can better 
serve to check the spread of irrational eco- 
nomic theories, either here or in Russia, 
than common action for a sane develop- 
ment of trade relations between the United 
States and that country. 

It remains somewhat uncertain at this 





1 Min, Sci. Press, Apr. 10, 1920. 
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writing what degree of success might attend 
the reported plan to issue Russian currency 
notes secured by the Russian stock of plati- 
num. As foreshadowed in the despatches 
the intention was to issue notes of 50, 100, 
500 and 5,000 rubles, the basis being an ac- 
cumulated stock of platinum worth 37,500,- 
000 gold rubles, equivalent to $19,290,000. 
The issue is to be limited to 65,000,000 
rubles and the notes are destined chiefly, 
if not exclusively, for foreign sellers of 
commodities greatly needed in Russia, al- 
though it is stated that some of them may 
be paid over to Russian sellers, who can 
then utilize them for foreign purchases. As 
indicated by the yaluation put on it, this 
platinum stock might range all the way 
from 130,000 to 160,000 ozs., according as 
it is refined or unrefined. In this connec- 
tion it is well to recall that from 1828 to 
1845 Russia had a platinum coinage. Dur- 
ing this period 1,392,012 coins were struck, 
the denominations being one, three, six and 
twelve rubles. An aggregate weight of 473,- 
907 troy ozs. of the metal was coined, 
equivalent to 14,738 kg., and worth today 
$50,000,000, although the coinage value at 
that time was only about $7.15 to the ounce. 
There was an iridium alloy of about 2 per 
cent. 
(To be continued) 








Old Huntress’ (?) Whistle 





[X the Germanic Museum, Nuremberg, is 

a hunting whistle of silver of the XVI. 
century. It is a curious contrivance in its 
elaborate construction. The little pipe or 
tube of the whistle rests on the head of a 
siren adorned with pendeloques, its open 
end opposite the mouthpiece is adjacent to 
a hollow sphere in which is a hole so 
oriented as to catch the wind issuing from 
the tube, and in this way creating the shrill 
sound. 

This most decorative treatment of the 
whistle is still further enhanced by being 
suspended by an elaborate linked chain at- 
tached to a pierced rosette and ring for 
suspending the entire jewel to the person 
of the wearer. Below the rosette hangs a 
tinkling silver bell. We can conceive the 
pride of the gentle Diana of the Chase 
wearing self-consciously this tinkling toy 
as she follows, on horseback, the hounds, 
and raising the glittering bauble to her red 
lips to call attendance. Sic transit gloria 
mundi, name and burial place of the lovely 
huntress are lost and only the quaint sil- 
versmith’s conceit remains to remind us of 
the hunts the trinket accompanied—and per- 
haps it was a concéited puppet of a mere 
man who wore: it, after all 








S. T. Little Jewelry Co., Cumberland, Md., 
has authorized the payment of 25 per cent 
stock dividend in addition to the usual 6 
per cent dividend recently paid to the stock- 
holders of the company. The S. T. Little 
concern was founded by Samuel T. Little 
in 1851 and incorporated in 1902: The con- 
cern has just completed the erection ofa 
building at Brunswick where a jewelry store 
will be opened about Nov. 1. The capital 
stock of the company has been increased. un- 
der the laws of the State of Maryland from 
$50,000 to $100,000. 
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BRISK BUSINESS REPORTED 





Cleveland Wholesale Concerns Say Trade Is 
Excellent and Big Holiday Sales Are 
Anticipated. 


Cueveann, O., Oct. 27.—Mild weather, 
election time and reduced buying power of 
the community have not had their depress- 
ing effect upon the jewelry trade here as 
‘; the case in some other lines of business. 

This is the consensus of opinion among job- 
bers and retailers alike. Retailers, both lo- 
cally and out of town, are stocking up for 
Christmas, somewhat earlier than usual, and 
some of the largest establishments report 
they are doing holiday business already. 

Summer-like weather has brought more 
people into the retail sections of town, and 
a like influence is noted in out-of-town 
stores, for there is a steady stream of re- 
tailers from more distant points calling upon 
manufacturers and jobbers here. The elec- 
tion influence has been but a passing factor. 
Finally the sharp contraction in employment 
in the many industrial establishments in 
the Cleveland district does not seem to have 
curtailed the resources of the people who 
want jewelry. 

As pointed out by W. H. Wagner, of The 
Wagner, Gilger, Cohn Co., the spending of 
money is being diverted into more satisfac- 
tory channels, such as jewelry, instead of 
over the saloon bar. The coming holiday 
season is expected to be the first real nor- 
mal test of the value of this change in eco- 
nomic life. Retailers both near and more 
distant from Cleveland, inform jobbers that 
the people of their respective communities 
are buying more goods of the retail jeweler, 
and this is proved by. the orders being 
booked with the wholesale houses here. All 
retailers agree they are benefiting by the 
change in money distribution, as it finds its 
way toward present-giving and general bet- 
terment of the people. 

“Even if the buying power of today is 
reduced from what it was a year ago, still 
there is not the temptation to spend it for 
liquor,’ says Mr. Wagner. “This in itself 
puts the working people ahead in their 
finances.” 

All wholesalers here agree that the re- 

maining weeks of the year will find them 
in better position to meet the Christmas 
business, with the possible exception of 
watches, than they have been for years. 
Because of this there is a feeling in the 
trade here that more business will be done 
by the entire trade, as everyone will have 
greater varieties of merchandise to show, 
thus stimulating purchases. 
; Pearls are expected to be a big factor 
in jewelry distribution during the next two 
months, because wholesalers here have them 
today, which they did not a year ago. Many 
retailers realizing this are stocking up on 
pearls, leading jobbers assert. 

Though there have been fewer new re- 
tail establishments started in this vicinity 
in the last few weeks, this fact in itself is 
considered a boon to the thoroughly estab- 
lished retailer. The principal reason for 


fewer new places being opened is the re- 
duced buying power of money. In former 
days, points out a leading wholesaler, $1,000 
Was not a small sum with which to open a 


Today $5,000 


retail jewelry business. 
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hardly goes as far. In addition is the in- 
creased cost of store equipment, wages and 
other items, all of which the thoroughly 
established concern does not have to reckon 
with today. 

The general feeling in the trade here is 
that with the settlement of the election, im- 
provement in deliveries from manufacturers, 
and increased supply of such short items as 
clocks and watches, a new confidence will 
appear that will work for a renewed era of 
prosperity for the entire industry. 








STEALS SEMI-PRECIOUS GEMS 





Traveler’s Sample Cases Stolen from Store 
of Golden State Gem Co., Los Angeles. 
Los ANGELEs, Cal., Oct. 28.—One of the 

biggest and most unusual robberies that 

have occurred in Los Angeles in some years 
took place at the store of the Golden State 

Gem Co., 726 S. San Pedro St., a few nights 

ago. This company does a jobbing business 

in semi-precious stones. A salesman had 
just returned from San Diego with a large 

line of goods. While the proprietor, W. C. 

Smith, and two employes were seated in 

the front part of the store, the salesman 

left his sample cases in the rear part and 
retired for the night in a nearby room. 

A short time later Mr. Smith decided to 
look over the stock the salesman had 
brought back. Not finding the cases, he 
called to the salesman, who said he had 
left them there. They had, however, mys- 
teriously disappeared. 

It was discovered that a screen door at 
the rear had been cut open and entrance 
then secured through an unlocked inside 
door. Some of the cases were, found in 
the alley, but no clue has thus far been 
found to the missing gems. Mr. Smith 
and his employes worked nearly all night 
checking up the goods, and he reports that 
the value of the missing stock is $16,231. 
He had no insurance covering this loss. 








Jewelers’ Gold Bars Withdrawn and Ex: 
changed at New York 
Week Ended Oct. 23, 1920. 


The U. S. Assay Office reports: 
Gold bars exchanged for gold coins.. $968,790.31 


Gold bars paid depositors........... 160,328.13 


WGQUMN, cate. sn vd csiewielanie tie eet aoe nial $1,129,118.44 


Of this the gold bars exchanged for gold coin 
are reported as follows: 


T‘ate. Exchanged. 
GOCE |. a a ay a GA ES Pi ea $179,509.40 
MOL <5 cta bie wesc ata Bala worden ealemalees 147,687.22 
A aise Wek recat MRO RE a oe eee 200,159.90 | 
Os Ne od satel aiiotbss aa nee eteeee 162,614.23 
CSE ke eiciasyord tel sel aiala ental eenna a alas 200,831.32 
Ss BE itis cv ve cckases aie ey EE 77,988.24 

TOM Nate a eae aa NE ee Pee $968,790.31 





Week Ended Oct. 30, 1920. 
The U._S. Assay Office reports: 
Gold bars*exchanged for gold coins. .$1,044,866.83 
Gold bars paid depositors............ 138,945.33 
SOW ciemsvatexsnsieie aud area iano eret $1,183,812.16 
Of this the gold bars exchanged for gold coin 
are reported as follows: 


Cee. cated cataeeen aip viele hee was $233,220.98 
NOES A ards hea sun unied beeen Oewale 166,353.84 
Me pekabo rege lace cca wrecklie i ee oat 244,087.40 
BN Od sn onie 0.0 Ries 0 Gee dcis-eeteeiee clon 183,054.27 
RE Bs garda carpe Fes osa seu eaeie ore ee Sa 218,150.34 
Ie ie Ha, gross sien 0 Se Tek oe ali ta cena eee ys eee 

si. | ORO a Ree a Maer a $1,044,866.83 
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DEATH OF MORRIS MAY 





Former New York Jeweler Succumbs to an 
Attack of Apoplexy 

Morris May, who for 39 years was en- 
gaged in the wholesale and retail jewelry 
business in Trenton, N. J., and New York, 
before his retirement, eight years ago, died 
on Sunday, Oct. 24, at his home in Asbury 
Park, N. J. Funeral services were held at the 
late residence of the deceased, 205 Seventh 
Ave., Asbury Park, on Monday afternoon, 


Tue Late Morris May 


Oct. 25, with Rabbi Elsaas of Long Branch 
officiating. The following day the body 
was interred in Mt. Neboh Cemetery, 
Cypress Hills, L. I, New York. At the 
grave Masonic services were also held. 

Morris May was born in Frankfort-on- 
Main, Germany, on July 8, 1859. He 
learned the jewelry business in that country, 
and at the age of 19 years, accompanied by 
his parents, came to the United States. 

About 1873 Mr. May opened a retail 
jewelry store in Trenton, N. J., and con- 
ducted this establishment for 25 years, 
after which he came to New York and 
engaged in the wholesale jewelry business 
under the style of Morris May & Co. This 
establishment was opened at 65 Nassau St. 
in 1898, and in 1904, upon the completion 
of the building at 170 Broadway, the busi- 
ness was moved to that place. Mr. May 
continued there until 1912, when he re- 
tired from active participation in the jew- 
elry business. Since retiring from the jew- 
elry industry Mr. May had been active in 
the real estate field in Asbury Park. 

For some time previous to his death 
Mr. May had been in failing health, but his 
end came quite unexpectedly. The cause of 
his death is attributed to apoplexy. 

Mr. May was a member of Humboldt 
Lodge of Masons of New York. 

Deceased is survived by a widow, one 
daughter, Mrs. D. J. Mendelson, and three 
sons, D. W. May, Jerome F. May and 
Lawrence C. May. The latter is connected 
with the firm of Morse Bros., manufactur- 
ing jewelers, 14 John St., New York. 
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16” Strings with 18 kt White Gold Clasp—$5.00 up 
Strings in any length and graduation with Platinum 
and Diamond Clasps. Memo. on request. 


Chwistic&(0. 


Look for the “thistle trade-mark.”’ ; 
65 Nassau St., N. Y. City 


It’s a guarantee of goodness. 
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SEPTEMBER STATISTICS 


Department of Commerce Completes Fig- 
a Showing Imports and Exports of 
Clocks, Watches, Jewelry, Gems 
and Precious Metals 

WASHINGTON, D. C., Oct. 28.—Exports of 
clocks and parts thereof from the United 
States during September amounted to $386,- 
321, as compared with a value of $276,796 
in September a year ago, according to 
figures made public today by the Depart- 
ment of Commerce. On the other hand, 
exports of watches and parts thereof de- 
clined in value from $226,927 in September, 
1919, to $170,353 in September last. 

Exports of gold and silver manufactures 
during September last were valued at $68,- 
626, as against a value of $100,686 in Sep- 
tember, 1919, while gold and silver jewelry 
likewise declined in value from $71,852 in 
September, 1919, to $44,817 in September, 
19%. Exports of silver plated ware showed 
a healthy increase, the exports increasing 
from $166,593 in September, 1919, to $252,- 
374 in September last, while the exports of 
all other plated ware increased from $243,- 
$22 to $259,962 during the same periods. 

Seven troy ounces of manufactured plat- 
jnum, valued at $833, were exported during 
September last, as against 218 troy ounces, 
yalued at $25,901, exported in September a 

rago. Manufactures of platinum to the 
yalue of $8,726, were exported in September 
ayear ago, while in September last the ex- 
ports were valued at only $2,058. 

Imports of clocks and parts thereof were 
valued at $60,184 in September last, while 


in September a year ago the value was only- 


$1279. During September last 109,833 
watches complete, for which duty was paid, 
were imported to a value of $241,696, while 
in September, 1919, the number was 89,418 

and the value $272,737. The number of 
dutiable watch movements imported during 

September last was 137,365, valued at $567,- 

300, as against 223,618 movements, valued at 
$678,151, imported in September a year ago. 

Cases and parts of watches, except dials, 
were imported to the value of $336,834 in 
September last, while during September a 
year ago the value was $227,840. 

Imports of gold and silver jewelry in- 
creased in value from $109,423 in September, 
1919, to $126,195 in September last, while 
dutiable imports of all other manufactures 
-of gold and silver likewise increased from 
“$34,661 to $73,254 during the same periods. 

Imports of platinum during September 
show a considerable increase over the im- 
ports of September a year ago. The free 
imports of manufactured platinum during 
September last amounted to $8,675 troy 
ounces, valued at $884,064, as against 3,781 
‘troy ounces, valued at $367,302 imported in 
September a year ago. The free imports 


‘of manufactures of platinum, including in- 


gots, bars, plates, etc., during September 


‘last amounted to 2,729 troy ounces, valued 


at $265,975, as against 1,436 troy ounces, 
valued at $140,598, in September, 1919. 

The free imports of glaziers’ and en- 
gravers’ diamonds, unset, during Septem- 


‘ber last amounted to 4,613 carats, valued at 
$153,378, as against 3,721 carats, valued at 
$139,608 imported in September a year ago. 


Imports of uncut diamonds show a big 
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decline. The imports for September last 
amounted to 2,466 carats, valued at $173,- 
306, while in September a year ago these 
imports amounted to 18,819 carats, valued 
at $1,657,020. 

Imports of diamonds, cut, but not set, 
showed a still greater decline during the 
periods under consideration. During Sep- 
tember last these imports amounted to 
16,079 carats, valued at $2,254,244, while in 
September a year ago the imports amounted 
to 51,981 carats, valued at $7,336,489. 

Dutiable imports of pearls, and parts of 
not strung nor set valued at $255,618 in Sep- 
tember last, and at $775,273 in September 
a year ago. They were imported from 
the following countries: France, $23,400; 
United Kingdom, $214,132; other countries, 
$18,086. 

Dutiable imports of other precious stones, 
uncut and cut, were valued at $134,447 in 
September last and at $125,167 in Septem- 
ber a year ago. Imports of other precious 
and semi-precious stones, cut, but not set, 
during September declined in value from 
$615,823 in September, 1919, to $308,167 in 
September last, while the dutiable imports 
of imitation precious stones were valued 
at $144,199 in September, 1919, and $195,- 
869 in September last. 








Death of Abraham Silverthau 


New Haven, Conn., Oct. 27.—Death 
claimed Abraham Silverthau at noon today 
at the hospital of St. Raphael, following an 
operation performed two weeks ago. 

Mr, Silverthau was a member of the firm 
of S. Silverthau & Sons, jewelers, at 790 
Chapel St. He was 58 years old and had 
always resided in New Haven. His father, 
Simon Silverthau, was succeeded by Abra- 
ham and his three brothers, Philip, Benja- 
min and Charles, who survive him. 

His death was entirely unexpected. Dur- 
ing the course of his business acquaintance 
here he made many friends and the news 
of his sudden death was received with much 
regret. 

Besides his three brothers he is survived 
by two sisters, Mary and Carrie. He was 
not married. 





Joseph Menczer, New York, Files Schedules 
in Bankruptcy Showing Liabilities 
of $31,330 


Last Wednesday Joseph Menczer, dealer 
in jewelry, 110 W. 42d St., New York, and 
against whom involuntary bankruptcy pro- 
ceedings were instituted last June, filed 
schedules in the United States District 
Court, Manhattan. According to the 
schedule, Mr. Menczler' has no assets, while 
his liabilities total $31,330, consisting of 
secured claims $12,207, and unsecured 
claims $19,123. 

Among the largest unsecured creditors 
are B. Arbach, $300; F. A. Herendine, 
$3,000; Molnar & Margenroth, $1,100; 
Standard Jewelry Co., $2,200; Alex. Fried- 
man, $150; J. Klasfeld, $425; Paul Berg- 
man, $500; Blumen, $900; E. Belmont, 
$800; M. Sappo, $1,100; Platoff, $500; 
Anderson & Krane, $800; Harrison, $400; 
I. Utstein, $800; Arrison & Moore, $500; 
C. Roberts, $850; Sig. Levy, $850; Nockin, 
$3,000, and Bacas, $600. 
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REPORTS $3,000 ROBBERY 


Jeweler of Flint, Mich. Tells Police that 
He Was Held Up and that “Gunman” 
Escaped with Bag of Gems 
Detroit, Mich., Oct., 29—Held up and 
robbed of $3,000 worth of diamonds was 
the story told to the police of Flint, Mich., 
by: Joseph Phillipson, manager of the Star 
Loan Co., of 200% S. Saginaw St., in that 

city, on the night of Tuesday, Oct. 26. 

According to Phillipson’s story, a stranger 
came into his store about 9 o'clock in the 
evening of the above date and asked to see 
some diamonds. Taking some small stones 
from the window display, he showed them 
to the man. The latter said he wanted to 
see a larger stone than any in the window. 
He displayed a small stone on his finger 
and explained to the loan shop man he 
wanted to exchange it for a much larger 
stone, being able to pay for the difference. 

Mr. Phillipson walked back to the safe 
at the rear of the store and brought back 
a leather case, containing mounted diamonds 
valued at more than $3,000. The manager 
took one of the stonts out of the case and 
handed it to the supposed customer, in- 
quiring of the latter if that was the sized 
diamond he wished to buy. 

Putting the larger ring on his finger, the 
stranger then slyly slipped his hand in his 
pocket, and in an instant flashed the muzzle 
of a revolver through a hole in the lining 
of the pocket, At the same time the bandit 
ordered Phillipson to throw up his hands. 
Promptly obeying the bandit’s command, 
Phillipson stood helpless while the bandit 
grabbed the leather case and its valuable 
contents, and dashed for the door. As the 
bandit started for the door, Phillipson says 
he stepped to the rear of the store, and se- 
curing his own gun, fired at the robber. 

The watchman in a small gateman’s 
shanty at the railroad tracks on S. Saginaw 
St., a few doors from the store of the Star 
Loan Co., said he overheard a conversation 
between two men, just in the rear of the 
shanty, shortly before the robbery. He says 
he heard one of the men say to the other: 
“No—you go into the store.” The watch- 
man said that the argument between the 
men as to whether one or both should enter 
the store was ended by the larger man en- 
tering the store. 

Shortly afterwards the watchman says he 
heard a shot, and then saw two men run- 
ning down the railroad tracks, the larger 
man handing the other a package. 

Flint police made a thorough search of 
the ground supposed to have been covered 
by the bandits, but could find no trace of 
them. 











One of the most up-to-date gift shops 
in the state has been opened in connec- 
tion with Meyer Greenwold’s jewelry 
store on Market St., Parkersburg, W. 
Va. The rear end of the store has been 
remodeled, mahogany fixtures installed 
and a new skylight constructed. Wed- 
ding, birthday and holiday gifts will be 
carried here, including cut glassware, 
crockery, china, silverware, novelties of 
all descriptions, lamps, wooden ware, 
marble ware, etc. The basement has 
been remodeled into a stockroom. 
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Platinum Diamond Pendant and Wrist Watches 


















Wheeler 
es Quality 





The Wheeler standard of excellence is exempli- 
fied in our production of Pendant and Bracelet 


Watches. 


Every piece shows quality and durability and our 
assortment is of such a character that you are sure 
to satisfy a prospective customer. 


The movements are of the well-known “Rode” 
quality which means “the satisfactory timepiece.” 
We gladly submit such goods on memorandum. 


Hayden W. Wheeler & Co., Inc. 
2 Maiden Lane New York 


Factory: 72 Spring Street 
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CAREER OF O. B. RUDD 
Prominent Ilion, N. Y., Jeweler Was Inter- 
ested in Many Activities and a Big 
Factor in Civic Affairs 


Iuton, N. Y., Oct. 29.—O. B. Rudd, senior 
member of the firm of Rudd & Rix, who 
died at his home on John St. on the morn- 
ing of Oct. 20, after an illness of about 10 
months, as briefly noted in last week’s issue 
of THE JEWELERS’ CIRCULAR, was one of 
the best known business men in Ilion. His 
reputation for fair dealing and his excellent 
judgment and honesty were such that his 
interests were extended to many States. 
Not alone was he a jeweler active in his 
own business, but his interests were ex- 
tended to all that went toward the advance- 
ment of Ilion. He gave freely of his money 
and his time to any movement that in his 

‘judgment would aid in Ilion’s growth. He 
never sought honor or office for himself, but 
his influence was never lacking to further 
any occasion where civic, charitable or re- 
ligious rights would help the town or his 
fellow citizens. 


Mr. Rudd was a deeply religious man. 


His place was always filled in the service 
of his church. He was a man who was 
faithful to his trust, charitable in the per- 
formance of his duty, true to his home and 
his God. 

Orange Brace Rudd was born in the town 
of Sheldon, Wyoming County, Sept. 3, 1840, 
one of the seven children of Jabez and 

Sylvia Butler Rudd, who migrated to west- 
ern New York from Charlemont, Mass., 
in the 30’s. He was educated in the local 
schools and the seminary at Alexander. 

His first business experience was as a 
clerk in the employ of B. F. Coe, of Alex- 
ander. In September, 1862, he came to Mo- 
hawk and entered the employ of L. P. & S. 
E, Coe, brothers of his former employer. 
In a short time his business ability and in- 
tegrity having been recognized by his em- 
ployers, they opened a store in Ilion with 
Mr. Rudd in charge. On Dec, 8, 1862, 
with a meager stock in trade on a hand 
sled he moved to Ilion and started in busi- 
ness in the store now occupied by the Man- 
ufacturers’ National Bank. The, business 
prospered and in a few years Mr. Rudd 
bought the business and the sign “O. B. 
Rudd, Watches and Diamonds” soon be- 
came one of Ilion’s landmarks and brought 
customers from far and near. His knowl- 
edge of diamonds and other precious stones 
was that of a real expert and his opinion of 
values accepted as that of an authority. 

In 1889 he moved his store to the present 
site on the corner of Main and Otsego Sts. 
In 1907 he took into business O. C. Rix, 
who for some years had been in his employ, 
and the name of the business was changed 
to Rudd & Rix. 

In 1912, upon the 50th anniversary of the 
establishment of his business in Ilion a din- 
ner was given in his honor by some 225 
representative men of Ilion, at which time 
his friends, old and new, testified to their 
high regard and admiration for him. Dur- 
ing those 50 years and more many young 
men have been employed by Mr. Rudd, and 

his influence upon their after-lives has been 
marked and many of them have expressed 
to him and to others their belief that the 
precepts which he laid down before them 
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and the example which he set of Christian 
business principles and salesmanship of the 
highest order have been powerful in shap- 
ing their careers, many of which, it is wor- 
thy of note, have been most successful. 

Mr. Rudd was baptized a Presbyterian 
and was a member of that church prior to 
his going to Ilion. Because there was no 
church of that denomination in Ilion, he 
affiliated with the Union Church, but when 
the Methodist Episcopal Church was estab- 
lished here he became one of its most ear- 
nest members and supporters. He sang in 
the first choir of the church and was always 
interested in music. 

Mr. Rudd was an active Mason and 
valued highly the teaching of that order. 





THe Late O. B. Rupp 


He was one of the oldest members of Ilion 
Lodge No. 591, F. & A. M., which he joined 
on Dec, 31, 1866; a member of Iroquois 
Chapter, No. 236, Royal Arch Masons, and 
the Little Falls Commandery, Knights Tem- 
plar. 


In his younger days Mr. Rudd was fore- 
most in Ilion’s social activities. He was a 
member of the Ilion Social Union, which 
many residents of his generation will recall. 
He, too, was largely instrumental in bring- 
ing to Ilion many of the country’s most 
prominent lecturers and entertainers in the 
days when lyceum courses were popular. 

No story of his life would be complete 
without reference to his close association 
with the Remingtons during the days when 
they were so vital a force in Ilion’s his- 
tory. Philo Remington was Mr. Rudd’s 
business backer when he purchased the 
jewelry business and throughout his life 
Mr. Remington counseled with Mr. Rudd 
coneerning many of his activities, and when 
the Remington Sewing Machine Agency, 
Inc., was formed he served as its treasurer 
and general manager for several years. He 
was the originator, and during its entire ex- 
istance, a director of the Ilion Board of 
Trade, and the first person to join the re- 
cently organized Chamber of Commerce. 
He had been, from its inception, a director 
of the Ilion Hospital and, since 1918, its 
president. He‘was also a director in many 
local enterprises, among which may be 
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mentioned the Ilion Knitting Mill, the Ilion 
Cemetery Association and the Ilion-Mo- 
hawk War Chest. For nine years he was 
a valued and interested member of the 
Board of Education. 

Mr. Rudd was married in 1867 to Clara 
Baker of Romeo, Mich., and to them was 
born a son, Joseph Holland, July 24, 1866. 
She died in 1869. On Oct. 24, 1872, Mr. 
Rudd married Amanda Reynolds of Attica, 
and to them was born, Feb. 12, 1874, a son, 
Clark Reynolds, who died while at Nor- 
wich University, Northfield, Vt. May 11, 
1891. Mrs. Rudd died Oct. 21, 1914, and 
since that time Mr. Rudd continued to 
live at his old home, giving active attention 
to business. 

Deceased is survived by two sisters, Mrs. 
E. P. Spink and Mrs. M. E. Lewis, of 
Attica, N. Y.; one son, Joseph Holland 
Rudd, Ilion; a granddaughter, Mary Eliza- 
beth Rudd of Abbott Academy, Andover, 
Mass.; a grandson, Joseph Holland Rudd, 
Jr., of Caldwell, N. J.; a great grand- 
daughter, Barbara Rudd of Caldwell, N. 


J., and other relatives. 








OLD TRICK WORKS 





Chester, Pa., Jeweler Intrusts Diamond 
Ring to “Brother” of Local Doctor Who 
Proves to Be Imposter 


PHILADELPHIA, Pa., Oct. 28—Two jewel- 
ers in this section were preyed upon by 
robbers within the past week, only one at- 
tempt being successful. 

A. N. Peoples, who conducts a retail 
store at Chester, Pa, was the man robbed, 
and an old trick was worked with great 
success upon him. A man, who claimed to 
be the brother of a widely known Chester 
physician, called at the Peoples’ store and 
asked to see a diamond ring. He selected 
one worth about $600 and opened a well- 
stocked purse as though to pay for it. 

Apparently he considered the matter for 
a moment and then turned to Mr. Peoples, 
who was waiting upon him, with the re- 
mark: 

“But maybe the lady would not like the 
style.” After that he hesitated a second 
and then remarked, “I don’t suppose you 
would have any objections to me taking 
this along for her to see it?” 

Mr. Peoples had no objection and the 
“prother” of the widely-known doctor de- 
parted with the $600 ring. Time passed but 
neither the ring nor the “brother” returned. 
Mr. Peoples got the physician on the tele- 
phone and learned that he had never had a 
brother. 

The other robbery was frustrated by the 
Holmes Protective Agency burglar alarm. 
Leonard Jackson, 15 years old, 17th St. 
near Washington Ave., forced the transom 
of the jewelry establishment of John A. 
Kinsler, Widener building. Incidentally he 
set off the burglar alarm, which summoned 
the Holmes operatives from their office a 
few blocks away. They caught Jackson 
red-handed and he was arraigned the next 
day and held for court in heavy bail. 








The death of Anthony T. Bowen oc- 
curred at his home, 487 E.ast St. New 
Haven, recently. Mr. Bowen was employed 
by the New Haven Clock Co. 
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CELEBRATE GOLDEN WEDDING 





Bitterman, Veteran Evansville, Ind., 
eler and Wife, Observe Fiftieth 
Anniversary 

EvANSVILLE, Ind., Oct. 28.—Adolph Bit- 
terman, veteran jewelry merchant of 
Evansville, and his wife, celebrated their 
olden wedding anniversary on Tuesday, 
and their daughter and son-in-law, Mr. and 
Mrs. Harry Loewenthal, celebrated their 
silver wedding anniversary on Saturday, 
Oct. 30. A family dinner party was given 
at the Hotel McCurdy by Mr, and Mrs. 
Bitterman on Tuesday evening, which 
proved a delightful affair, this being in 
honor of their golden wedding anniversary 
and on Saturday Mr. and Mrs. Loewenthal 
gave a dinner in honor of their silver wed- 
ding anniversary. Both events were elab- 
orate affairs. In honor of the double an- 
niversary a round of family parties took 
place during the past week in the immedi- 
ate famity circle. Mr. and Mrs, Bitterman 
entertained the family party and out of 
town guests Wednesday evening at their 
home on Hopkins Ave. Thursday evening 
Mr, and Mrs. Theodore Bitterman and Mr. 
and Mrs, Clarence Kahn gave a family 
dinner party at the home of the former 
on S. 1st St.. and other parties are planned 
for later in the week. 

A number of relatives from a distance 
were here to attend the celebration of the 
golden and silver anniversaries, among 
whom were Mrs. Mayer Elkin of Hartford, 
Conn., who will be the guest of Mr. and 
Mrs, Harry Lowenthal, Miss Ella B. Anck- 
er, who arrived Saturday from St. Louis 
and is the guest of Mr. and Mrs. Jack Bit- 
terman of south First street, and Dr. and 
Mrs. Arthur B. Ancker of St, Paul, Minn., 
who arrived Saturday. 

The family party, in addition to those 
from out of town, included with Mr. and 
Mrs, Bitterman and Mr. and Mrs, Lowen- 
thal, and the latter’s sons, Edwin, Jack, 
Philip and Arthur, Mr. and Mrs. Jack Bit- 
terman and son Alfred and daughter 
Lenore, Mr. and Mrs. Arthur Bitterman 
and daughter Janice, Mr, and Mrs. Theo- 
dore Bitterman and daughters, Rose and 
jean, Mr, and Mrs. Clarence Kahn and 
daughter Margie Florence, Ferd A. Gum- 
berts and children Helen, Richard and W11- 
liam and Justice and Mrs. Abram P. Ancker 
of this city. 

The marriage of Mr. and Mrs. Bitter- 
man 50 years ago took place in Cincinnati, 
O. the bride of that day having been Miss 
ag Ancker, of a ‘well known Cincinnati 
amily, 

In 1874 Mr. Bitterman came to Evans- 
ville and engaged in business with his 
brother under the name of Bitterman Bros., 
in which he has been prominently identi- 
fied with the commercial interests of the 
city for nearly a half century. 

Their sons and daughters, Mrs. Harry 
Lowenthal and Mrs. Clarence Kahn, 
Messrs, Jack, Arthur: and Theodore and 
their. families all reside in Evansville as 
do also the family of their daughter, Mrs. 
Florence Gumberts, deceased, the wife of 
Ferd Gumberts. 

Mr, and Mrs. Bitterman, who resided 
until recently jin the handsome home 
erected a number of years ago in S. 2nd 


Adolph 
Jew 
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St., are now making their home at the Hotel 
McCurdy. 

The marriage of their daughter and son- 
in-law, Mr. and Mrs. Lowenthal, 25 years 
ago, took place at the Synagogue in S. 6th 
St., Rabbi Sypins officiating, and was fol- 
lowed by a beautiful’ wedding reception at 
the former Progress hall then located at 3rd 
and Main Sts. 


CHARLES STRAUSS 








INSOLVENT 





Retailer Who Operated Jewelry Stores at 
Minneapolis, Minn., and Decatur, IIl., 
Has Liabilities of $100,000 

Cuicaco, Oct. 26—Charles Strauss, op- 
erating retail jewelry stores at Decatur, 
Ill., and at Minneapolis, Minn., has been 
proven insolvent, with liabilities said to 
amount to $100,000. The smash came about 
a week or ten days ago, following a suit 
for divorce brought against him by his wife. 
Creditors are scattered over most of the 
entire country and represent more than 60 
houses, large and small. Strauss denied in- 
solvency when a petition was filed, but he 
has been adjudged a bankrupt. 

An inventory and appraisal_is being made 
at Decatur, Ill., under the supervision of a 
local jeweler. Strauss’ assets in that city 
are said to be $25,000 in stock and fixtures, 
while the assets at Minneapolis are esti- 
mated at $5,000. It is also said that there 
are $3,500 in accounts receivable, and 
Strauss’ equity in pawned goods is approxi- 
mately $10,000. A receiver has been ap- 
pointed at Minneapolis. 

Louis Goldman, assistant secretary of the 
Chicago Jewelers’ Association, and attorney 
for the association, is representing the 
creditors here, and B. Hovey, manager of 
the National Jewelers Board of Trade and 
of the local office of Greenbaum, Wolff & 
Ernst, is representing others. A meeting 
of creditors will be held this week to con- 
sider the situation and to work out a solu- 
tion of the matter. It is said that over 
$50,000 in diamonds now in pawn were 
placed there by Strauss. 

Mr. Goldman, in an interview with a 
JEWELERS’ CIRCULAR reporter said: 

“Every effort is being made to preserve 
the assets of Mr. Strauss and to secure the 
best results for the creditors. The present 
plans comprise of the raising of approxi- 
mately $17,000 by large creditors. This 
money will be used to redeem the dia- 
monds from the pawnshops. This action 
will stop the rapidly accumulating interest, 
which now amounts to $500 a month.” 
Mr. Goldman expects to shortly attend a 
meeting of creditors before the referee ex- 
amining the bankrupt and other witnesses. 

Strauss, it is alleged here, has been in 
business for the past two years. He has 
run a line of credit stretching far and wide 
over the country. It is said that it has been 
his habft to purchase precious stones and 
then place them in pawn. When the first 
news of the financial troubles which this 
jeweler had run against arrived here, the 
subject became the topic of the moment and 
jewelers paused to think, for they knew that 
Strauss must have gone in deep. 

Some of the creditors, whose claims range 
all the way from a few dollars up into the 
thousands, are listed as follows: 


Engelsman Bros., $18,000; D. Jacobs & 
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Sons, $500; Strauss & Strauss, $1,850; Den- 


nison Mfg. Co., $144; Eisenstadt Mfg. Co, 
$1,650; J. W. Forsinger Co. $180; Gut- 
freund-Arnold jewelry Mfg. Co., $200; 
Goldsmith Bros. Smelting & Refining Co., 
$200; C. & E. Marshall Co., $300; Hipp- 
Didisheim Co., $800; E. & R. Jewelry Co., 
$11,000; M. H. Shiman & Co., $400; Block- 
Ring Co., $700; Arlington Co., $1,200; 
Alvin Silver Co., $100; I. Ollendorf Co., 
$300; Ben Barnett Jewelry Co., $100; B. 
Furman Co., $1,700; Sterling Silver Mfg. 
Co., $200; Dattlebaum & Friedman, $800; 
A. Quint & Co., $300; Wallenstein, Mayer 
& Co., $200; R. W. K. Co., $300; Louis 
Manheimer & Bros., $574; Eska Mfg. Co., 
$150; French Ivory Manicure Co., $100; 
Kuehl Clock Co., $400; Swartchild & Co., 
Chicago, about $400; Mt. Vernon Watch 
Co., $439. 

Several houses are reported to hold notes 
from Strauss. There are quite a few jewel- 
ers—more than 18—who have claims less 
than $100. 


LOUISVILLE JEWELERS MEET 











Trade Topics Considered at Special Gather- 
ing of Members of Newly Organized 
Club. 

LoutsviLe, Ky., Oct. 28.—The Louisville 
Retail Jewelers’ Association at a meeting 
last Friday evening at the Tyler Hotel de- 
cided not to put an engraving charge into 
effect until after the first of the year, due 
to local conditions existing at the present 
time. The matter of charging for engrav- 
ing will come up again at the January 
meeting. . 

The ruling that watches will not be loaned 
while owners’ watches are repaired will 
stand, except that portion of the business 
which comes into contact with railroad 
men’s. watches where there are contracts 
which will have to be carried until they 
expire. 

The following committee was named on 
constitution and by-laws: William Irion, 
chairman; W. C. Kendrick, W. F. Krebs, 
N. C. Ament and W. P. Brandenberg. 

New members which have been added to 
the organization since the organization meet- 
ing are: Matt Irion & Sons, W. P. Bran- 
denberg, Vic Lorch, john F. Struble, C. M. 
Wiseman, 

There were about 20 members present at 
the second or special meeting of the organ- 
ization. The next meeting will be held at 
the Tyler Hotel, on Nov. 12, and it is ex- 
pected that about five or six more members 
will be signed up at that time. 

It is claimed that the principal objection 
to placing the rule against free engraving 
in effect at this time is that it would aid 
materially some auction sales, department 
stores, etc., and result in loss of holiday 
business. 








The jewelry store of Orin P. Phillips, 
of 1247 Franklin St. Watertown, N. Y., 
was burglarized Tuesday night, Oct. 26, of 
$100 worth of miscellaneous jewelry. En- 
trance was gained through the back door 
by breaking a small pane of glass and 
reaching in and unsnapping the lock. The 
burglar took 12 Masonic and Odd Fellow 
charms, 12 watch chains, 12 silver thimbles, 
12 women’s lockets and watch charms. 








THE JEWELERS’ CIRCULAR November 3, 199) 

















Established 1860 | a 


- 
EICHBERG & CO. 


Importers and Cutters of 
OFFICE i 


DIAMONDS 
CUTTING WORKS 65 Nassau Street 


155-157 Summit Street 
NEW pee 








NEWARK, N. J. 














| 




















$$$ 





Win. S. Hedges&Cn. 


IMPORTERS OF 


DIAMONDS 


Mitt 70 Foadway’ 
former Memiton Lane) 
RANK, JEANIE, Crete sy Yok 
ESTABLISHED 1878 


DANIEL PRICE, Secretary 
WM. C. GRUNER, Treasurer INCORPORATED 1811 














ESTABLISHED 1860 


SAUNDERS, MEURER 6& CO. 


Diamond Cutters 
IMPORTERS OF 


Pearls, Emeralds, Rubies, Sapphires 
522 FIFTH AVE., NEW YORK 


PEARL NECKLACES 








FANCY SHAPED DIAMONDS 












































November 3, 1920. 
WATCH INSPECTORS MEET 


ul Convention at Chicago of Mem- 
oor the Official Bureau of Railroad 


Time Service 


Cuicaco, Oct. 29-—The annual meeting 
of officials and inspectors of The Official 
Bureau of Railroad Time Service closed 
here yesterday and was pronounced the 
most successful and interesting meeting 
ever held by the organization, 

About 300 men from every section of the 
country attended the sessions which were 
held in the “gold room” of the Congress 
Hotel. Many formal talks were made and 
frequent occasion given for general dis- 
cussion of subjects which would promote 
“better time service and loyal team work”, 
the keynote of the convention, sounded by 





WEBB C. BALL WHO PRESIDED 


Webb C. Ball, of Cleveland, who opened 
the convention on Tuesday morning and 
presided during the convention. 

Mr. Ball made a most interesting address 
to delegates present, which will be touched 
on in detail in a future issue of THE JEw- 
ELERS’ CIRCULAR. 

After Mr. Ball’s talk there was a general 
discussion in. which many of the delegates 
took part, giving their experience in han- 
dling different matters that come up in the 
performance of the work of time inspect- 
ors. This was followed by the regular 
program of scheduled speakers as- follows: 
A. E. Wuesterman, Champaign, Ill, “Best 
Methods of Interesting Employes in 
Watch Inspection Service”; W. L. Jones, 
Martinsburg, W. Va. “Time Service as 
Viewed by the American National Retail 
Jewelers’ Association and the Resolution 
Adopted at the Convention in Louisville”; 
C. A. Tweedy, of the Illinois Central R. R., 
“What is Necessary to Secure the Co-op- 
eration and Confidence of Employes in the 


Maintainence of a Dependable Time Ser- 


vice” ; C. W. Price, general manager, 
National Safety Council, Chicago, “Organ- 
zing a Community for Safety’; Benj. 
Busch, Burnside, Ill, “Securing and Main- 
taining Standard Time”; L. W. Baldwin, 
vice-president of the Illinois Central R. R. 








THE JEWELERY’ 


closed the Tuesday session with an‘ in- 
formal talk on general subjects affecting 
time service. 

The evening of Tuesday was given over 
to a theatre party to all the delegates and 
their friends. The convention assembled at 
10 a. m. on Wednesday and after a few 
informal talks listened to a representative 
of a concern in Chicago which manufac- 
tures wireless service outfits. It was .the 
opinion of many present that service would 
be improved if outfits were installed by all 
inspectors for the purpose of receiving 
time and it was decided to have a com- 
mittee investigate the matter and make a 
report. 

The regular program was then followed 
and the first on the program for this day 
was a talk by W. H. O’Keefe, superin- 
tendent of terminals, Michigan Central, De- 
troit. A.M, Zerweck, East St. Louis, spoke 
on “Integrity of the Service,” and J. F. 
Lord, supervisor of safety, Chicago & 
Eastern Illinois R. R., Danville, Ill.; A. W. 
Towsley, assistant to vice-president and 
general manager of Rock Island System; 
L. F. Shedd, superintendent of safety, Rock 
Island System; Benj. Kruckemeyer, Evans- 
ville, Ind., and j’. H. Mace, Kansas City, 
Mo., gave informal talks on different ques- 
tions which were followed by general dis- 
cussions. R, P. Wiggins, St. Louis, Mo., 
discussed “Standard Clocks, Their Main- 
tenance and Care”; Edgar Carruth, Her- 
ington, Kans., “The Advantage of Time 
Service to the Local Merchant from the 
Standpoint of Acquaintance and Good Fel- 
lowship”; C. S. Stifft, Little Rock, Ark., 
“Watch Inspection in the Larger Stores.” 

The meeting formally adjourned at 3 
o’clock, after which many of those present 
visited the Art Institute in order to view 
the Chamberlain Collection of Watches. 








Fire and Water Cause Damage Estimated at 
Between $3,500 and $5,000 in Provi- 
dence Factory Building 


ProvipeNce, R. I., Oct. 
manufacturing jewelry concerns occupying 
the Shepherd building, at 157 Orange St., 
suffered considerable loss last Wednesday 
night by water, which escaped from the 
sprinkler system on the fourth floor, set off 
by a fire which originated in the plant of 
the Ideal Jewelry Co. 

The blaze started in a box containing 
waste paper and other inflammable sub- 
stances, and the heat for a few minutes 
was so intense that the head of the auto- 
matic sprinkler system started discharging 
copious streams of water that practically 
extinguished the fire by the time that the 
apparatus arrived in response to an alarm 
from box 32. The damage by fire amounted 
to about $500, but that by water was about 
$3,500 to $5,000. 

The water ran down through the floors 
and partitions and caused damage in the 
plants of Bellevue & Bellevue and Archie 
Bellin, on the third floor; the Avon Jewelry 
Co., Thomas Townsend and the W. A. Fen- 
ner Co., on the second floor. The building 
is owned by Jacob Ernstof. 








W. H. Huesgen has opened a jewelry 
store at Grand Forks, N. Dak. 
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‘time he joined this directorate. 
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F. A. TAYLOR MAKES A CHANGE 





Resigns as President of the Keystone Watch 
Case Co. to Become Vice President and 
General Manager of the Gorham 
Mfg. Co., the Silversmiths Co. 
and the Gorham Co. 


PHILADELPHIA, Pa., Oct. 27—It was with 
considerable regret that members of the 
watch and jewelry trade of this city learned 
that it was about to lose one of its most 
popular representatives, Franklin A. Taylor, 
for some time president of the Keystone 
Watch Case Co., and of the Riverside. Metal 
Co., Mr. Taylor having transferred his ac- 
tivities to the silverware business, which 
will keep him in Providence and New York 
hereafter. Mr. Taylor has accepted the po- 
sition of vice-president and general manager 
of the Silversmiths Co., The Gorham Co., 
and The Gorham Mfg. Co., and was chosen 
at a meeting of the directors of those three 
concerns, held in Providence today, at which 
( He had 
sent his resignation as president of the Key- 
stone Watch Case Co. and the Riverside 
Metal Co. to take effect Nov. 1. 

Mr. Taylor has been one of the most 
popular members of the watch and watch- 
case trade for many years. He became con- 
nected with this industry a number of years 
ago when he became receiver of the New 
England Watch Co. In 1914, he became 
connected with the Keystone Watch Case 
Co., at which time he was also president of 
the Riverside Metal Co. In 1915, he was 
elected to the presidency of the Keystone 
concern, succeeding E. T. Stotesbury in that 
capacity, and has been the directing force 
in the progress of the Keystone and its 
affiliated watch and movement companies 
since that time. He was also a director 
of the American Watch Case Co. at To- 
ronto. 

Mr. Taylor’s activities in Philadelphia 
have been very large, being a director of the 
Philadelphia Manufacturers’ Mutual Fire 
Insurance Co., a member of the Manufac- 
turers’ Club, the Racquet Club and the 
Philadelphia Jewelers’ Club, and, therefore, 
his many friends in this city who are wish- 
ing him all success in his new field of work 
deeply regret that it will cause him no 
longer to make the Quaker City his home 
and headquarters. 





Provipence, R. I., Oct. 30—At meetings 
of the directors of the Gorham Mfg. Co., 
the Gorham Co., and of The Silversmiths 
Co., held at the executive offices of these 
corporations at Elmwood on Wednesday 
afternoon, there was a general discussion 
of trade conditions and prospects and con- 
siderable business of importance was trams- 
acted. 

Franklin A. Taylor, of Philadelphia, pres- 
ident of the Keystone Watch Case Co. of 
that city, was elected an additional vice- 
president, and also becomes general manager 
of all three corporations, but no other 
changes were made in the personnel of the 
officers. Mr. Taylor will assume the duties 
of his new offices on Nov. 15. 








At Long Beach, Cal., the Hall Jewelry 
Co. is the successor to George W. Weber & 
Son. 
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Thieves Get Loose Diamonds Worth $90,000 








Gems Carried by Salesman for Charles Marx, New York, Stolen from Safe in 
Jewelry Store of Philip E. Schwarz at Pittsfield, Mass. 











La 


Mass, Oct. 27.—Diamonds, 
conservatively valued at cost at $90,000, 
but whose worth at retail has been set at 
very much more by the owner, Charles 
Marx, of 170 Broadway, New York, and in 
charge of Joseph C. Newman, salesman, 
were stolen last night from the safe in the 
jewelry store of Philip E. Schwarz at 90 
North St. The police have under surveil- 
lance a cigar salesman who deals in dia- 
monds as a side line. Mr. Schwarz has 
sent a private detective from New York 


to investigate. ; 
There was no evidence of an explosion 


PITTSFIELD, 


and no evidence that the safe lock had been . 


with. There were several hun- 
ae samen in the stolen collection, which 
ranged in value from $100 to $5,000, accord- 
ing to Newman. They are insured. 

After the report of the robbery Chief of 
Police Sullivan conducted an investigation 
which involved the questioning ‘of two of 
Schwarz’s clerks, and an hour’s conference 
with Schwarz and Newman. As a result 
the two clerks and an optician, Elliott B. 
Smith, who has a department in the rear of 
the store, were exonerated by the police. 

The loose gems were in a folder, 14 by 16 
inches. Tuesday afternoon, according to 
the report submitted to the police, Mr. 
Newman left them with Mr. Schwarz, who 
placed them in the safe, which is in the dia- 
mond room near the show window. Then 
the two started for an automobile ride to 
Springfield, 30 miles or so from Pittsfield. 
They were at the Wendell for a while upon 
their return to Pittsfield and Mr. Newman 
decided to leave the jewels in the store safe, 
instead of taking them to the safe in the 
hotel, as the jeweler’s safe was considered 
by both to be the strongest repository. 

At 10:30 they parted, Schwarz going to 
his store, which he left at 10:50. He told 
the police that when he left the light over 
the safe was on and everything was all 
right. 

At 11:10 Tuesday night Patrolman Hor- 
bert A. Volin noticed no lights were on at 
the Schwarz store and notified Sergeant 
Stephen C. Monks, who in turn telephoned 
Mr. Schwarz at 11:15. The latter an- 
swered that he had received a slight in- 
jury in Springfield and he felt so badly he 
would not go to the store unless the police 
considered it necessary. 

Shortly after 8 o’clock Wednesday morn- 
ing Robert A. Semple, Jr., clerk, opened the 
Schwarz store. Five minutes later Basil 
B. White, another clerk, arrived. They 
both noticed the safe, a rear door and a 
door leading to another store in the Dun- 
ham block were unlocked. 

When Mr. Newman called at the store 
for his gems at 10:15 they were not in 
the safe, and White told him he supposed 
Mr. Newman had taken them. Mr. 
Schwarz and his two clerks were the only 
persons supposed to know the safe com- 
bination. 

Schwarz recently moved into the North 
St. store from a store in the Agricultural 


National Bank building and after having 
the new store remodeled to suit his busi- 
ness, including the building of the display 
window with its diamond room, he chris- 
tened the store by breaking a bottle of 
champagne on the door lintel. He has done 
considerable advertising as “Schwarz the 
Diamond Merchant.” Schwarz, who is 
about 35 years old, is widely and favorably 
known in Pittsfield, having lived in this 
vicinity for many years. He is a practical 
watchmaker and was employed at the Ed- 
wards jewelry store here for some time 
before starting in business for himself, in 
1909. His new store is quite a show place. 





Schwarz Arraigned on Charges of Violation 
of Volstead Act and “Also Grilled 
by the Police.” 


PITTSFIELD, Mass., Oct. 30.—Philip E. 
Schwarz, from whose store diamonds val- 
ued at $90,000 by the owner, Charles 
Marx of New York, were stolen Tuesday 
night, Oct. 26, was arraigned before U. S. 
Commissioner Arthur H. Wood today on a 
charge of violating the Volstead Act in hav- 
ing 12 quarts of bonded whisky in his store. 
He pleaded guilty and was held in $500 
bonds for the Federal Grand Jury. 

After the arraignment, Schwarz was 
taken to the police station and put through 
another grilling. Private Detective Scott 
examined Schwarz. The examination, the 
third since the robbery, was conaucted in 
the presence of Chief of Police John L. 
Sullivan and lasted from 4 Pp. M. until a late 
hour tonight. 

Schwarz’s arraignment before the United 
States Commissioner was the result of a 
raid earlier in the day by Federal agents 
H. J. Foley and J. E. Fitzpatrick. The 
whisky found was in the so-called “throne 
room,” the discovery of which has almost 
overshadowed interest in the diamond rob- 
bery. Schwarz pleaded guilty to the charge 
of illegal possession of whisky wunrough his 
attorney, George A. Prediger. 

The so-called “throne room” was dis- 
covered by the Pittsfield detective bureau 
and two Pinkerton detectives sent by Mr. 
Marx, the owner of the diamonds, to in- 
vestigate. It is a luxuriously appointed 
.apartment on the third floor above the store 
in the Dunham block, which Mr. Schwarz 
calls “my rest room.” 

The detectives found that entrance to 
this room was through a secret panel in the 
wall of his private office on the secona 
floor. This panel was governed by a con- 
cealed latch string. It opens up to what 
the police describe as a secret stairway 
leading to the room. In this apartment the 
detectives say they found a large plush up- 
holstered chair on a dais with a canopy 
effect overhead. Artificial flowers droop 
from the ceiling. The room _ contains 
large lounging chairs and expensive rugs 
on the floor. Beautiful brocaded curtains 


adorn the two windows. 
The police say liquor, cigars and ciga- 
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rettes were found in this room. The secret 
stairway to the “throne room” is about two 
and a half feet wide. The detectives say 
further that Schwarz had a sort of an in- 
verted periscope whereby he could see from 
his private office and also from his “rest 
room” the interior of his store on the first 
floor. They also assert that other secret 
panels were discovered. 

In an attempt to get a statement from 
Schwarz regarding this maze of store, 
workshop, private office and “rest room,” 
as Schwarz calls it, two newspaper men 
visited the proprietor at his store, Oct. 29, 
and when the subject was mentioned, he 
flew into a rage. Lest the newspaper men 
should escape before he had completed his 
torrent of invective he locked both en- 
trances to his store. After Schwarz had 
cooled off a little he unlocked the doors 
and invited them to depart. 

Detectives searched the house of one of 
Schwarz's trusted clerks, but found no clue. 
This man and another clerk, were subjected 
to another examination. It was learned 
thereafter that there is no suspicion at- 
tached to them. 

The police declare that Schwarz has ad- 
mitted returing to his store at 10:50 o’clock 
Tuesday night, after telling Joseph C. New- 
man (the diamond salesman representing 
Marx), who entrusted his empluyer’s prop- 
erty to Schwarz’s safe, that he was going to 
his home, some distance in the opposite 
direction. A point thé police have not yet 
been able to clear up to their satisfaction, 
is why Schwarz refused to come from his 
home shortly after 11 o’clock on the same 
night when notified by a patrolman that the 
“burglar” light over the safe in the store 
was out. At that time Schwarz pleaded 
that he had a broken rib, but the next morn- 
ing he was able to be around, and, accord- 
ing to the police, it was not until the next 
morning that he had his injury attended 
to by a doctor. 

The injury was received in an automo- 
bile accident. According to the police, 
Schwarz and Newman went to Springfield 
where they had an engagement. Mr. New- 
man went to dinner in Springfield, while 
Schwarz met a woman and took them for 
a ride. The accident-in which Schwarz 
was injured occurred between Springfield 
and Wilbraham, his machine crashing into 
the rear of another automobile. Later 
Schwarz and Newman returned to Pitts- 
field. 

The police have thoroughly investigated 
Newman and have given him a clean bill. 
No suspicion is attached to him as to the 
mysterious disappearance of the diamonds. 
Nor have the police so far been able to 
implicate the women, whose names were 
brought in with the case, and in reply to 
THE JEWELERS’ CIRCULAR representative’s 
inquiry, the authorities stated they were 
convinced that neither of them knows what 
has become of the gems, orshad any knowl- 
edge whatever of them. 








Gilbert E. Miller, trading as Square Deal 
Miller, with two stores at 61 and 65 Grand 
River Ave., and a third at Woodward Ave. 
and High St., Detroit, Mich., has taken the 
initiative in a vigorous campaign for the 
widening of Grand River Ave. to make it 
a better business thoroughfare. 
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| MEHRLUST 
Manufacturer of diamond jewelry of the highest class. 


Gems and diamonds and precious stones of every description. 


Main Office and Factory Downtown Office 
6West48th Street 12&14. John S treet 


TELEPHONE {1332 BRYANT TELEPHONE {338} CORTLAND 


New York City. 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam 
Reviewed by Correspondents of The Jewelers’ Circular 














ct. 19.—The trade in this mar- 
Ragnooed at the present time by labor 
conditions which may culminate in a na- 
tional strike through which business may 
be greatly affected. This is to be re- 
gretted, in view of the fact that the Fall 
trade is under way and manufacturing 
jewelers are looking ahead to good business 
during the holidays. Notwithstanding this 
every one is in a sanguine mood and it 
is believed that trade will be resumed 
quickly. It is believed that goods of a 
medium quality will meet a ready market 
during the next few months. The prices 
of high grade diamonds will continue 
strong. There has been a strong demand 
during the month for square cut diamonds, 
many of which were purchased for export 
at high prices. There are many applica- 
tions from exporters of rough diamonds 
and prices are very firm. 
The market for colored stones is quiet 
at the present time, the only exception 
being sapphires, which are meeting with a 
ready market in small sizes. This also 
applies to emeralds, which are very scarce. 
There is still a big demand for good qual- 
ity pearls and dealers in these gems are 
doing an excellent business. 





AmsTEeRDAM, Oct. 8—Business in this 
market at the present time is quiet and 
there are few American buyers here. Cut- 
ters of “roses”, however, are meeting with 
a brisk demand for their products. Prob- 
ably the withdrawal of the embargo on 
diamonds, which the French government 
imposed last year, and which affected the 
cutting of this class of gems, is one of the 
causes for a revival for this branch of the 
industry. A fine business is being done at 
the present time, particularly in medium 
qualities, notwithstanding the quietness in 
other branches of the trade. There is a 
fair amount of employment in the diamond 
cutting industry and the number of the 
diamond cutters have been increased during 
the past six weeks. It is understood that 
many importers here of rough material 
have again applied to the London Syndicate 
for “sights” on new consignments, which 
indicates that manufacturers in this center 
are optimistic about the future course of 
business and also firm in the -belief that 
prices will be maintained in spite of vari- 
ous rumors circulated by people who are 
entirely ignorant about the real condition 
in this industry. 

It may be stated that there has been 
much appreciation expressed here relative 
to the articles published recently in THE 
Jeweters’ Circuiar, reporting official con- 
firmation of the London Diamond Syndi- 
cate, regarding the policy of that organ- 
ization to maintain prices, The article has 
done a good deal to reassure the trade in 
the United States and the good effect here 


_in placing squarely before the diamond in- 
dustry the position the Syndicate takes, 


has had a good effect. There is still a 





qualities and sizes, provided they are of a 
good quality. Many parcels of uncut 
stones were imported here during the last 
month. 





Paris, Oct. 17.—Reports from this mar- 
ket show that business is not as brisk as 
it was a few months ago. This is due 
probably to the depression prevailing in 
all trades between the Colonial and far 
Eastern centers, which in normal times 
are staple markets for all diamonds. This 
same condition is reported from the pro- 
vincial centers in France, especially at the 
Riviera where the season has just been 
ended. The only branch of the diamond 
trade which is drawing attention among 
dealers at the present time is found in the 
demand for “roses” in all qualities and this 
is creating brisk business among cutters 
of this class of goods in Amsterdam and 
Antwerp; after a long period of quietness, 
Jewelers are now preparing new designs 
for ‘the Winter season, 

Recently, with the support of a well 
known diamond cutting firm in Amster- 
dam, a school for disabled soldiers has 
been established here, where diamond cut- 
ting is taught. Already 1,000 apprentices 
have been admitted, among whom there 
are a great many orphans. It is expected 
that this plan will have a stimulating ef- 
fect upon the diamond cutting industry in 
this city, although the bulk of this trade 
will remain for a long time in Amster- 
dam, particularly in view of the fact that 
there are at the present time 15,000 affil- 
iated diamond workers in the diamond 
market, compared with 3,000 cutters in 
Paris, 

At the present time the demand for gems 
is limited in part to square cut stones of 
large dimensions which are meeting with 
a ready market. Many prominent dia- 
mond buyers have been visiting this center 
recently on purchasing trips. Pearls of 
large sizes are in demand, but are getting 
very scarce and are very high in price. 








LOOK OUT FOR HIM 





Peoria, Ill., Jeweler Reports That Employe 
Stole Diamond Rings and Other Jewelry 
and Left Town. 

PeortA, IIl., Oct. 29—The police of this 
city hold a warrant for the arrest of a man 
who gave the name of Fred S. Clyne or 
“Klein”, who was recently in the employ 
of Lionel Herget, 228 Main St. but who 
has disappeared. He is charged with 
stealing a diamond ring and other jewelry 
from his former employer. 

Clyne claims to have been in the army 
and to have been wounded. He is about 
five feet two inches tall and weighs about 
120 pounds. He has a dark complexion, 
his eyes are a little sunken, his cheek bones 
are high and his chin somewhat pointed. 
He wears a dark green suit and a cap and 
a silk shirt with orange colored stripes 
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with a large script “C” on the left front. 
He is a polisher and plater by trade. 

It is alleged that he buys jewelry on 
credit and pawns it. ' 








TALKS ON PUBLICITY 


Harry E. Freund Addresses Atlanta, Ga., 
Jewelers on Work of National Jewelers’ 
Publicity Asociation. 

Attanta, Ga., Oct. 27.—One of the 
most enthusiastic meetings ever held by 
Atlanta jewelers occurred here last night 
at the Piedmont Hotel, at which time an 
address was made by Harry E. Freund, 
manager of publicity of the National 
Jewelers’ Publicity Association. Practically 
every dealer in jewelry in Atlanta was 
present. A number of out-of-town jewel- 
ers also attended the meeting. 

The keynote of Mr. Freund’s address 
was the great benefit to be derived in busi- 
ness life by co-operation. Mr. Freund 
said in part: 

“National publicity is the greatest factor 
in the nation’s progress and its leading 
and most important phase is ‘co-operative 
publicity as a unit’, that is the securing 
of the financial support and co-operation of 
all the members of an industry for the 
purpose of creating united co-operative ad- 
vertising campaigns, and this is the psy- 
chological time for the working out suc- 
cessfully of such well organized and sys- 
tematic plans. Co-operative advertising is 
a recent development which is growing 
rapidly in popularity and extent. It has 
been adopted by a number of the largest 
industries in the nation, and other trades 
and businesses are planning similar unit 
campaigns. 

“The war dealt the jewelry business a 
blow, the ban on platinum, the restrictions 
on gold, the falling off of gem importa- 
tions, the preachment that jewelry was a 
luxury and non-essential all were seriously 
felt. The jewelers weathered the storm 
that for a time threatened disaster. Ac- 
cording to the National Association of 
Manufacturers who sent out questionnaires 
to 4,400 members, the jewelers finished the 
war period one of only five prosperous 
trades out of twenty-two industrial groups 
throughout the country. 

“There seems little question that the ed- 
ucational campaign of publicity inaugu- 
rated by the National: Jewelers’ Publicity 
Association in 1918 played an important 
part in molding public opinion and giving 
the jewelers the prosperity they are now 
enjoying. 

“Emotional life is as important a factor 
in the world’s affairs as physical life itself. 
It must have equality with physical energy, 
its outlet and expression. Tokens of af- 
fection, sentiment and remembrance are 
necessities of human emotions. They al- 
ways will be as long as there are sweet- 
hearts, wives and mothers, marriages and 
partings, daughters who- leave homes as 
brides, and sons who go out to make a 
place in the world for themselves. Jewels 
are an ideal of expression and are perma- 
nent. All women appreciate a gift of jewel- 
ry. The sentitment that inspires the ‘gifts 
that last’ endures and lives with the jewels, 
and such gifts are appropriate and impres- 
sive.” 
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We exercise even more care in select- 

















to Manufacturing Jewelers in quantity lots. 
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personally at our office. Our future business relations with him depend upon our 


Accuracy, Good Judgment, Promptness and Careful Shipping. 
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Jewelers March in Campaign Parade 





Members of the New York Trade Participate in Harding and Coolidge Dem- 
onstration and Are Reviewed by Vice-Presidential Nominee 

















ld breeze and overcast sky failed 
Si ybee the enthusiasm of the 2,000 men 
women of the jewelry industry who 
‘inated in the mammoth Harding- 
Dat i “flashlight” parade held in New 
Coolidge “flashlight” parade held 1 
York last Thursday evening. The affair 
was staged by the Business Men’s Repub- 
fican Club and was one of the greatest po- 
litical demonstrations _the metropolis has 
ever witnessed. Practically every industry 
was represented in the parade, which con- 
sumed over four hours in passing the re- 
viewing stand at the headquarters of the 
Union League Club, 39th and Fifth Ave. 
Not a single occurrence arose during the 
whole evening which in any way marred the 
well planned affair. Everything in connec- 
tion with the demonstration was “run off 
with clock like precision, which speaks vol- 
umes for those in charge of the affair, es- 
pecially in view of the fact that over 75,000 
men and women took part in the march. 
For weeks prior to the event the men in 
charge of the arrangements for recruiting 
the jewelry industry, headed by Harry C. 
Larter and aided by many others, worked 
incessantly on plans, and that their efforts 
were not in vain is evidenced by the fact 
that the trade made one of the best show- 
ings in the parade. Their equipment was 
original and unique, but at the same time 
dignified and this feature alone made a deep 
impression and brought forth loud applause 
from the throrfgs which viewed the parade 
all along the line of march. The manage- 
ment of the affair for the jewelry trade was 
excellent and every little detail was “mapped 
out” long before Thursday evening. 
About a week before the parade, the 
jewelry trade established headquarters on 
24th St. between 7th and 8th Aves., 
and from this point. all equipment was is- 
sued on the night of the demonstration. 
The equipment consisted of gold colored 
tissue paper boas for the women and the 
same colored “pom-poms” for the men in 
ranks. Each of the marchers was also 
equipped with an electric flashlight mounted 
on a five foot black staff, topped with a gold 
colored wooden spear head. To the staffs 
was attached a silk pennant plainly marked 
with the word “Jewelers.” The chief mar- 
shal, chief of staff, all majors, aides and 
captains in the men’s division wore black 
and gold colored tissue paper “pom-poms,” 
while the woman major and her aides and 
captains wore black and gold colored paper 
boas. All of the above named officers with 
the exception of the captains and the divi- 
sion majors’ aides carried batons to which 
were attached black and gold colored “pom- 
poms.” The chief marshal’s aide, George 
E. Fahys, and his 50 aides were the only 
men marchers in the jewelry contingent who 
did not don “pom-poms.” They made an 
impressive showing, however, appearing in 
high hats and frock coats and marching six 
abreast. The chief of staff, his seven aides, 
the chief marshal’s aide and his 50 aides, 
all majors and their aides wore gold col- 
ored sashes running from the right shoulder 


and 


to the left hip properly inscribed with their 
rank. On the upper left side, just below 
the shoulder, each of these marchers wore 
a flashlight. 

Although orders called for the formation 
of the trade on 24th St. between 7th and 8th 
Aves., at 8:15 p. M., some of the paraders 
were on the scene hours before the sched- 
uled time. As fast as they arrived each 
captain ‘was given the necessary equipment 
for his or her company and were imme- 
diately dispatched to their place in line. As 
each company’s designation in line was plain- 
ly marked on the curb along W. 24th St., 
no difficulty was experienced in getting pa- 
raders placed. . 

At 8:15 o’clock practically every woman 





HARRY C. LARTER, GRAND MARSHAL OF THE 
JEWELRY TRADE DIVISION 


and man was in place and _ fully 
equipped and 15 minutes later all was in 
readiness for the march up Fifth Ave. 
While awaiting orders an inspection was 
made and final orders issued. It was just 
9:05 p. M., five minutes later than the orig- 
inal schedule called for, that the jewelry 
trade received orders to proceed to Fifth 
Ave. and fall in their proper place in line. 

As the 2,000 men and women marched 
out on to Fifth Ave. all lights were switched 
on and three bands, consisting in all of 
about 110 instruments, “broke out.” They 
made a glorious appearance and the throngs 
cheered the marchers all the way. 

In their entire march up Fifth Ave., which 
consumed about one hour and 15 minutes, 
the jewelers were not delayed more than 
five minutes in all. As a result they 
reached their disbanding point on 57th St. 
at 10:20 P. Mm. 

The thrill of the parade, as far as the 
jewelers were concerned, came as_ they 
passed in review of many of the Republican 
candidates at 39th St. As the marchers ap- 
proached the reviewing stand the command 
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“eyes right” was given and the paraders all 
looked in the direction of the reviewers. 
The jewelry trade contingent was strung 
out for a distance of about five city blocks. 
At the head of the procession was a large 
gold colored banner marked with the word 
“Jewelers.” Across the top of the banner, 
electric flash lights were attached which 
showed the wording up to wonderful ad- 
vantage. On each side of the banner two 
men carried large silk American flags. 


About 25 feet behind the banner came 
Harry C. Larter, grand marshal of the 
jewelry divisions, followed by Harry P. 
Dickinson, Chief of Staff and his seven 
aides in charge of G. H. Niemeyer. Next 
in line came George E. Fahys and 50 aides 
dressed in frock coats and high hats fol- 
lowed by the famous Black Devils band. 


The uptown men, the first jewelry di- 
vision in line, was led by Major Robert 
Loch and his four aides. Then came the 
women, led by Miss E. A. Trumpp, major 
of the women’s division. In front of the 
women were 30 members of the Voss Band. 
Major J. Warren Alford, his four aides and 
the first 25 companies of the downtown 
division, were next in line, followed by 
30 members of the Voss Band and Major 
Fahys Cook, his four aides and the balance 
of the downtown division. 

On Saturday Harry C. Larter received 
a letter from General Charles H. Sher- 
rill, Grand Marshal of the Harding and 
Coolidge parade, highly commending the 
jewelry trade on its wonderful showing 
in the demonstration last Thursday night. 
A copy of this letter together* with one 
from Mr. Larter was sent to each major 
and committee man of the jewelry trade. 

The following is the letter sent out by 
Mr. Larter: 

“T am just in receipt of a letter from 
General Charles H. Sherrill, Grand Mar- 
shal of the Harding and Coolidge torch- 
light parade and it affords me_ great 
pleasure to pass this word of commenda- 
tion along to you, as you were of so 
great assistance in helping to produce 
so wonderful a result. 

“Yours very truly, 
(Signed) “Harry C. Larter, _ 
“Marshal Jewelry Trade Div.” 

Accompanying the above communica- 
tion was a copy of the one written bs 
General Sherrill and reads as follows: 
“Business Men’s Republican Association 
“Harry C. Larter, 

“21 Maiden Lane, New York, N. Y.: 

“I wish you might have been on the 
reviewing stand and heard the remarks 
as your really superb division swept by. 

“We have become accustomed to ex- 
pecting the impossible from the Jewelers’ 
Division in New York parades for their 
patriotic services, but each time you 
gentlemen surpass our expectations. 

“Will you please convey to your asso- 
ciates in their tireless efforts which cul- 
minated last night, the hearty thanks 
and warm appreciation of these head- 
quarters. 

“With cordial and personal 
I am 


regards, 


“Very sincerely, 
(Signed) “C. H. SHERRILL, 
“Grand Marshal.” 
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ST. LOUIS NEW YORK 
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JOBBING STONES 
DIAMONDS 


IReAe BREIDENBACH | 


ie T it strange that jewelers are sometimes oblivious to the obvious, while 

others accept the obvious and increase their profits in ratio? When you 

can increase your profits by matching or replacing odd or unusual 

stones without increasing your investment and overhead, isn’t that obviously 
the proper thing to do? Write or phone us. We will show you. 


Main Office Branch Office 
51-53 MAIDEN LANE : 212 UNION ST. 
NEW YORK CITY PROVIDENCE, R. I. 
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October Meeting of New Jersey Retailers 





Members of State Association Gather at Elizabeth and Discuss Many 
Important Trade Problems 

















Newark, N. J., Oct. 27.—The October 
meeting of the New Jersey Retail Jewelers 
Association held last night at Broecker’s 
Hofbrau Restaurant at 801 Elizabeth Ave., 
Elizabeth, was one of the best monthly 
meetings held by the association for sev- 
eral years. The Elizabeth jewelers, headed 
by Frank Thorwarth, one of the leading 
Elizabeth Ave., jewelers, “did themselves 
roud.” Nothing more could be desired 
in the form of an arrangements and wel- 
coming committee. A most excellent 
chicken dinner was served, following which 
there was a business meeting at which many 
matters of interest to retail jewelers were 
discussed by the 40 members present. Jean 
R. Tack, president of the State Association, 
presided, and Richard P. Hartdegen wielded 
the pen as secretary, and, by the way, is 
considered a great acquisition by the asso- 
ciation on account of the active interest he 
has taken since his election. 

Several new members were elected at the 
meeting. 

It was about a year ago when the asso- 
cation met in Elizebath. The news of the 
good time provided then spread throughout 
the State and upon the announcement by 
Frank Thorwarth that this year’s affair was 
to be better than last year’s, many of the 
jewelers at once reserved that date. The 
attendance was much larger than the aver- 
age number present at the monthly meet- 
ings. The whole evening was marked by a 
combination of good cheer and comradeship 
and business interest. 

One of the questions discussed was the 
matter of guaranteeing watches, in view 
of the situation created by the bracelet 
watches. These watches have been so 
abused that the jewelers have received a 
large number of complaints. Many of them 
have been called upon to repair bracelet 
watches which had been injured through 
the manifest carelessness of the owners, 
chough the latter in many instances attrib- 
uted the trouble to the quality of the 
watches. After full discussion of the mat- 
ter by the members present, it was decided 
that guarantees on all watches should be 
reduced six months. Then instead of giv- 
ing an unqualified guarantee as heretofore, 
it was agreed that emphasis should be’ made 
that the guarantee covers only defects in 
manufacture. The jewelers were cautioned 
to stress this point when making a sale. It 
was decided to prepare a rubber stamp 
which will cover the guarantee, which the 
members may use to stamp sales checks or 
tickets. 

Another matter considered at the meet- 
ing was the inadvisability of advertising 
to refund money in connection with jewelry 
sales. It was thought by the members that 


the jewelers should not be called upon to 
refund money on goods sold any more than 
other merchants. This subject was brought 
up because some jewelers in New Jersey 
are advertising to refund money on goods 
which had been sold in good faith, but 
which for some reason or another it was 


later desired to return. In the opinion of 
many of the jewelers it is poor policy to 
make such offers. Goods handled by the 
jewelers, to a greater extent than goods 
handled by many other retailers, are to a 
considerable extent seasonal or gift goods. 
Jewelers, for example, will plan their holi- 
day trade six or eight months before pur- 
chasing goods, listing numbers, prices, etc., 
and preparing their displays, advertising, 
etc. The holiday trade gives them their 
best profits of the year. If money is re- 
funded after Christmas, not only are the 
profits on such sales lost, but whatever has 
been paid for overhead. At the end of 
the year jewelers who make a practice of 
refunding money find themselves with a 
stock of seasonal goods on their hands, 
only a small part of which it will be pos- 
sible to dispose of for a number of months, 
and sometimes not until the next holiday 
season. It often happens also that the ideas 
of persons who offer gifts of jewelry and 
the recipients, do not coincide. When 
money is refunded on such goods, the 
chances are that the money will be taken 
out of the store and spent in some other 
line. The retail jeweler, it was pointed out, 
differs from the department store. When 
jewelry purchased at a department store is 
returned and money is refurided, the 
chances are that most of the money will 
be spent in some other departments of the 
same store. It is frequently not so with 
a jewelry store, though jewelry is some- 
times changed for other jewlry more to the 
liking of the purchasers or recipients of 
gifts. 

A press report was read to the meeting, 
the purport of which was that Secretary 
Houston, of the Treasury Department, was 
going to ask Congress to change the in- 
come and excess profits tax laws, and that 
to make up for losses likely to result from 
such changes he will suggest increases in 
the taxes upon musical instruments, candy, 
chewing gum, jewelry, and other items of 
so-called luxuries now paying less than ten 
per cent. The jewelers were called upon 
to give all possible aid when the time comes 
to opposing any such increase in the taxes 
as far as it relates to jewelry. 

There was a lengthy discussion at the 
meeting on the question of the profits to 
the retailer on resale priced goods. It was 
stated by several of the retailers who dis- 
cussed this question that the manufactur- 
ers of products on which the resale price 
has been fixed have allowed insufficient 
profits on such goods to the retailers, It 
was pointed out to the jewelers that a 
certain extensively advertised alarm clock 
on which the manufacturer puts a $3.75 
resale tag, allows the jeweler, after de- 
ducting the sales tax of five per cent., just 
$3.56%4. Then, after duducting the 33 per 
cent. overhead, which is the average cost 
of doing business as established by the 
Bureau of Research of Harvard University, 
he has left $2.377/10. After deducting the 
cost of the article he has left just two and 
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seven-tenths cents as net profits for his 
labor. 

Another case of similar nature mentioned 
at the meeting was that of a watch which 
retails for $40 and leaves the jeweler 82 
cents net profit, These things, it was pointed 
out, are making the retail jeweler wonder 
if the support which he is being asked to 
give the Stevens bill now before Congress, 
and which will give the manufacturer the 
right to fix any resale prices he may de- 
sire on his goods, is not going to be a 
boomerang to the retailer, unless the man- 
ufacturer is more fair in fixing these re- 
sales prices in the future, than, it was 
charged, he has.been heretofore. 

It was reported to the meeting that the 
new engraving chart recently approved by 
the members will be ready for distribution 
soon. Members were urged not to do free 
engraving. A letter was also read, point- 
ing out that engraving in many cases de- 
stroyed rather than added to the attract- 
iveness and beauty of much jewelry, yet 
there has been a big demand for engraving 
on jewelry. This condition was brought 
about by the custom of offering free en- 
graving, it was said. 

A communication from R. F. Nattan, re- 
garding exaggerated statements in adver- 
tising, was brought before the meeting and 
thoroughly discussed. A number of ad- 
vertisements were shown to illustrate how 
the wording of advertisements is exagger- 
ated, especially in regard to the prices of 
diamonds. It was shown how the public 
is now coming to feel that diamonds pur- 
chased now will double in value in a given 
time, and that diamonds are as good as 
cash. Many people are coming to feel, it 
was said, that they could return their dia- 
monds at any time to the stores where 
they were purchased and get cash at their 
enhanced retail value for them, just as one 
would cash a check at a bank. This, it was 
said, was one of the results of exaggerated 
statements in jewelry advertising, and the 
retailers were warned to beware of such 
exaggerations. 

The members present fully agreed with 
the complaint and determined to watch their 
iown advertisements closely in the future, 
to prevent any kind of exaggeration from 
creeping in, 








Death of Max M. Weil 


Satt Lake City, Utah, Oct. 27—Max 
M. Weil, founder of the Weil Jewelry Co., 
died at 1 o’clock on the afternoon of Oct, 
20 in his apartment in the Hotel Utah, after 
an illness of five years. Mr. Weil was born 
in Baltimore, Md., 60 years ago and as a 
young man entered the jewelry business in 
Chicago. Twenty years ago he came to 
Salt Lake City and founded the Weil Jewel- 
ry Co. He always liked the west and was 
enthusiastic in his expression of the busi- 
ness possibilities to be found in the inter- 
mountain region. He was a member of 
the Salt Lake City Rotary Club and active 
in its proceedings. 

Deceased is survived by his widow, Mrs. 
Helen J. Weil, two daughters, Mrs, Samuel 
R. Meyer of Chicago and Miss Maxine 
Weil, now a student at Smith College. 








J. T. Carpenter, Monroe, Ore., has been 
succeeded by J. T. & M. E. Carpenter. 
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JADE, OPAL, AMETHYST, LAPIS 
LAZULI, ROSE QUARTZ, TOPAZ, 
CRYSTAL, AGATE, ete. 


NECKLACES 





BUY FROM THE CUTTERS 





American Gem & Pearl Company 


6 West 48th Street, NEW YORK 
LONDON PARIS 





FROM MINES TO MARKET 














UNQUESTIONABLY — the 
finest scientifically produced 
pearls in the world. 


FRANK C. OSMERS 


15-17 West 44th St., New York, N. Y. 
Telephone Vanderbilt 2324 


26 Holborn Viaduct 44 Rue Lafayette 
U. 8. Patent Office 


View 
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Lucian M. Zell 


Cutter of Gems 
From the Rough 


TIUUUUUULUUULUUULUUUUCU UCU 


ULL 


EMERALDS 
SAPPHIRES 
AQUAMARINES 
STAR STONES 
BLACK OPALS, ETC. 


522 Fifth Avenue 


New York City 


Telephone 5481 Murray Hill 
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Fine Kandy Garnets 


Calibre French cut for bracelets 





Star Sapphires 


Matched sets for cuff links 
Fine Individual Stones 


F. W. Howell 
| 3 Maiden Lane, New York City 
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Attention — Manufactarers! 


_Onyx Ring Stones Fur- 
nished for any Size Diamond. 


Black, Onyx and Amber. 


ONYX BEADS 


THE DOUBRAVA CO. 
61 Maiden Lane, N. Y. 

















PEARL AND 
93-95 Nassau St., New York 
Importers of DIAMONDS, PEARLS 
and PRECIOUS STONES .°. .°. 














A. S. HIRSHBERG 


Importer and Cutter of 


DIAMONDS 


373 Washington St., Boston 


170 Broadway, New York 
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GET LOOT WORTH $15,000 





New York Jeweler Finds Trunks Left in 
Chicago Hotel Room Smashed and 
Gems and Jewelry Taken. 


Cuicaco, Oct, 28—A conspicuous label 
on the package of new goods received at 
the Sherman Hotel yesterday by Samuel 
R. Dietch, president of the Diamond Ring 
Co. Inc., 41 Maiden Lane, New York, is 
thought to have furnished burglars infor- 
mation concerning the class of goods car- 
ried by Mr. Dietch. Soon after he re- 
ceived the package yesterday he received 
a telephone call asking, “Is this you, Sam?” 
He could get no further reply and pro- 
ceeded to look over the new goods and 
placed them in his trunk and locked the 
trunk. 

About 7.30 he left the hotel to visit 
friends at the Palmer House and returned 
to his hotel shortly after 11. He called a 
boy and took from the check room the two 
large satchels which he keeps there during 
the time he is not working and, accom- 
panied by the boy, went to his room. When 
he opened the door he saw that the trunk 
had been “jimmied” and cases were scat- 
tered over the room. Every article of 
merchandise was gone and many of the 
trays. The stock consisted of rings, jew- 
elry and diamonds valued at about $35,000. 
Fortunately, the greater part of his stock 
was in the cases down in the office, 

Entrance to the room had been by pass 
key, as there were no marks on the door. 
Detectives are puzzled as to how the locks 
were smashed from the trunk without any 
noise, which would certainly have been 
heard, as many people were close by during 
the evening visiting political headquarters 
located on the same hall. Every effort is 
being made to get some clue and Mr. 
Dietch’s brother-in-law is expected from 
New York tomorrow to assist in the efforts 
to get some information. Employes of the 
hotel have been questioned but nothing 
learned that would lead to any clue. 





At the office of the Diamond Ring Co., 
41 Maiden Lane, New York, a JEWELERS’ 
CircuLAR reporter was informed that the 
information they received indicates that Mr. 
Dietch had lost between $15,000 and $20,000 
worth of merchandise. This loss, they 
said, is covered by a Lloyds policy for $25,- 
000. 


Herman B. Davis, brother-in-law of Mr. 
Dietch and a member of the firm, left for 
Chicago last week and returned to New 
York on Monday morning. Upon the re- 
turn of Mr. Davis a JEWELERS’ CIRCULAR 
reporter ‘was told that he estimated the 
loss at $15,000. The thieves left no clues 
and so far the police have made no ar- 
rests. 





Detroit, Micu., Oct. 29.—Police of this 
city have been notified that Samuel Deitch, 
a diamond salesman of New York and 
Cleveland, who was robbed of a sample case 
of diamond rings worth $15,000 in the Hotel 
Sherman in Chicago last night, had been 
trailed by the bandit from Detroit. It is ex- 
pected the bandit returned to Detroit, and 
the police here are watching all the usual 
avenues of the underworld here in an effort 
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to apprehend the man who robbed the trunk. 

Thieves working from Toledo and De- 
troit are said to be watching the sample 
cases of most of the traveling men of the 
eastern cities passing through this district 
on their way to Chicago. 

Mr. Deitch is well known here among the 
trade. 


KILLED IN AUTO ACCIDENT 


Lewis E. Ladd Crashed Into Trolley Car at 
Providence, R. I., While Driving 
Across Tracks. 

Provipence, R. I., Oct. 31—Lewis E. 
Ladd, who is associated with the Potter & 
Buffinton Co., manufacturing jewelers, 7 
Beverly St., was instantly killed at an early 
hour this morning at the corner of Water- 
man and Hope Sts., when the automobile 
he was driving at a fast rate of speed 
crashed into a trolley car. Five persons 
on the trolley car were injured. 

According to the motor man on the trol- 
ley car he was making his last trip of the 
day and was coming toward the center of 
the city. His car had passed half-way 
over the intersection of the two streets 
when he saw the coupe approaching at a 
rapid rate. He endeavered to cross Hope 
St. ahead of the coupe, putting on full speed 
in an effort to jump his car and avoid a 
collision. 

The coupe hit the trolley car in the side, 
throwing its operator, Mr. Ladd, through 
the windshield over the hood, his head 
striking the wire window guard on the 
trolley and breaking the glass. Mr. Ladd 
fell to the street under the trucks of the 
trolley car and was dragged a distance of 
nearly 50 feet when the trolley left the 
rails and crashed into a tree on the left 
side of Waterman St. 

When the electric left the rails, the rear 
truck passed over Mr. Ladd’s head, throw- 
ing him to the right side of the street the 
head remaining under the rear wheels of 
the car. Mr. Ladd had been at the Meta- 
comet Golf Club all the evening leaving 
there after midnight. 

An inspection of the automobile after 
the accident revealed that the emergency 
brakes were set indicating that Mr. Ladd 
had made every effort to stop his machine 
when he saw that a collision was imminent. 

Charles W. Ferguson, the motorman, was 
placed under arrest and was arraigned on 
a charge of manslaughter later this morn- 
ing at a special session of the Sixth Dis- 
trict Court, at the Central police station. 
He pleaded not guilty and was held by 
Judge Nathan Wright under $3,000 bonds 
for trial on Nov. 12. 

Mr. Ladd was born in Boston, and was 
in his 40th year. His boyhood days were 
spent at Attleboro, where he served an ap- 
prenticeship in a manufacturing jewelry 
concern, after a common school education. 
After working as a journeyman jeweler 
with several concerns he entered the ranks 
of the sales forces and later became a mem- 
ber of the firm of Blackinton & Ladd, 
which dissolved after a few years. 

He was afterwards pattern maker and 
foreman with firms in this city and also at 
Newark, N. J., including J. T. Mauran 
Mfg. Co. in Providence and Layman 
Strauss and J. & B. Granbery at Newark. 
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In 1912, he became associated with the 
manufacturing jewelry concern of Potter 
& Buffinton in this city, later becoming 
financially interested. The business was 
reorganized about two years ago, Herman 
Heilman and Mr. Ladd becoming largely 
interested in the concern, Mr. Ladd being 


elected secretary, succeeding “L. —— 


worth, who became treasurer of the-f 
He is a member of the New Englz 


ufacturing Jewelers’ and Se 


sociation of which he is a director. 

He is survived by his widow, Mary 
Bucklin (Wales) Ladd; his father, Charles 
E. Ladd and a sister, both of Attleboro. 








Osmiridium Obtained in Russia frem 1902 
to 1915 

WasuiIncTon, D. C., Oct. 29.—An inter- 
esting report on Russian osmiridium and 
other platinum by-products, prepared by the 
Russian Division of the Bureau of Foreign 
and Domestic Commerce, was published 
several days ago in a current issue of the 
Daily Consular and Trade Report. It read 
as follows: 

In addition to platinum, other metals of 
the same group are important, namely, irid- 
ium, osmium, palladium and osmiridium. 
The last in its ability to oxidate is equal to 
platinum and is harder and more difficult to 
melt. All these metals are obtained as by- 
products by refining platinum, though some 
of them, as osmiridium, may be found sepa- 
rately in gold sands. Osmiridium in Russia 
is obtained exclusively in the Urals in the 
Miass district of the Orenburg Government 
and in North Ekaterinburg district of the 
Perm Government, though lately the mining 
of this metal in the latter district has ceased. 
There were obtained the following quantities 
of osmiridium in Russia during the years 


listed: 4 
Zolot- Tro: 
Year Funt nik. duuion 
WEE Mice vediecdctecukhs 17 54 231.2301 
MO oo wae igeccaaes 15 22 200.509T 
Ne gos wietuininawew ewes 11 85 156.4849 
SYS sta do Bale see eee 8 14 107.2498 
WIT ai cie. bale Ric's diwetee eas 3 39 44.8471 
ES o ccccvaiceeans aclead 5 24 69.1221 
D600. soe acewe 4 2 56.6418 
NUE AR ttincdtien cenee. 1 15 15.2233 
GTi a cw we eae cok ens 25 3.4287 
Ba xisencnsewanowdeds 18 2,4686 
RU drew cot Wieh a nic aatats an 60 8.2288 
BOE Go vetwdceeseeseuaee a 77 10.5603 


Note.—One funt contains 96 zolotniks, 








“HOLD UP” MEN AT WORK 


Auto Bandits Rob St. Paul Jewelry Store of 
Diamonds Valued at $50,000 

St. Pau, Minn., Oct. 29—About 8 
o’clock this morning, just as a clerk was 
opening the jewelry store of Shapiro & 
Bro., this city, two strangers held up and 
robbed the establishment of diamonds re- 
ported to be worth $50,000 and $300 in. cash. 
The bandits made their escape in an auto- 
mobile. 

The diamonds were taken by the thieves 
from the safe. According to reports made 
the loss is covered by a Lloyd’s policy. 

Immediately following the robbery all 
neighboring towns were notified, but no 
arrests were made. 








B. F. Kessler & Son are the successors to 
B. F. Kessler, Mt. Carmel, Pa. 
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Please send me one of your 


new BOOKS OF DESIGN. 


Thousands Tell the Same Story 


Successful merchants on most all of the 
busiest streets of the nation are cashing 
bigger profits from their Kawneer Solid 
Copper Store Fronts. Many pay their 
rent from the extra sales drawn to their 
stores by their Kawneerized show win- 
dows. Some report sales increases of 
50 per cent or more. 


Let us show you how a Kawneer 
Store Front will boost your sales 
totals and profits. 


ieee Pin this Coupon to Your Letterhead 
COMPANY and Mail it Today 

2008 Front Steeet. 

Niles, Michigan 


Kawneer 


SOLID COPPER 


STORE FRONTS 
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HOLD ANNUAL MEETING 





Stockholders of Jewelers’ Protective Associ- 
ation Meet at Providence to Receive 
Reports and Elect Officers. 

ProvipENCE, R. I., Oct. 30.—The annual 
meeting of the stockholders of the Jewelers’ 

Protective Association was held this after- 
noon at 4:30 o’clock, at the rooms of the 
New England Manufacturing Jewelers’ and 
Silversmiths’ Association, 42 Weybosset St., 
with a good attendance. Vice-President 
Frederic Schwinn, who has directed the 
affairs of the association since the death 
of the President, Col. Harry Cutler, of the 
Cutler Jewelry Co., presided. 

After the reading of the call for the 
meeting and the minutes of the last meet- 
ing, Secretary Woodward Booth read the 
resolutions that were passed by the execu- 
tive committee of the association immedi- 
ately following Col. Cutler’s death, supple- 
menting them with personal tribute to Mr. 
Cutler’s memory. The resolutions were 
adopted by the association, ordered spread 
upon the records of the annual meeting and 
an engrossed copy sent to Col. Cutler’s 
mother. 

The report of the treasurer as presented 
by William P. Chapin, Jr., showed a good 
financial condition and balances. Mr. 
Chapin then read the annual report of 
executive committee, of which he is chair- 
man, reviewing a number of important cases 
that have been investigated during the year 
and calling attention that 17 convictions of 
dishonest employes who had stolen goods— 
finished and unfinished—from the firms by 
whom they were employed, were made dur- 
ing the year. The report was a very inter- 
esting and comprehensive résumé of the 
activities of the association during the year 
and explained the workings of the detective 
agency through which prosecutions were 
made. In its report the executive commit- 
tee says: 

“Your committee reports that during the past 
year it has continued those methods of detecting 
crime and of securing convictions that have been 
‘outlined in former annual reports. The same de- 
tective agency heretofore employed has been re- 
tained; the same measures of co-operation with the 
police departments of the several cities and towns 
have been continued. The efficiency of these meas- 
ures and methods have, we believe, been dem- 
‘onstrated and probably require no further elabora- 
tion at this time. Attention may, however, be 
properly called to certain concrete results secured 
since our last annual meeting. 

“One year ago your committee reported a case 
which involved the theft of jewelry and jewelry 
‘parts valued at upwards of $10,000, and stated 
that the theft was brought to light and the arrest 
secured by this association. The thief was a man 
occupying a trusted and responsible position with 
his firm and immediately following his arrest 
strenuous efforts were made by his friends to save 
him from punishment. Very persistent efforts were 
made in various directions to secure clemency for 
the culprit. The association officers: were bom- 
barded with appeals to recommend to the authori- 
ties the imposing of a fine instead of a prison 
sentence, and representations were made as to the 
distress that a prison sentence would bring to the 
family of the offender. Your committee believed, 
however, that the offense merited a penalty that 
would prove a lesson to others criminally inclined, 
and therefore pressed the case to a successful con- 

clusion. The man was convicted and sentenced to 
two years at hard labor. 

“In the latter part of last December another 
“man was convicted and received a prison sentence 
of five years for robbery at the factory of a mem- 
ber of this association. The break was made in 
the night-time, and when investigations were made 
.a fine finger print was found on a piece of flat 
stock. Later another factory was breken into, 
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the thief making two trips to the place on the same 
night. On his second visit he disturbed a burglar 
alarm that brought the police hastily to the place 
and he was captured red handed. When his finger 
prints were taken at headquarters and compared 
with those found on the flat stock in the first fac- 
tory, they were found to be identical, and through 
these the man was convicted of the first break and 
is now serving time and is subject to trial upon 
the completion of his sentence for the breaking 
into the second place. 

“Last March your committe learned that a man 
was selling silver scrap in large quantities to a 
New York firm. Samples of the scrap were ob- 
tained and submitted to a number of our stock- 
holders for identification. After a lengthy investi- 
gation and patient watching a man was finally ar- 
rested. This was a case where extraordinary skill 
and cunning had to be dealt with, not only because 
property of substantial value was involved, not 
only because our operatives had originally no clue 
to work on, but primarily because we wish to point 





WOODWARD BOOTH, SECRETARY. 


out how important it is to the industry to be rid 
of a character who employed so much cunning 
and sagacity in his depredations. This man has 
been indicted by the grand jury and is awaiting 
trial. 

“Attention may also be properly called to the 
arrest, conviction and sentencing of a man who, 
under numerous aliases, robbed several members 
of this association. In this case we had to deal 
with what the authorities consider one of the 
boldest and most dangerous crooks that have preyed 
upon this industry in recent years. The field of 
his operations was broad, his aliases many, and his 
trail extended throughout New England and into 
the middle west. He employed a practice of secur- 
ing employment in a shop, work half a day or 
possibly a day or two, leaving at noon or night, 
taking with him all the stock he could conceal and 
not coming back. The association sent broadcast 
throughout the country circulars bearing his pic- 
ture. The result was a long list of announcements 
from various places where thefts had been com- 
mitted, in which this man was identified as the 
‘mysterious employe.’ His place of hiding was 
finally discovered and he is now serving a two 
years’ sentence with several indictments awaiting 
his release from prison. 

“Numerous other cases could be cited, but these 


will suffice to illustrate the work of the associa- ~ 


tion. In this connection the committee desires to 
call attention to the fact that one of the functions 
of the association is to prevent crime as far as 
possible by making it difficult to dispose of stolen 
property, by putting out of business the fences and 
unprincipled second-hand dealers. So far as retrib- 
utive justice is concerned, the statement that in 
the ultimate analysis the fence is more deserving 
of punishment than the thief, will probably not be 
questioned. 

“Your committee has mentioned in some detail 
these specific cases in order to set before the 
stockholders a somewhat more exact statement of 
the association’s work than has been indicated in 
recent annual reports of the committee. During 
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the fiscal year which closes tonight 17 convictions 
have been obtained of persons stealing from 
jewelry factories in this vicinity. The policy 
adopted has been not to arrest prematurely. To 
cause the arrest of one suspected when evidence 
sufficient to convict is wanting, your committee be- 
lieves to be poor policy. Our aim is to free the 
industry, so far as possible, of those who prey 
upon it. One arrest followed by a conviction is 
a much further step in that direction than 100 
arrests without one conviction, 

“On one case our detectives worked for months 
without results, the lack of results not being due 
to detective inefficiency, but on account of a lack 
of system in the shop involved. And this, by the 
way, is a serious handicap in many instances, for 
the committee is sorry to be forced to admit that 
there are numerous concerns that do not have any 
method, let alone modern or practical ones, of 
checking up their stock and material whereby 
thefts or shortages can be at once discovered, 
Finally, however, in the ‘case referred to, the 
thieves were located, three were arrested and all 
were convicted. 

“Your committee does. not claim infallibility for 
itself or for its detectives; neither does it expect 
that it can place any one operative in more than 
one place at any one time. It does submit, how- 
ever, as an incontrovertible proposition, that every 
conviction of a jewelry thief or of a receiver of 
stolen goods constitutes a protection, not only to 
the member of the association whose property 
has been stolen, but also to every member of the 
industry. Ours is an industry that, because of 
the character of the materials used, offers an 
enticing field of operations to crooks, amateur or 
potential. Without the deterrent and retributive 
efforts of the work of the Jewelers’ Protective As- 
sociation the industry would, in the judgment of 
your executive committee, be overrun with both 
amateur and professional thieves whose harvest of 
thousands would be the manufacturers’ loss.” 


This report was received with general 
applause and was followed by a lengthy 
discussion as to the advisibility and prac- 
ticability of suggesting an efficaceous method 
of checking stock that might be adopted by 
members of the Association. The matter 
was referred to the executive committee. 

Mr. Child of the A. T. Wall Co., pre- 
sented the report of the committee to nomi- 
nate officers for the ensuing year which 
was unanimously adopted and the secretary 
instructed to cast the ballot of the Asso- 
ciation in favor of the following: President, 
Woodward Booth; Vice-President, Frederic 
Schwinn, of Attleboro; Secretary, Wood- 
ward Booth; Treasurer, William P. Chapin, 
Jr., Secretary of Chapin & Hollister Co.; 
Executive Committee, William P. Chapin, 
Jr., Chairman, Woodward Booth, Secretary, 
Walter B. Ballou of R. Blackinton & Co., 
Attleboro, and Frederick C. Wilmarth, 
Vice-President and Manager of The D. F. 
Briggs Co., Attleboro. 








Market Prices for Silver Bars 
The following are the quotations for sil- 
ver bars in London and New York as re- 
ported for the past week: 


Domestic 
Selling Price Silver 
London U.S. Govt. Standard 
Date. Official. Assay Bars. Price. 
Oek 26 icccccs Sie 823% 99% 
Oi BT Sccies -- 52% 82% 99% 
OMh GEseccces 52 82% 99% 
Oct. FT scvcces 52% 82% 99% 
oe err 52% 82% 99% 








The gathering at which Jules Jurgenson 
made a display of watches in Geneva, 
Switzerland, last July, was not an exposi- 
tion, THe JEWELERS’ CircuLAR has been in- 
formed, but was a fair. Through an error 
this journal also stated that judges were to 
distribute awards. It has since been 
learned that there were no judges and no 
prizes awarded to any of the exhibitors. 
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To Jewelers 


We want you to read this ad- 
vertisement, too, because, in a 
way, you are in partnership 


with us. Our interests are 
mutual. You know salesmen, (Beginning January Ist) 
the good and the poor. You 
know the kind of man we are 
looking for, one whom you 
would want to call on you. 


Will you therefore be good A Worthy Representative 


enough to recommend in con- 
fidence any such man whom 


you think would answer the b W th H 
qualifications specified in this y a or y ouse 
advertisement? Doing this you 


would favor us—favor some 


man. 
But he must not be merely a salesman in the peddling sense— 


he must go out and represent us as we want to be represented, not 
as he imagines we want to be represented. He must reflect our 
progressive sales policies. He must understand the jewelry trade, 
but he need not necessarily be a ring salesman. Many men become 
better salesmen by changing their line. He must know people, and, 
above all, be able to sense the attitude of men and convey to them 
the wonderful W.W.W. story. He must have two bosses—this 
company and the Jewelers. Yet he must be his own boss. He must 
be an executive. 

Naturally, he must be honest, industrious and clean-cut. 
Every transaction he makes with the Jeweler must be a credit to 
him and to us. But also a benefit to the Jeweler. He must be 
something of an idealist in business, living up to the highest 
standards. He must be a square-dealer, realizing that to conserve 
our customers’ interest is merely, protection to him and to us. 

He must have vision—so he can grow as fast as this business 
is growing. But this doesn’t mean that he must be an exaggerator 
or a maker of false promises. He must be able to help dealers, to 
advise them, to act as sales counsel. He must be the sort of a 
fellow who will be always welcomed by jewelers after the first 
call—known as a man in whom dealers can place their utmost 
confidence. 

To such a man we can offer now a real job—not a snap by any 
means, but a big man’s job * * * full of importance because 
of its intimate relation to W.W.W. dealers. 


Where is the man?. 


WHITE, WILE & WARNER 


Makers of W.W.W. nationally advertised 
rings in which the stones do stay 
All replies held strictly BUFFALO, N. Y. 


confidential, and letters 
returned if desired. 
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MEETING OF N. E. M. J. & S. A. 





Stockholders of Asspciation Hold Annual 
Gathering in Providence and Elect 
Officers for the Ensuing Year. 

Provipence, R. I., Oct. 30—The annual 
meeting of the stockholders of the New 
England Manufacturing Jewelers’ and Sil- 
yersmiths’ Association ‘was held at the 
Turks Head Club in the Turks Head build- 
ing, at the junction of Weybosset and West- 
minster Sts. this city, this. evening, and 
was attended by upwards of 125 members, 
the meeting being strictly a corporation 
business session. Supper was _ served 
promptly at 6:30 o’clock, during which mu- 
sic was furnished by an orchestra. 

For half an hour previous to the dinner 
the members gathered in the lounging rooms 
and renewed acquaintances and then came 
the pleasures of a beefsteak dinner. At its 
conclusion President Pierce called the asso- 
ciation to order with brief remarks. He ex- 
tended a welcome to the members, thanking 
them for their attendance, and stated that 
the purpose of the meeting was strictly 
business, including the discussion of annual 
reports of officers and committees and the 
election of officers. He emphasized the fact 
that the association had entirely eliminated 
the social features and that each year it 
hewed closer and closer to the consideration 
of the problems of the industry. 

Past President Henry G. Thresher ad- 
dressed the meeting and presented the reso- 
lutions on the death of Past President Col. 
Harry Cutler that were adopted by the 
board of directors immediately following 
his death. Mr. Thresher paid a glowing 
tribute to the life and character of Col. Cut- 
ler and pointed out the great obligation that 
the association was under to the deceased 
because of his many years of unfailing de- 
votion to the interests of the organization. 
“For seventeen years,” said Mr. Thresher, 
“Col, Cutler had been seen and heard at 
the annual meetings of this association. He 
will be seen no more, but the influence of 
his labors will remain a long time and I 
am confident in saying that could he but 
speak to us tonight, it would be pleasing 
to him for the Association to continue its 
work along the principles and policies for 
which he had striven.” 

On motion of Mr. Childs eof the A. T. 
Wall Co., it was unanimously voted to ac- 
cept the resolutions as presented by Mr. 
Thresher and to spread them upon the 
records of the annual meeting. Charles E. 
Hancock, of. Charles E. Hancock & Co., 
suggested that a rising tribute be paid to 
the memory of Col. Cutler and this was 
done, 

Newton P. Hutchison read his report 
as Treasurer showing the receipts, expendi- 
tures and balances for the year. The latter 
indicated that the Association was in good 
financial condition. 

At the conclusion of the financial state- 
ment Past President William T. Chase 
was accorded the privilege of the floor and, 
addressing Henry Wolcott, who retired 
as president of the association a year ago, 
after a three-year term, presented him a 
handsome gold watch suitably inscribed, to 
which Mr. Wolcott feelingly replied. 

A nominating committee, consisting of 
Frederic C. Wilmarth, Frank L. Baker, 
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William T. Chase, Donald LeStage and 
Ellis W. MacAllister, previously appointed 
by President Pierce to prepare a list of 
nominations, reported through Mr. Chase 
and the secretary was instructed to deposit 
the vote of the association in favor of 
the following: Vice-presidents, Frank P. 
Daughaday of Freeman, Daughaday Co., 
Chartley, Mass., George H. Holmes, trea- 
surer of George H, Holmes & Co., Provi- 
dence, and Stephen H. Garner, secretary and 
treasurer of Leach & Garner Co., Attle- 
boro; secretary, Morgan W. Rogerts, assist- 
ant treasurer Parks Bros. & Rogers, Provi- 
dence; treasurer, Newton P. Hutchison, 
president and treasurer of Hutchison & 
Huestis, Inc., Providence; director for two 
years, to complete the unexpired term of 
the late Col. Harry Cutler of the Cutler 
Jewelry Co., Paul B, Paris; directors for 
three years, William G. Lind, president and 
secretary of T. W. Lind Co., Providence; 
Laurence C. Martin, vice-president of 
Martin-Copeland Co., Providence; Louis 
Lyons, president and treasurer of Lyons 
Mfg. Co., Providence; William P. Chapin, 
jr., secretary of Chapin & Hollister Co., 
Providence; Frederic Schwinn of Attle- 
boro: Charles S. Peckham of J. H. Peck- 
ham & Co., North Attleboro; John J. Som- 
mer, of J. J. Sommer & Co., North Attle- 
boro, and Arthur L. Bottomley of Attle- 
boro. 

These directors, with 16 others, which 
composes the board, will meet within ten 
days and elect the president for the ensu- 
ing year. 

Following the election of officers the as- 
sociation ‘went into executive session for 
the consideration of annual reports of 
officers and committees and the meeting 
adjourned about 9.30 o’clock. 

Seated at the head table were President 
Theodore B, Pierce; vice-president Frank 
P. Daughaday; secretary Morgan W. 
Rogers; treasurer Newton P. Hutchison; 
manager Woodward Booth; director Arch- 
ibald Silverman; past presidents Henry G. 
Thresher, William T, Chase and Harry 
Wolcott and Horace F. Carpenter, who 
was for many years treasurer of the As- 
sociation, previous to its reorganization. , 

The members were gathered at small 
tables, those present including the follow- 
ing: 

Charles Anshen, John F. Allen and Louis 
J. Anshen, 

Benjamin Brier, George A. Bosworth, 
William H. Bell, Frank R. Budlong, H. D. 
Baker, Frank L. Baker, George M. Baker, 
H. M, Brown, Edgar R. Barker. 

Edgar A. Craddock, George W. Cheever, 
(Frank A. Chase, Jr., Horace A. Carpenter, 
Louis W. Clarke, of The Manufacturing 
Jeweler; Phineas H. Conley, William P. 
Chapin, Jr., George Child. 

Bertram T. Drabble, Edward M. Doch- 
erty, Arthur W. Davis of The Keystone; 
Matthew T. Dunn, William P. Durfee. 

C. Richard Ekelund. 

Alfred W. Fletcher, Dr. William F. 
Flanagan, Ernest L. Fuller, Frank E. Farn- 
ham, T, Clyde Foster, Lester E. Fuldford, 
Edgar C. Lakey. 

Walter A. Griffith. 

Charles W. Heller, George C. Harrison, 
J. Herrshoff, Edward B. Hamlin, Ralph S. 
Hamilton, Jr., J. H. Hellman, Charles E. 
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Hancock, W. H. Hammond, J. P. Howe. 

Oscar R. Johnson, 

Nathan Kaufman, William L. King, L. 
Krichbaum, 

William G. Lind, Samuel B. Levy, Louis 
Lyons, Arthur Laforce of Providence Jour- 
nal, 

William G. Moon, William H. Mason of 
THE JBweLers’ Circutar; J. H. A. Moul- 
trop, Charles C. Mackey, D. G. Mandalian. 

Thomas G, O’Dennell, Christopher W. 
O’Brien. 

William Pendleton, Alfred K. Potter, 
Henry Payton, Charles H. Perry. 

Albert A. Remington, William M. Ro- 
land, Walter L. Rice. 

Henry C. Starkweather, Horace W. 
Steere, John A. Sweitzer, John Silverman, 
B. Frank Searll, George. F. Sawyer, J. 
Thomas Smith, Frederic Schwinn, John j. 
Sommer. 

William M. Thayer. 

J. J. White, Henry B. Wright, Morton 
F. Winsor, George Wild. 











Joseph Swift, of Swift & Fisher, spent 
several days last week in New York. 

Dominick & Haff are now operating 
their factory in the Bliss building on 
Chestnut St. 

O. W. Clifford, of the Webster Co., was 
one of the prominent Harding and Cool- 
idge workers ‘at the election this week. 
Mr. Clifford was in charge of the auto- 
mobiles which brought the delinquent 
voters to the polls. 

One of the busiest industrial plants in 
the State of Massachusetts at the present 
time is the Whting & Davis Co., of Plain- 
ville, Mass. The firm now employs 725 
hands at their main factory, with a num- 
ber more in branch shops scattered in 
this country and Canada. 

Last week C. A. Whiting stated that his 
firm had orders on their books which 
would keep the concern busy for six 
months to come. They are now working 
day and night and hirimg in all the skilled 
help they can secure. About 85 per. cent. 
of their output of mesh bags are being 
sold in the United States. 








The Mason Box Co., a Massachusetts 
corporation, located at Attleboro Falls, 
Mass., has purchased the Laura F. Cooke 
estate in Providence, which consists of 
an entire block located between Sprague 
and Westfield Sts. and Fulton and Har- 
rison Sts. The main factory building 
contains 60,000 square feet of floor space 
and several other large buildings and 
tenement houses. The Mason Box Co. 
came to Providence about a year ago, 
leasing a small floor space for a branch 
factory. It has twice since enlarged and 
is at present employing over 100 hands, 
and to insure space to care for its fast 
growing business, found it necessary to 
purchase a permanent home. Repairs 
and alterations will be made to the 
building to suit the requirements of the 
line of manufacture. Additional machin- 
ery and equipment have been ordeted, 
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Treaty Andrew Gosekel and_ Ernest 

Fuerth are conducting the G. & G. Chain 

Co. at Cranston. 

Arthur R. Lenzen has been drawn for 
petit jury duty in the Federal Court for the 
Rhode Island District. 

The J. B. Granger Co. has purchased the 
building at 153 Chestnut St., which is to be 
used for factory purposes. 

William B. Streeter has been elected a 
member of the racing committee of the 
Rhode Island Yacht Club. 

Mr. and Mrs. A. Tingley Wall, who have 
been spending several weeks in Europe, 
have sailed for New York on the steamship 
Rotterdam. 

Mr. and Mrs. William H. Thurber have 
closed their country house at Nayatt over- 
jooking Narragansett Bay, and are in town 
for the Winter. 

William S. Stone, secretary of the Gor- 
ham Mfg. Co., returned early the past week 
from an extended business trip to Chicago, 
Pittsburgh and Philadelphia. 

The case of Gustave Fox. Co. against the 
T. F. Hunt Mfg. Co., which was on the 
calendar of the Superior Court for trial on 
Friday, was passed for a reassignment. 

Col. Joseph Samuels, of the Outlet Co., 
and family have returned to town after 
spending several months at their Summer 
home, Meadowview, at Narragansett Pier. 

Mr. and Mrs. Horace Remington and Mr. 
and Mrs. Edward I. Mulcahey have returned 
after a 10-day automobile trip over the 
Mohawk Trail and through the Berkshires. 

A quarterly dividend of 1% per cent. has 
been declared by the United Wire & Supply 
Co. on the senior. preferred stock and of 
134 on the preferred stock, payable on and 
after Nov. 1. 

Ralph G. Ostby, sales manager of the 
Ostby & Barton Co., and family, have 
closed their Summer home at Warwick 
Neck and are occupying their new home on 
Brook St., this city. 

The International Ring Co., 95 Fountain 
St. is being conducted by Matthias 
McGorty, John Petrozelle and Anthony 

Beliuse, according to information filed with 
the city clerk’s office. 

Irving Michaeels, 152 Temple St., New 
Haven, and Richard H. Bauer, of this city, 
are the owners of Michaels-Bauer, Inc., 365 
Westminster St., according to their state- 
ment filed with the city clerk’s office. 

Herbert J. Astle, of H. J. Astle & Co, 
manufacturers of the Boland systems for 
polishing, dust collection and blowers for 
manufacturing jewelry plants, has purchased 
the four-story brick building corner of 
Orange and Friendship Sts., that the firm 
has occupied for more than 40 years. It 
contains 2,135 square feet of land. 

At the recent annual meeting of the Con- 
gregation of the Sons of Israel and David 
at Temple Beth-El, Louis Lyons, of the 
Lyons Mfg. Co., was elected president, suc- 
ceeding to the office held by the late Col. 
Harry Cutler. Mr. Lyons was for 30 years 
trustee and for 12 years treasurer of the 
organization. Among the other . officers 


is sole owner of the 
Ivory Sales Co., 44 Washington St. 
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elected were Archibald Silverman, of Sil- 
verman Bros., vice-president; David .Bern- 
kopf, formerly of Leeder & Brownkopf, 
treasurer; trustees, Col. Joseph Samuels, 
Sigmund Lederer, Edward Wolf, Abram 
Dimond and Charles J. Fox. 

The Barrie Art Craft Co. College and 
Benefit Sts., have been awarded the con- 
tract for the installation of 15 leaded stained 
glass memorial windows for St. Mary’s 
Church, Nantucket. They are of beautiful 
design in English antique glass. The firm 
is also completing five ornamental windows 
for the Immaculate Conception Church, 
Fall River. 


The Universal Chain Co. that was re- 
cently organized under the laws of Rhode 
Island with a capitalization of $25,000 in 
which three young attorneys of Providence 
were named as the incorporators, has or- 
ganized by the election of officers. The 
corporation has taken over the business 
which has been conducted for “Several 
months at 128 N. Main St., this city, under 
the firm style of Weinacker & Dieterich, 
and will manufacture plated chain to sup- 
ply manufacturers. The officers elected are 
as follows: President, William Forstner; 
secretary and treasurer, Otto Winkler; di- 
rectors, Wilhelm Forstner, Otto Winkler, 
Hermann Weinacker and Frederick A. 
Dieterich, 


Adolph H. Guildbrandsen, who has been 
in continuous service in the employ of the 
Gorham Mfg. Co. for more than 40 years, 
was retired last Saturday and his name 
added to the long list of those who have 
been retired on pension. Mr. Guildbrand- 
sen, who is 71 years old and enjoys fairly 
good health, is a native of Denmark, learned 
the trade of a silversmith in Germany, and, 
on coming to the United States, worked for 
a time for Tiffany & Co., of New York. 
Coming to Providence he entered the em- 
ploy of the Gorham Mfg. Co., when its 
plant was on Steeple and N. Main Sts., 
where he worked until the concern moved 
to its present location in Elmwood. At 
closing time last Saturday Mr. Guildbrand- 
sen’s fellow shopmates gathered about him 
and presented him a_ silver-mounted silk 
umbrella and a box of cigars. Lawrence 
Dresscher made the presentation. 


The manufacturing jewelry establishment 
of the G. & B. Mfg. Co., Goldstein & Bern- 
stein, proprietors, on the second floor of 
the building, 425 Richmond St., was broken 
into some time between noon last Saturday 
and the opening of the place at 8 o’clock 
Monday morning, and goods valued at sev- 
eral hundred dollars stolen. Entrance was 
gained by forcing the door leading into the 
office. The property stolen congiSted of the 
firm’s sample line and was contained in a 
black leather sample case. The property 
stolen included the following: 500 nickel- 
plated bar pins set with white stones; 200 
scarf pins, nickel finish; 100 brooches set 
with white stones, gold finish; 500 gross 
white chatons; 3 gross of. silver finish, bar 
pins; 2 dozen celluloid combs, set with 
white stones; 2 dozen barrettes of cellu- 
loid; special delivery and postage stamps 
valued at $7. The police were notified and 
are making an investigation. 

A number of.manufacturing jewelers and 
others identified with the co-ordinate 
branches of the industry were among the 
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large audience that gathered at the Temple © 

Beth-El on Broad St., this city, last evening 
at a memorial service for the late Col. 
Harry Cutler, of the Cutler Jewelry Co., 
held under the auspices of the Congregation 
Sons of Israel and David, of which Col. 
Cutler was a member during his entire life 
in Providence, and its president for nine 
years preceding his death. The service 
consisted of a tribute delivered by Rabbi 
Harry Levi, of Temple Israel, Boston, a 
personal friend of the late Col. Cutler, and 
a short address by Rabbi Samuel M. Gupp, 
of this city, with a special musical pro- 
gram. A feature of the service was the 
unveiling of a memorial window donated by 
the congregation. It was unveiled by two 
of the oldest members of the Board of 
Trustees, Sigmund Lederer and David 
Bernkopf, both of whom have served over 
30 years. Mr. Lederer is a member of the 
manufacturing jewelry firm of S. & B. Led- 
erer and Mr. Bernkopf a member of the 
former firm of Leeder & Bernkopf, stone 
dealers. 











a hunting trip. - 

The jewelry firms allowed “their em- 
ployees time off with pay to vote at the 
election, 

Joseph Finberg last week gave a $50 
check to the tag day fund of the District 
Nursing Association. : 

William H. Saart, the well known manu- 
facturing jeweler, announced last week that 
he was in the mayoralty 1ace until the 
finish, 

Harold E. Sweet, of the R. F. Simmons 
Co., was on the State ballot at the Novem- 
ber election as a Cox and Roosevelt 
elector, 

Salesmen returning from the west are 
very optimistic over conditions aff@ are look- 
ing for a big business after the “Christmas 
holidays. oh 

The Attleboro Superintendents and Fore- 
men’s Association held a well attended 
meeting last Thursday evening and heard 
a very instructive talk from Walter D. 
Forbes of New York. 

Harold E. Sweet and Lawrence P. 
Keeler, two well known jewelers, have 
been appointed members of the committee 
appointed by the Attleboro A. A. to have 
charge of Winter sports. 

The daylight time schedule went out of 
existence Sunday morning. According to 
the way the law was passed by the Massa- 
chusetts legislature, daylight time will be 
in effect again next year. 

The superintendents of streets in the 
various parts of the State assembled in 
Attleboro last week for a conference and 
during the afternoon they were shown. 
through the jewelry plants. 

A decision has been handed down bythe 
State commission allowing the local gas 
company to increase its rates 20 cents per 
thousand. This increase was opposed by 
the Chamber of Commerce on_ behalf of 
the local manufacturing jewelers and it is 
possible that the board will be asked to 
held another hearing on the. matter... 
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Your Suggestion Window 


Oe, sare 


illed with beautiful Silver-universally treasured 

because 1t so fittingly suggests the useful, endur- We 

ing loveliness of that happy spint which makes Me 
Christmas the most looked-forward-to day of the Ai 
year. Visit that Silver window. [twill help you to solve il 
the ever-perplexing problem of What shallimy gift se- 
lecttons be? There you'will find the Tea Service mother 
has so long admired-a Vanity Case, perhaps. for sister 
Julia~a Smoking Set for brother Tom. And for good old 
dad-something especially choice which will bring into 
his eyes the glisten of that wonder look we all so love 
tosee Yes, why not make this your Silver Christmas? 


GORHAM STERLING SILVERWARE 


© 1s sold by leading jewelers everywhere ave 
THE GORHAM COMPANY Silversmiths & Goldsmiths NEW YORK 


WORKS PROVIDENCE AND NEW YORK 
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= ee, Harpers, Outlook, St. Nicholas, Country Life (4 colors), Vanity Fair, World’s Work, Everybody’s 
—December, ; 
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November 3, 1920. 





PUBLISHED EVERY WEEK BY 
The Jewelers’ Circular Publishing Co. 


L, J. Mulford, Pres. & Treas. V.S. Mulford. Vice- 
Pres. Charles A. Brodek, Sec’y. 
11 JOHN ST., COR. BROADWAY, NEW YORK 
TELEPHONE: ary) ADDRESS: 


























1148 COA2TLANDT JEWLAR, NEW YORK 
Vor. LXXXI. November 3, 1920. No. 14 
Subscription in United States and Mexico, - $4.00 
Dominion of Canada, - . ° a 5.00 
Other Countries of Pestal Union, - - 7.00 
Single Copies, - - - - + ,20 








Notices of changes in standing advertisements 
must be received one week in advance, new matter 
can be received up to Monday. 








index to News and Sprrial Articles 





Page. 
mi Word: About SHoOns s...cc6.c.a<oeeso'sccses. “85 
The American Aboriginal Goldsmith......... 85 
—— Production in United States During 
Old Huntress Whistle... 000, 


r 89 
Brisk Business Is Reported in Cleveland.... 97 


Travelers’ Sample Cases Stolen from Los 
Oe ae ae 97 
Gold Bars Withdrawn and Exchanged........ 97 
Former New York Jeweler Dies............. 97 
Statistics Showing Imports and Exports of 
ROOM, WVARCROR, TACs 6 5.6cs <6 ace 0000-0 dace 99 
Death of Abraham Silverthau............... 99 
Joseph Menczer, New York Jewelers, Files 
Schedules in Bankruptcy............ 0.00. 99 


Flint, Mich., Jeweler Held Up and Robbed.. 99 
Career of the Late O. B. Rudd 
Chester, Pa., Jeweler Swindled by Old Trick. 101 
Veteran Evansville, Ind., Jeweler and Wife 
Celebrate Golden Wedding................ 103 
Charles Strauss, Retailer of Minneapolis and 


MPORARIT  TMBGUOERE 0.0, 01¢.6:0:0:0105 0:6 5:6 creicrais ade 103 
Louisville Jewelers Meet and Discuss Trade 
EUR dss 4.6106 SOR Nn A Adee ka nes Oeablanee. 103 


Watch Importers Hold Convention at Chicago 105 
Fire and Water Do Heavy Damage to Provi- 


CO RNS co inss cag anweks sambaicesa tian 105 
F. A. Taylor Made General Manager of 
Gorham Mfg. Co., Etc..... A crsereae aid thea 105 
Thieves Get Loose Diamonds Worth $90,000 
Belonging to New York Merchant......... 107 
Jewelers Make Fine Showing in Republican 
Campaign Parade Held in New York....... 109 


News from the European Diamond Markets.. 111 
Talks on Publicity Given by Harry E. Freund 111 
Peoria, Ill., Teweler Reports Theft of a Dia- 


ee rrr errr 111 
New Jersey Retailers Hold October Meeting. 113 
Death of Max M. Weil.............. Tie 113 
New York Jeweler’s Trunk Robbed at Chicago 

RE Serene Pea 115 
eS ae ee eer ene 115 
“Hold Up” Men at Work in St. Paul, Minn., 

EO Ee 115 
Report on Russian Osmiridium and Other 

PIM TY-DUOERO oo o.o 6 00 sch 000cecicene 115 
Stockholders of Jewelers’ Protective Associa- 

tion Hold Annual Meeting...........-..4+ 117 
OO Ae Serer er 117 
Self-Confidence Necessary for Success in 

eRe rr 141-143 
Stimulating Autumn Business............. 143-145 
“Silver for the Bride’? Makes a Display That 

Fascinates and Sells... ...ccscocscrccdccer 147 
The Horclogical Questionnaire.........149-151-153 
Who Invented the Watch?.........-seeceees 153 
Where Ocean Air Is Too Damp for Your 

EE Ee ae a Sere 153 
Tools for Polishing the Faces of Pinions..... 155 
ENS SEO er 157-159 
Overcoming Plating Treubles...........-e00. 159 
How to Read a Rank Statement............. 161 


Illinois Watch Co. Completes 50th Year in 
Business 161 
News Notes from England..............0-05 161 


COCO Se SO oreereereerereeeeeeoeee® 


TLik 


JEWELERS CIRCULAR 
ANY jewelers of 
the country have 
had called to their 
attention the cabled 
despatch from Berlin by George Renwick, a 
newspaper correspondent, who, under date 
of Oct. 15, sent to the American... press 
an interesting story of the somewhat doubt- 
ful achievement of a German chemist.in the 
way of perfecting a process for making dia- 
monds synthetically, the report saying that 
the firm working on such preciéus stones 
was a dynamite company of H wirg. Ac- 
cording to the report, no detail§ are avail- 
able as to the nature of the process, though 
it is believed to differ very comSiderably 
from those heretofore tried, and the corre- 
spondent says “he is assured” thatgdiamonds 
of good size have already been protured at 
a cost that would make them..profitable, 
though he admits he is unable to give any 
first-hand testimony on this subject; in 
fact, most of what he reports on the subject 
is entirely hearsay. 

The unfortunate part of the enterprising 
newspaper man’s despatch is not in what he 
has heard as having happened, but in the 
inference that he makes that the diamond 
market will be alarmed at the news “be- 
cause the discovery will have a strong ef- 
fect upon the price of diamonds.” The in- 
ference is natural to a superficial thinker 
and it may be natural to some of those when 
they read his report, but to those conver- 
sant with the subject of precious stones, 
their essential qualifications and the Causes 
of their value, the conclusion is, not only 
not obvious, but totally at variance with 
experience of the past. 

As a matter of fact, so-called “synthetic” 
diamonds have been made by chemists for 
over 30 years, the most interesting! experi- 
ments being those of Prof. Moissan in the 
early 90’s by which he produced carbon 
crystals under intense heat and,enormous 
pressure. Other experimenters have fol- 
lowed him with more or less success, but 
the work has been interesting purely from 
a scientific standpoint and has had no com- 
mercial value, first, because the; cost has 
been so enormous and, secondly, because the 
stones produced have been so mintte as to 


A Report That Is 
Interesting But Not 
Important 


play no part in the commercial world. But ° 


even should “diamonds” be produced in the 
laboratory of a size that can be used com- 
mercially and even should these gems be 
obtained at a cost that would permit them 
to compete with Nature’s mines, there is 
nothing on which we could postulate the 
statement that they would come in compe- 
tition with the real gems of Nature or be 
able to affect the market price of the same. 

In the first place, though- carbon may 
some day be crystallized in the laboratory, 
we have nothing to show that these crystals 
will be identical in every way with the 
crystals produced by nature, that they will 
have the same hardness, the safneé specific 
gravity, the same angle of refraction, the 
same planes of cleavage and the same kind 
of flaws that we find in the products of the 
laboratory of Mother Earth. There is an 
element in Mother Earth’s laboratory which 
can never enter into that of man’s, namely, 
the question of time, for Mother Earth has 
heated and cooled her substances and sub- 
jected them to pressure over periods of 
thousands and maybe millions of years, and 
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that such a condition may produce differ- 
ences even though the other conditions 
may be the same, is a hypothesis that is at 
least rational. And as long as there. is any 
point of differentiation the synthetical and 
the natural or earth made products are not 
identical; not being identical they cannot 
compete on the same basis. For, after all, 
the man-made product is an imitation’ and 
will always be so considered. 

The same conclusion jumped at by those 
who fear the production of diamonds of 
commercial sizes in the laboratory was often 
advanced by people of insufficient knowledge 
when the reproduction of corundum gems 
(particularly the ruby and sapphire) were 
being brought to a state of perfection by 


the chemical experts, but though synthetic 


rubies and sapphires exist today (probably 
as perfect or more perfect in construction 
than are any diamonds hoped for by the 
synthetic chemist), their commercial status 
is clearly defined; they play their own part 
in their own field and do not enter into any 
real competition with the genuine rubies 
and sapphires of nature, which are appre- 
ciated much more today than even before 
the synthetic product had ever been given a 
thought. 





"HEN this issue 
reaches the sub- 
scribers of THE 
JEWELERS’ CIRCULAR 
the national election will be over, the result 
known, and the American people, in accord- 
ance with their custom, will have accepted 
the verdict of the majority of their fellow 
citizens as the best thing for their country 
and be ready to give whole-souled and loyal 
support to the officers we have chosen to 
lead us in the government of our nation, 
our States, our cities and our towns. With 
the strain of election gone, a strain that has 
had its effect upon business in all lines and 
all sections of the country, will come a re- 
laxation for the voter and a desire to get 
once more down to the details of his daily 
life and to give his whole thought and at- 
tention to his work and to the acquirement 
of the everyday wants of his business and 
his home. If the present year may be 
judged by those in which national elections 
have been held in the past quarter century 
or more, the lull that preceded election day 
will immediately be followed by business 
activity everywhere. 

While it is true that the jewelry business 
has not been as badly affected by the na- 
tional elections (compared to other lines), 
than it has been in the past, there is -no 
doubt that we will get our full share of the 
activity that is to follow. The wise mer- 
chant in our trade will now cencentrate all 
his efforts in preparing for his holiday season, 
see to it that he has the stock necessary to 
meet the customer’s demands and use every 
ounce of force at his disposal to impress 
upon the public in his vicinity the great 
advantage that an article of jewelry has 
over other merchandise, as a Christmas and 
holiday present. In -his circulars, in his 
advertising, in the talks of himself and his 
clerks to customers, he should lose no op- 
portunity to impress on the latter the fact 
that the jewelry lines contain the only 
“gifts that last” and ones that give constant 
pleasure year in and year out to the recipi- 
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ent, and maintain their value throughout 
the years, in a way that no other line of 
merchandise possibly can, 

Whether or not the jewelers of the coun- 
try have a Christmas business to equal the 
abnormal record made by them in the holi- 
day season of 1919, there is no doubt that 
the demand for jewelry and the kindred 
lines this year will be large and healthy, 
The buyers in general still have money to 
spend and more buyers have been intro- 
duced to the jewelry stores in the past year 
than ever before in the history of the trade, 
These people will come again this year to 
the jeweler for the gifts if he makes even 
half an effort to get them to do so, and the 
retailer’s sales will in large part depend 
upon his individual efforts and the attrac- 
tiveness of the stock which he presents for 
selection. The opportunity for good busi- 
ness is knocking at our door. The enter- 
prising, progressive and far-seeing merchant 
will take advantage of it. 








Business Troubles. 





The stock of Walter R. Vinson, Belzoni, 
Miss., has been attached. 

An involuntary petition in bankruptcy has 
heen filed against the Western Jewelry Co., 
Detroit, Mich. 

A petition in bankruptcy has been filed 
in the matter of Charles Strauss, Decatur, 
Ill., and a receiver has been appointed. Full 
details are published elsewhere in this issue. 

The White Jewelry Co., Cassville, Mo., 
is reported to be in bankruptcy. The first 
meeting of creditors was set for Nov. 1, 
in Joplin, Mo. 








Pep Paragraphs* 





By S. A. CHANDLER 

A mob is a headless gathering. 

Cents and nonsense seldom go together. 

You can’t drive a mule, but you can 
lead it. 

In order to extend your credit, pay 
promptly. 

A cinch is something which you have al- 
ready mastered. 

Find out what you wanta do, then sail in 
with both feet. 

Enthusiasm is the boy who lubricates the 
wheels of progress. 

It requires nerve, determination and fore- 
sight to blaze a trail. 

It frequently takes sadness to teach us to 
appreciate gladness. 

Mosquitoes aren’t very large or impor- 
tant looking, but they sure let us know 
they’re here. 

“Nothing succeeds like success.” Noth- 
ing fails so completely as a man who starts 
out believing himself a failure. 

Pennies make dollars, but many a poor, 
misguided dub has failed for no other rea- 
son than because he learned to think only 
in penny denominations. 





*Copyright, 1920, by S. A. Chandler. 








The business of James Hempstead, For- 
dyce, Ark., has been succeeded to by Hemp- 
stead & Dunn. 
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‘Last Friday the office of J. Posherstnik 
was moved to his residence, 1394 Eastern 
Parkway, Brooklyn. 

According to an announcement made last 
week, Morris Sicht is installing a complete 
line of filled jewelry in his photographic 
store at 111 W. 125th St. 

Ww. C. H. Brown is now covering the 
middle west and southern territory for A. 
Edward Fisher, dealer in diamonds, 71 
Nassau St. 

Jerome Danziger of S. Danziger, importer 
of diamonds, 65 Nassau St., will sail for the 
European diamond markets on Nov. 6 
aboard the steamship Rotterdam, This, is 
Mr. Danziger’s first trip abroad and during 
his visit to the diamond market will make 
extensive purchases for his concern. 

Isadore Lassner, of Lassner & Bamberger, 
Inc., importers of pearls, precious and semi- 
precious stones, 59 Maiden Lane, sailed for 
Europe last Thursday on the Mauretania. 
Mr. Lassner has gone abroad for the pur- 
pose of visiting the markets in France, Ger- 
many and England and to purchase goods. 

In a letter received by THE JEWELERS’ 
CircuLaR last week, the many friends and 
business associates of Harris Cohen, 49 
Maiden Lane, and former president of the 
New York Jewelers’ Benevolent Society, ex- 
press their regret upon learning of his ill- 
ness. They all wish Mr. Cohen a speedy 
recovery. 

Among the visitors at the offices of THE 
JEWELERS’ CIRCULAR last week was Frank 
M. Hickok, formerly in charge of the 
Chicago office of the National Jewelers 
Board of Trade. Mr. Hickok is now 
fourth vice-president of the Marine Trust 
Co., of Buffalo, N. Y., and is in charge of 
the City Trust Company branch. 

H. A. Peck, traveling representative for 
Henry Freund & Bro., 65 Nassau St., left 
recently for the south and southwest on his 
final trip of the year. Henry Freund is 
visiting the trade in Chicago, while Louis 
Freund is calling on customers in San 
Francisco. Sanford Monheimer, represent- 
ing the same concern, returned last week 
from a trip through Pennsylvania and re- 
ports business satisfactory. 

A meeting of the creditors of George Do- 
lin, jobber in jewelry at 87 Nassau St., and 
against whom an involuntary petition in 
bankruptcy ‘was filed Oct. 8, was held at 
the rooms of the National Jewelers Board 
of Trade on Monday afternoon, Oct. 25. At 
the meeting Mr. Dolin offered to settle with 
his creditors at 15 cents on the dollar, but 
this offer was refused. Mr. Dolin was 
finally induced to raise his offer to 20 cents 
on the dollar payable in cash, which offer 
was accepted by a majority of the creditors 
present. 

George Brooke, treasurer of the Gotham 
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Silver Co., 107 W. 13th St., filed a voluntary 


petition in bankruptcy Oct. 22, in the 
United States District Court, this city. Ac- 
cording to the schedules filed with the peti- 
tion Mr. Brooke has nominal assets of $20,- 
211.17, consisting of bills, promissory notes 
and securities, $2,250; stock in trade, $12,- 
500; household goods, $25; personal prop- 
erty claimed to be exempt, $25, and other 
personal property $5,411.17. The liabilities 
are estimated at $12,452. The unsecured 
creditors are M. J. Wolferman, $11,200; 
New York County National Bank, $1,000, 
and Louis Miles, $252. 

A voluntary petition in bankruptcy was 
filed in the United States District Court, 
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tirely of secured claims. Unlike other peti- 
tions, the debtor has no unsecured creditors, 
according to the schedules in bankruptcy. 
The claims of all the creditors listed are 
secured by notes and trade acceptances. 

In the United States District Court, on 
Tuesday, Oct. 26, the Conjoint Jewelry 
Corporation, 108 Fulton St., filed schedules 
in bankruptcy listing the firm’s assets and 
liabilities. “As previously reported in these 
columns bankruptcy proceedings were in- 
stituted against the Conjont concern on 
Sept. 29, last and after the appointment of 
a receiver several meetings of creditors 
were held, with the result that a settlement 
offer of 100 cents on the dollar was ac- 








Still Making Records 


During the 10 months of this year The Jewelers’ Circular 
published 5,569 pages of advertising, which exceeded by over 
1,000 pages the record for any previous 10 months in the 51 
years’ existence of The Jewelers’ Circular, and which was 
3,388 pages more than appeared in any other jewelry journal 


during the same period. 


This is conclusive proof that the manufacturers, importers 
and jobbers in the jewelry and allied trades are alive to the 
great opportunity offered for business expansion and thor- 
oughly recognize and appreciate the dominant position held 
by The Jewelers’ Circular as the one great medium between 


the buyers and sellers. 








this city, Oct. 22 by Zoe M. Hyer, pres- 
ident of the Gotham Silver Co., 107 W. 
13th St. The schedules attached to the 
petition list the nominal assets at $13,146.37 
and the liabilities at $15,450. The assets 
are listed as follows: Stock in trade, $12,- 
500; household goods, $25; property claimed 
to be exempt, $25, and other personal prop- 
erty, $596.37. The unsecured creditors are 
M. J. Wolferman, $11,200; George Brooke, 
$2,250; George Heffren, $1,000, and New 
York County National Bank, $1,000. 

A voluntary petition in bankruptcy was 
filed in the United States District -Court, 
this city, last Thursday by Abraham Green- 
stein, who is engaged in the manufacturing, 
retail and wholesale jewelry business at 90 
Nassau St. The schedules filed with the 
petition place Mr. Greenstein’s assets at 
$6,747.25, consisting of .debts due on open 
accounts and notes, $6,497.25, and property 
claimed to be exmept, $250. The liabilities 
are placed at $21,294, and are composed en- 


cepted. The schedule filed last week places 
the firm’s liabilities at $103,114.25, which 
amount is divided as follows: taxes and 
debts due the United States, $267.78; se- 
cured claims, $27,500; unsecured claims, 
$39,160.68; notes and bills which ought to 
be paid by other parties, $32,000 and ac- 
commodation paper, $4,185.78. The assets 
are approximated at $88,251.15 and are 
listed as follows: real estate, $30,000; cash 
on hand, $90; bills, promissory notes and 
securities, $30; stock in trade, $45,009.05; 
debts due on open accounts, $11,375.42; 
stocks, negotiable, bonds,. etc., $1,150 and 
deposits of money in banks and elsewhere, 
$595.84. 

The police of Brooklyn are endeavoring 
to locate relatives of an old man known 
as Charles Raymond, who until two years 
ago conducted a jewelry store in that bor- 
ough. One morning recently the body .of 
the retired jeweler was found in a room- 

(Continued on page 129) 
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SOLIDARITY: “The Case That Courts 


Comparison” 
Mr. Retailer: 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 





Representative Watch Jobbers 
Pendant and Bow Patented. are Solidarity Jobbers 


sown w,sueawoo> SOLIDARITY WATCH CASE CO, *22.:.#orzacn 


OSCAR M. GAMMON ° ESTABLISHED OVER GEORGE SALZGEBER 
View President 15 Maiden Lane, New York . THIRTY YEARS) Asst. Secretary-Treasurer 
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house on Schermerhorn St., where it 
is claimed he committed suicide by inhaling 


vA. Edward Fisher, dealer in diamonds, 7/1 
Nassau St., celebrated his 50th wedding 
anniversary at the Hotel Claridge yester- 
day (Tuesday). 

Among the department store jewelry 
buyers in this city last week were Miss N. 
Williams of A. A. Brager, Baltimore, Md.; 
F. R. Hettinger, The May Co., Cleveland, 
Ohio, and H. M, Blank, Famous & Barr 
Co., St. Louis, Mo. 








Harrisburg, Pa. 





When Miss Annie Friedman, saleswoman 
in the store of the P. A. Caplan Co., turned 
to speak to a customer, a young man has- 
tened from the store with a $350 diamond 
ring. The man came to the store recently 
and asked to see diamond rings costing 
about $350. A tray with fqur such rings 
was brought out, and when Miss Friedman 
turned to speak to another customer, the 
man left with one of the rmgs. 

The Central Hotel property at 311 Mar- 
ket St. has been leased by Lipman, Inc., 
from the Detweiler Estate for a period of 
10 years. Alterations are to include a new 
jewelry store room for the Lipman firm 
and an extensive office system on the first 
floor, and an entire renovation of the Cen- 
tral Hotel rooms will be begun in the near 
future. J. W. Rodenhaver will manage the 
hotel, having had a great deal of experience 
in the management of Harrisburg hostel- 
ties, 

A would-be swindler recently lost $20 as 
the result of his attempt to pass a bogus 
check in the jewelry store of H. C. Closter. 
The man had ordered a $700 diamond ring. 
When he asked that the mounting be 
changed, he offered $20 on deposit, and 
asked that he be called at a local music 
store when the ring was ready for delivery. 
The man then appeared at the jewelry store 
after being notified and ordered a wedding 
ring in addition. A check for $742.50, 
drawn on a local bank and signed “H. C. 
Allison” was offered in payment. The 
clerk refused to accept the check in pay- 
ment, and the man offered to leave it with 
him pending investigation. Investigation 
revealed that no such person named “H. C. 
Allison” had an account at the bank. At 
the music house it was learned that the 
man came there a week ago to work on a 
commission basis, but had never actually 
performed any duties. The $20 deposit has 
not been claimed. 








New Enterprises. 





J. E. Help has recently opened a watch 
repair shop at Kenedy, Texas. 

The Empire Jewelry Co, has recently 
opened a new store at Corpus Christi, Tex., 
near the Texas-Mexico Depot. 

A. N. Jacob, who was at one time in the 
employ of P. Stein and also of the De Luce 
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of Faris, has opened a jewelry store at 102 
St. Charles St., New Orleans, La. 











Sol Wetzstein has left for a two weeks’ 
trip through Michigan. 

W. S. Hoke and wife of Winchester, 
Ind., were guests of Greenwold, Hirsh & 
Grift during the week. 

Cohn, Hahn & Newstedt hee a 
a new resting room for their women em- 


ployes, installing many new features to 
supply comfort for their workers. 

While en route home from a western trip 
Lee Loeb, of L. Loeb & Sons Co., stopped 
at Dillsboro Springs where Mrs. Loeb had 
been spending two weeks. Mrs. Loeb ac- 
companied him home. Mr. Loeb has since 
left on a short trip in eastern Ohio. 

A. few weeks ago workers at Cohn, 
Hahn & Newstedt office gave a surprise 
party on Miss Elizabeth Gruehlich, head 
bookkeeper. Miss Gruehlich responded 
last week with a little gathering for her 
friends to repay them for the honor they 
had conferred upon her. 

A man who said he was a diamond deal- 
er and stopping at the Burnet House, was 
charged with violating the traffic laws for 
speeding. He failed to appear before 
Judge Manson, Covington, Ky., last week, 
and his bond was forfeited and he was fined 
$22 and costs, which made up the amount 
of the bond which was $25. 

Joseph E. Carson, 51 years old, died at 
his home, 213 Lain Ave. Elmwood P1., 
Monday night, Oct. 25, after a short illness. 
He had been in the jewelry business during 
the last 30 years and was prominent in 
civic and social life of the community. He 
was born in Buffalo, N. Y., and came to 
Cincinnati to establish his business. He 
was a member of the Lockland Lodge of 
the Knights of Pythias and of the Carthage 
Lodge of the Masons. A widow, one sister 
and two brothers survive him. 

Thieves smashed a window in the front 
of C. W. Brown’s jewelry store, 4621 Main 
Ave., Norwood, Tuesday night, Oct. 26, 
and stole a trayful of diamond, cameo and 
reconstructed ruby rings valued at $450. 
Mr. Brown reported the matter to the 
police and said that when he left the store 
at 9:30 o’clock he noticed two men stand- 
ing in a.doorway adjoining his store but 
thought nothing of it. Later a passerby 
noticed two men standing in the doorway 
of the jewelry store. The robbery occurred 
between 10:30 and 11 o’clock. A brick was 
used. Other jewelry was not touched. 
The rings were men and women’s and of 
assorted sizes. There were 48 rings in the 
lot. 








A rather rough appearing man has been 
visiting the retail jewelry trade in Illinois 
representing himself as a pearl hunter from 
a nearby fiver. He offers a selection of 
fresh water pearls, slugs, baroques, etc., for 
sale and included in the lot are several “very 
good specimens” which he wishes to sell at 
a fair price. Upon close examination these 
“good specimens” prove to be manufactured 
pearls, having every appearance of the fresh 
water variety. Jewelers are warned to be- 
ware of this man. 





Mr. and Mrs. Chester R. Hoag have 
closed their Summer home at Clayton, N. 
Y., and are now at the Robert Treat Hotel. 
They will not open their home at 373 Mt. 
Prospect Ave. this Winter as they expect 
to leave soon for California. 

Officials of the Balbach Smelting & Re- 
fining Co. were hosts, last week, to nearly 
100 of the firm’s employes at a dinner in 
the Robert Treat Hotel. The office force, 
shop foremen and superintendents were 
present. It was the first affair of the kind 
ever held by the company, and was given 
for the purpose of encouraging good fel- 
lowship and co-operation. 

Benn Kirsch, a retail jeweler at 378 
Springfield Ave., reports business as good, 
and says that if there is no undue amount 
of sickness the next two months he expects 
the biggest holiday business he has ever 
had. He says that the epidemic two years 
ago and an unusual amount of sickness last 
Fall, lost to retail jewelers much business 
which they would otherwise have had. 

J. H. Tregoe, secretary and treasurer of 
the National Association of Credit Men, 
addressed the Newark Association of 
Credit Men at a dinner in the Berwick Ho- 
tel, last week. Mr. Tregoe said that while 
plants may shut down here and there fun- 
damental conditions in the country are 
sound and by Spring all danger will be past. 
It was conceded at the meeting that the 
trade acceptance ‘was a good thing. 

William Sheerer, Jr., son of Mr. and 
Mrs. William Sheerer of 100 Harrison St,, 
East Orange, died last week in the oper- 
ating room of the Manhattan Eye, Ear and 
Throat Hospital, New York, just as he 
was to undergo an operation to remove his 
tonsils and adenoids. Mr. Sheerer was in 
apparent good health when he went to the 
hospital. Heart tests had been adminis- 
tered by two physicians, and seemed to in- 
dicate that Mr. Sheeerer was in condition 
for the operation. Mr. Sheerer was to 
have been married on Nov. 16 next to Miss 
Jane Bond Ingersoll, daughter of Mr..and 
Mrs. Charles Ingersoll, of Montclair. Mr. 
Sheerer’s funeral was Monday afternoon. 

Conrad J. Brotherly, retail jeweler at 
411 Springfield Ave., and an active member 
of the New Jersey Retail Jewelers’ Asso- 
ciation, in conversation with a. representa- 
tive of THE JEWELERS’ CIRCULAR, said: 
“I have often been asked of late, ‘What is 
the matter with the jewelry business?’” To 
this question, he said, “I invariably reply, 
‘There is nothing the matter with the jewel- 
ry business. It is better thanever. The re- 
tailer during the past few years has bought 
goods in larger quantities than usual be- 
cause conditions were unusual and he was 
uncertain as to whether he could get goods 
later if he put off ordering, or whether he 
would have to pay much more if he waited 
that if he ordered when salesmen first 
offered them. The result was that every 
retailer today is carrying more stock than 
he ought to. The retailer cannot buy faster 
than he sells and keep it up indefinitely. 
This explains why some manufacturers are 
wondering why orders don’t come in as fast 
as they did.” 











Harry I. Glazer, of Glazer Bros., 


is laid 
up with a severe attack of the grippe. 


E. L. Hutchins, Norway, Me., was in 
town last week with his wife visiting the 
trade. 

A new store has been opened by John 
Howard in the Hildreth building, Lowell. 
He was formerly with Harry Raynes. 

Ernest J. Bailey of Harris & Lawton has 
been elected captain general of Palestine 
Commandery, K. T., Chelsea Lodge of 
Masons. 

Michael Birnbaum announces that he has 
established headquarters at 87 Nassau St., 
New York. He has offices also with J. S. 
Gerstein & Co., Jewelers’ building. He is 
a diamond importer. 

Several spacious new offices have been 
added to the factory building of the 
Waltham Watch Co., and new superin- 
tendents appointed. W. S. Jacobson, fore- 
man of the delivery department died Sat- 
urday morning, Oct. 24. He had been with 
the company many years. 

Having sold out his business in Lynn, 
H. B. Dodge plans to leave for California 
Dec. 1 for an indefinite period. The busi- 
ness was the oldest in Lynn, and Mr. Dodge 
enjoys the good fortune to be in a position 
to retire from business with a considerable 
competency. 

james Pisco-Pausata, formerly with Wil- 
son Bros., and for the past four years with 
Rosenfield & Levine Co., has opened a 
store at 293 Hanover St., in the heart of 
the Italian section, where he is popular and 
can count a large acquaintance. In con- 
junction with his affiliations in the jewelry 
business, Mr. Pisco is publisher of the // 
Cronista, an Italian weekly. 

It is reported that Harry MacGachie of 
the M & O Co., will be out of the hospital 
early next week. He has been there for 
several weeks undergoing medical treatment 
and supervision. It was at first believed 
that he was suffering from neuritis, but 
examination revealed that his malady was 
6f a different character, although the exact 
nature has not been defined. He is, how- 
ever, recovered sufficiently to be released 
from the hospital shortly. 

Robert T. Halli, 36 Bromfield St., was 
knocked down by an auto truck Oct. 23, 
while at the corner of Milk St. He was 
taken to the Maymarket relief station, 
where it was found that his side was ser- 
iously bruised, but no bones were broken. 
Fortunately he was carrying a casket plate 
which he had engraved, and which absorbed 
the blow to a great extent. The plate was 
broken into three pieces. But for this 
shield Mr. Hall would undoubtedly have 
been much more severely hurt, if not killed. 
As it was the blow sent him reeling across 
the sidewalk. 

Workmen excavating in a gravel bank 
to repair a State road between Royalston 
and Winchendon St., Athol, Oct. 26, un- 
covered the skeleton which is believed to 
be that of Frank J. Burns, a Marlboro 
jewelry salesman, who disappeared in 
1903. Walter E. Smith of Athol was 
sentenced to 15 years in State prison in 
connection with the case, but was later 
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paroled and died some time ago. The 
skull and bones were found about 30 feet 
from the road, and had been buried about 
17. years, according to physicians. The 
robbery of Burns and his disappearance 
attracted wide attention throughout the 
State for two years, during which detec- 
tives and police sought to untangle the 
mystery. Burns, a well known salesman 
in this part of “Massachusetts, was miss- 
ing the night of Dec. 17, 1903, 
after he had met Smith at the Athol fair 
grounds. Smith was arrested on a charge 
of larceny, and upon being searched was 
found to have in his possession three gold 
watches, 11 rings and a gold chain, all of 
which he admitted were in the cases in 
which Burns carried his stock of goods. 
Smith, however, maintained that he did 
not know what had become of Burns, At 
the trial Smith told conflicting stories and 
admitted he had told untruths to the State 
police. Judge Holmes, in giving the long 
sentence, said: “If Burns should hereafter 
appear there would be ample justification 
for application of pardon on the evidence. 
If Burns is not alive, it must be believed 
that the defendant is guilty of something 
more than is charged against him.” 











Fred Barry has returned from a_busi- 
ness trip to Boston. 

George Rider will depart next week for 
a gunning trip to the Poconos. 

Mrs. A. Schmidt, a jeweler of 625 Poplar 
St., is suffering from nervous prostration. 

Ed. Sickles, of M. Sickles & Sons, has 
returned from a business trip to New York. 

Harry Tinsley has accepted a position as 
watchmaker with T. L. Bear, 204 Market 
St., Camden, N. J. 

H, A. Kretsch, representing Sinnock & 
Sherrill, New York, was a visitor in the 
city during the past week. ; 

Mrs. John Grund, wife of a jeweler at 
Kensington Avenue and Allegheny, has 
returned from several weeks’ visit to Wild- 
wood, N, J. 

M. Wolfsen has opened a show room at 
3212 Monument Ave., West Philadelphia, 
prior to establishing a store in that vicinity 
after Christmas. 

C. Waldo Batchelor, jeweler and watch- 
maker, with F. B. Whalen, Camden, N. j.. 
has been elected vice-president of the Cam- 
den County Red Cross. 

Harry Crawford, at one time associated 
with the firm of Blair & Crawford, has ac- 
cepted a position as salesman with J. E. 
Caldwell & Co., Windener building. 

Among recent buyers in the city have 
been numbered the following: S. K. Zook, 
Lancaster; Milton H. Shaud, Annville; 
Joseph Loeb, Reading; Ralph Lantz, Nor- 
ristown: H. B. McFarland, East Down- 
ingtown: W. S. Porter, Burlington, N. J.; 
A. H. Landis, Lansdale; R. T. Garman, 
Tyrone; A. B. D’Ippolito, Vineland, N. J.; 
and J. P. Henebry, of Joseph F. Henebry 
& Son, Roanoke, Va. 

The Sansom Street Business Men’s As- 
sociation has lost one of its watchmen and 
has replaced him with Walter Eaking, a 
man who has had long experience in the 
detective field. The former night watch- 
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man, W. P. Lyke, passed in his resigna 
tion several days ago, and before i al 
came effective incapacitated himself entirely 
by accidentally shooting himself in the lind, 
Lyke was handling a strange revolver the 
property of J. I, Neill, secretary of the as- 
sociation, and did not know the proper Way 
to manage it, the result being that a cham. 
ber loaded with buckshot and a slug, ip. 
stead of the usual bullet, was discharged 
into the palm of his hand. 
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The concern formerly known as the 
Elkay Ring Co., 103 Walker St., is hereafter 
to be known as the Kevitt Jewelry Co, 

Nimrods among the Buffalo jewelers 
are feeling the call of the Autumn woods, 
and many of them are answering it, 
Among them is Herman Reinhardt, who 
left a few days ago for a two weeks’ 
hunting trip in the Adirondacks, 

Alfred O. Bald, secretary of the State: 
Jewelers’ Association, expects to go to 
Utica soon, to attend a meeting of the 
executive board, at which plans for the 
coming State convention will be dis- 
cussed. Plans for the formation of a 
Mohawk Valley association of jewelry 
dealers will also be discussed at Utica, 

Buffalo jewelers working in the drive 
of the University of Buffalo for a $5,- 
000,000 endowment fund, went far over 
the top with the amount allotted to their 
committee. The quota of the jewelers’ 
committee was $18,790. They had gath- 
ered in more than $30,000, the latest re- 
port showed. Alfred W. Dickinson was 
chairman of this committee. 

Louis Schutt, of the firm of Schutt & 
Haffa, Genesee St. jewelers and opticians, 
was seriously injured last week, in a fall 
down an elevator shaft in one of the 
downtown buildings. He was rushed to 
the Emergency hospital, where it was 
necessary for him to spend several days 
before he could be taken to his home. 
He is still under a nurse’s care. As a re- 
sult of his fall, Mr. Schutt suffered two 
broken ribs and a broken nose and a severe 
cut on his face, in which it was necessary 
to take several stitches. | 

Smashing the window in the store of 
Morris Yaseen at Niagara Falls, one 
night last week, two men made off with 
a number of valuable rings. Mrs. Yaseen 
was sitting behind the curtain in the dis- 
play window, when she heard the crash 
of broken glass. Then she saw two men 
take the rings out of the window. Run- 
ning to the rear of the store, she called 
her husband, but when they returned, 
the thieves had disappeared. 

Harry Wolpa, William St. jeweler, was 
leld up in his store Friday night by a 
bandit, who made off with a number of 
articles of jewelry. Mr. Wolpa told the 
police that the man entered the store 
and asked to be shown some jewelry. 
After he had placed a number of articles 
on the counter, the man drew a revolver 
and ordered him to hold up his hands. 
Grabbing the jewelry, the bandit ran 
from the store. Included in his loot 
were a man’s diamond ring and a locket. 
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A, J. DeRoy, of Jos. DeRoy & Sons, is 
back from a business and pleasure trip in 
the eastern States. 

Louis DeRoy, of Louis DeRoy & Bros., 
returned last week from an eastern trip, 
having been in the large centers on business. 

J. Frank, of Frank Bros., Sharon, and 
w. M. Gardner, Warren, O., were among 
the out of town buyers in Pittsburgh last 
week buying goods. . 

C. Glenn Sipe returned to Pittsburgh 
last Friday from Monrovia, Cal., where 
he left his wife and family and where they 
will remain for the Winter, coming back 
to Pittsburgh next Spring. 

Some broken pipes back of the walls of 
the Grogan Co.’s stores again defaced the 
interior of that place recently just after the 
decorators had finished with interior 
work. Part of the work had to be done 


over. 

Pittsburgh merchants are getting their 
holiday stocks in order and most of them 
also are building up their sales force to 
take care of the business it is believed will 
surely come to the merchants of this city 
the coming holidays. 

The Salvation Army drive here, al- 
though the jewelers contributed a snug 
amount, was not the success it was hoped 
to be, the quota asked for not being raised, 
but the war being over, the patriotic en- 
thusiasm of the people has let down. 


A. D. Sallee was last week elected presi- 
dent of the Retail Credit Men’s Association 
and J. R. Jackson, of John M. Roberts & 
Son Co., was chosen a director. A. W. 
Hepler, of W. W. Wattles & Sons, tied with 
Miss E. Zentler. Since it was a woman 
who tied with him, Mr. Hepler graciously 
gave way and permitted Miss Zentler to 
take the office. The firm of Loftis Bros. 
was selected to membership in the associa- 
tion, which is fast including most of the 
leading retail jewelers of the city, because 
of the credit information that is imparted 
to the members and the great good that 
comes out of the discussions. 


Many men representing the credit forces 
of the nation and the city ‘were conspicuous 
this week because of the important meeting 
here of the officers of the Retail Credit 
Men’s National Association and members 
of the credit methods committee to discuss 
“Credit Control and the Best Method of 
Conducting a Credit. Departmerit.” The 
idea of this committee was not to restrict 
credit but rather to deal with the funda- 
mentals of credit control. The week de- 
veloped some good thought along that line. 
President George A. Lawo of Memphis, in 
an address here, told of the wonderful suc- 
cess being attained in Indianapolis, where 
the merchants generally have been conduct- 
ing a “pay promptly” campaign to the ben- 
efit of everybody. One of the significant 
things was that one house is saving between 
$300 and $400 in interest charges alone as 
a result of the movement, obtaining just 
that much more cash without borrowing, to 
conduct their business. Mr. Lawo predict- 
ed that before long all cities will be con- 
ducting similar campaigns and urging the 
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public to pay their bills in accordance with 


the terms of sale. 
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Ramm’s jewelry & Novelty Shop, 204 S. 
4th St., on Oct. 21 announced a public auc- 
tion, stating that the concern planned to go 
out of business on account of high rentals, 
The entire stock of jewelry, leather goods, 
novelties, etc., is being offered. 

Amended articles of incorporation have 
recently been filed by James K. Lemon & 
Son, changing the name to Lemon & Son 
and increasing the capital to $100,000. The 
debt limit is $150,000. The incorporators 
are Brainard Lemon, G. P. Geiger, N. C. 
Ament. 

Joseph G. Childs, jeweler of Louisville, 
died on Monday evening, Oct. 25, at the 
home of his sister, Mrs. G. P. Munday, on 
S. Floyd St. Burial was in Cave Hill Ceme- 
tery. Mr. Childs is survived by a brother, 
C. M. Childs, Chicago, and three sisters, 
Mrs. Munday, Mrs. Nannie Milton, Pueblo, 
Colo., and Miss Lucile Childs, Louisville. 








Tri-City Notes. 





Davenport, Moline and Rock Island 

W. F. Garnett. Port Byron, Ill., and Ben 
J. Gerwe, Chicago, were visitors in Daven- 
port, ta., last week. 

Peter J. Frisch, watchmaker and en- 
graver, is now with the Niemand’s jewelry 
store of Davenport, Ia. . 

Mr. Herrick, manager of the Heil & 
McCliman’s store in Davenport, is in Chi- 
cago transacting business. 

Mr. Delaporte, Moline, Ill., has just re- 
turned from Chicago where he purchased 
jewelry for the holiday season. 

Edgar DeVoe, formerly with Bleuer’s 
jewelry store, Rock Island, is now with 
Gerwe Bros. & Garvey Co., Davenport. 

Samuelson & Bouggren, Moline, Ill., have 
purchased the stock of the Lindvall Co.. 
Moline, and have opened their second store 
in Mr. Lindvall’s former location. 

Julius Wild, formerly with Gerwe Bros. 
& Garvey Co., has left for Tulsa, Okla., and 
has engaged in the jewelry business with 
his father. Edward Duenke, of Gerwe 
Bros. & Garvey Co., has also accepted a 
position in Texas. 

Mr. and Mrs. S. P. Albrecht, of the 
jewelry firm of C. I. Josephsons, have just 
returned from an extended motor trip to 
Pittsburgh, Pa., touring the Allegheny and 
Cumberland Mourtains. They visited 
Harper Ferry, Gettysburgh and Washing- 
ton, D. C. They returned by way of Cin- 
cinnati, O., spending a few days with a sis- 
ter of Mr. Albrecht’s. They visited whole- 
sale houses in Pittsburgh and some of the 
retail stores in different cities and went 
through the Gruen factory in Cincinnati. 








James Brady, who has been employed by 
the R. Wallace & Sons Mfg. Co., Walling- 
ford, Conn., was hurt, recently, when an 
elevator fell on him. It is reported that 
while he was working on the bottom of the 
shaft the elevator came down and pinned 
him beneath the car.. 
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Lancaster, Pa. 





Daniel Atwood, Richmond, visited Lan- 
caster last 'week on business. 

J. D. Wood of J. D. Wood & Co. spent 
last week in Eastern Pennsylvania. 

Jeweler Walter Yenny of East Pitts- 
burgh paid a visit to Lancaster last week, 
having business here. 

Paul -C. Young, New Orleans, visited 
Lancaster relatives last ‘week, being en 
route home from a business trip to New 
York. , 

Arthur S. Kurtz, formerly of Columbia, 
now of Cleveland, spent several days 
among old Lancaster friends, stopping over 
on his way to Philadelphia on business. 

Charles D. Rood, Springfield, Mass., a 
former superintendent of the Hamilton 
watch factory, with his wife, visited Lan- 
caster for a few days last week, renewing 
old friendships. 

Willis Trusser, a director of the Non- 
Retailing Co., has left the Anderson Hos- 
pital, Philadelphia, where he had spent 
about six months, having undergone no 
less than nine operations. 

The engagement of Leo (Lichtenstein, 
Esq., member of the Philadelphia Bar, son 
of Jeweler Benjamin Lichtenstein, Lan- 
caster, and Miss Harriet Herbach, of Phil- 
adelphia, has been announced. 

Some of the local jewelers who believe 
in the advertising value of an attractive 
window display took advantage of Hal- 
lowe’een to present very beautiful win- 
dows, using Hallowe’en novelties in the 
decorations. 

Fred A. Wheeler, of the traveling sales 
force of the Non-Retailing Co., returned 
last Wednesday from an extended western 
round-up of their trade. Mrs. Wheeler 
has just returned to Lancaster from a 
three months’ visit to relatives in Los 
Angeles, Cal, 

The j. F. Apple Co. received the con- 
tract for the medals that will be the awards 
on Nov. 13 at the annual Fall athletic 
meet at Mercersburg Academy, and gold 
rings for the Reading and Columbia High 
Schools. Mr, Apple spent last week in 
Pittsburgh on business. 

The effects of the late Michael Caldwell, 
disposed of at public sale on Oct. 27, in- 
cluded a large cabinet clock made in Lan- 
caster county in 1798, the movement being 
of wood, and the case of black walnut 
beautifully inlaid with birdseye maple and 
other woods. It was purchased by A. R. 
Koonley, of Philadelphia, for $132. 

Harry Hart, a department head of the 
Bowman Technical School, and bride, re- 
turned last week from the Pocono Moun- 
tains of Pennsylvania, where they spent 
their honeymoon. Milton E. Buch, Read- 
ing, has taken a position in the school as 
assistant instructor in the watchmaking de- 
partment. Miss Cecilia Kirchner, of the 
office staff, who underwent an operation at 
a local hospital, has returned to duty. 


+ 


A reward of $100 will be paid by the 
Jewelers’ Security Alliance for informa- 
tion that will lead to the arrest and con- 
viction of the person or persons who stole 
a ring from the Tilden-Thurber Corp., 
Providence, R. I., Oct. 23. The ring con- 
tains three stones. 
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ILLINOIS WATCHES 


One Reason for Their Superior Quality 


We wish that you could go through the Illinois Watch Factory 


and observe the interest the employees take in their work. 


Talk with them and note their pride in what they are doing 
and their intelligent explanations of how their work fits into that 
which goes before and after. : 


Ask them how long they have been doing this work and they’ll 
tell you that at least one-tenth of them have been making Illinois 
Watches for twenty-five years and that many have been doing the 
same work for thirty, thirty-five, forty, forty-five and even forty-eight 
years while there is a very large per cent. who have been here for 
ten, fifteen and twenty years. 


Observe their pride and pleasure in telling you these things and 
you'll have one reason for the superior: quality of Illinois Watches. 


ILLINOIS WATCH COMPANY 
Springfield 
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Chicago Notes. 





E. W. Stanek, of Graffe & Stanek, has 
left Chicago on a business trip through 
central Illinois for about a week. 

Charles Maurer, Champaign, IIl., stopped 
off in Chicago a day or so last week after 
seeing a football game between Illinois and 

ichigan. 

; W. Huggins, of A. I. Hall & Son, San 
Francisco, visited friends in the trade here 
last week as he returned home from a busi- 
ness trip in the east. 

Henry Williams, accompanied by Charles 
Thomas, identified with Snobble & Will- 
jams, of South Haven, Mich., were both in 
town last week and paid the trade here a 
visit, 

Charles F. Halbkat, Watertown, S. Dak., 
and Herbert S. Siebel, Saginaw, Mich., were 
both visitors to the trade here last week 
while attending the convention of watch in- 
spectors. 

Howard C. Rowbotham is now also rep- 
resenting Sol. D. Binge & Co., diamond im- 
‘porters, of New York. Mr. Rowbotham is 
at present in Texas, returning from a trip 
to California. 

August Johnson of August Johnson & Co., 
36 W. Randolph St., took the consistory in 
Oriental Consistory of Chicago and was 
made a 32nd degree Mason in a class of 
436 on Oct. 20. 

Harry Goldstein, accompanied by his wife, 
arrived in Chicago early last week and spent 
a few days here visiting the trade. Mr. 
Goldstein was here in the interests of the 
Goldstein Jewelry Co., of Peoria, III. 

W. S. Ashby, advertising manager of the 
Western Clock Co., La Salle, Ill, was in 
attendance at the Direct-Mail Advertising 
and House Organ Convention, held in De- 
troit last week, and addressed the members 
of this association. 


Sam Swartchild, of Swartchild & Co., re- 
turned last week from a trip to California, 
where he has been for several weeks. While 
in San Francisco he attended the marriage 


of Miss Therese Kutner to his grandson, - 


J. Horace Block, of New York. 

Al Kramer, Chicago and western repre- 
sentative of Powers & Mayer Mfg. Cor- 
poration, has just returned to the city after 
a successful trip to the west coast, where 
he visited San Francisco, Los Angeles, Salt 
Lake City and other large cities of the west. 

Agents for Ben Roth, jeweler, have leased 
to a local lunch counter house the store at 
72 W. Madison St. The new lessee takes 
possession Nov. 1 and the lease, which runs 
for a term of six years, is at an annual 
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rental of $12,000. The building is under a 
long term lease to Ben Roth. 

Mrs. George H. Fuller, wife of the found- 
er of the Geo. H. Fuller & Son Co., which 
had its inception in the year of 1858, cele- 
brated her 88th birthday, at her home in 
Pawtucket, R. I., Tuesday, Oct. 26. <A card 
received at the Chicago office of this firm 
states that Mrs, ‘Fuller is enjoying the best 
of health. 

M. C. Eppenstein, president of the Illinois 
Watch Case Co., celebrated his 71st birth- 
day at his home in Elgin on Oct. 29. Mem- 
bers of the family and friends visited the 
home during the day. His brother, Sol. C. 
Eppenstein, who is spending a few weeks at 
French Lick, also celebrates his birthday on 
the 29th of October, this being his 57th. 

“Bud” Carr, of Carr & Green, Benton 
Harbor, Mich., spent several days in Chi- 
cago recently making purchases for the 
house and looking up some of his old 
friends. “Bud” was formerly associated 
with the jewelry trade of this city. All the 
jewelry he purchased while here was shipped 
home by express, while more valuable mer- 
chandise secured while here he carried 
home. 

K. A. Gabriel, representing Gabriel Bros., 
wholesale jewelers of Manila, P. I., stopped 
in Chicago a couple of cays last week and 
visited friends in the trade here. Mr. Ga- 
briel has been in the United States for about 
the past six months. He left Seattle, Wash., 
for Manila, Nov. 1. While here he said 
that everything was very high priced in the 
islands. The trade, he said, was a little 
quiet but they looked for things to pick up 
after election. 

K. C. Cosley, representing the Cosley 
Jewelry Co., Denver, Colo., wholesale jewel- 
ers and jewelers’ supplies, visited a number 
of his friends in the trade here while in 
the city to attend the Watch Inspectors’ 
Convention. He said jewelers were very 
busy in Denver.- Birger Larsen, Ottawa, 
Ill., also arrived in town last week to at- 
tend the Watch Inspectors’ Convention and 
incidentally paid a visit to a number of 
members of the trade. 

The Sandack Jewelry Co. business, now 
located at 5 S. Wabash Ave. and at 6217 
S. Halsted St., recently signed a lease for 
a store in the loop. The transaction is said 
to set a new record in high rentals in the 
loop district. The store is located at 52 
W. Madison St. and has a frontage of only 
12 feet. The total floor space is 288 square 
feet. For this tiny shop the Sandack Jewel- 
ry Co. will pay $10,000 a year or $100,000 
for the term of 10 years, which is $34.72 
per square foot per annum. It is expected 





that the company will specialize in dia- 
monds at the new address. 

“Daylight Saving for Chicago” is the sub- 
ject of a letter sent out to members of the 
Chicago Jewelers’ Association, Oct. 25. 
The letter is a plea to jewelers of this city 
to vote for the continuance of the daylight 
saving ordinance passed by the city council 
on the 26th day of August, 1920, entitled 
“An ordinance to establish official time in 
the city of Chicago, and accomplish daylight 
saving thereby, after 1920.” The associa- 
tion, which sent the letter out, says therein: 
“If you wish to continue to enjoy the ben- 
efits of daylight saving it will be necessary 
not only that you cast your own vote in 
favor of the measure, but that you urge 
your friends and associates to do likewise.” 

Visitors to the wholesale trade here dur- 
ing the past week included K. C. Cosley of 
Denver, Colo.; M. Hainer, McComb, Miss., 
William G. Bromberg, Birmingham, Ala., 
Mark Eiseman, Birmingham, Ala., W. E. 
Pennell, Trenton, Mo. O. T. Harny, 
Hoopeston, Ill, W. L. Jones, Martinsburg, 
West, Va., Chas. S. Stifft, Little Rock, Ark., 
H, C. Coleman, Dalhart, Tex., N. J. Spauld- 
ing, Marion, O., Geo. W. E. Combs, Villa 
Grove, Ill, F. B. McConnell, Fort Worth, 
Tex., R. P. Wiggins, St. Louis, Mo., J. E. 
Galley, Detroit, Mich., O. j'. Wilkins, Lib- 
eral, Kans., F. G. Hayner, accompanied by 
his wife, Colorado Springs, Colo., H. L. 
Mowatt, Cleveland, O., Chas. S. Boisourt, 
Galaconda, I!1., Geo. Goldman, representing 
L. Goldman’s Sons, Kansas City, Mo., Wm. 
E. Broer, Toledo, O. 

An involuntary petition in bankruptcy was 
filed Oct. 25 against the Fox River Pearl 
Fisheries, of McHenry, Ill. The petition 
claims that during july last, a meeting of 
the executives and director of this company 
was held and that 10 days later all plans 
to make payment of their debts were aban- 
doned and that the property of the company 
was abandoned and all movable assets of 
the corporation were removed from the 
State. The petitioners are F. B. Place, of 
McHenry, claiming that the company owes 
him payment for labor and services ren- 
dered from July 1, 1919, to Feb. 28, 1920, 
with the exception of three weeks, at $25 
a week or a total of $625; the Wilbur Lum- 
ber Co., claiming that $52.96 is due for ma- 
terial sold to the corporation; and H. E 
Buch, claiming a credit of $11 for labor and 
material. Officers of the insolvent company 
are: H. F. Albers, Minneapolis, president; 
F. J. Thompson, Minneapolis, treasurer; 
and Fred B. Bennett, Woodstock, Ill, said 
in the petition to be acting secretary of the 
concern. 
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FOR RENT 


The Best Location in Chicago 


in the 


New Waterman Building 


127-129 So. State St., bet. Monroe and Adams 
Second and Third Floors 








together or separately, 26 x 142 


Passenger elevator. 


each. 


Attractive entrance. Freight 
elevator in rear. 








This opportunity is offered to firms in a business 
kindred to our own. 








L. E. Waterman Company 


129 So. State Street Chicago, IIl. 
191 Broadway, New York 



































LEATHER FOLDING CLOCKS 


with DOXA Movements with GINDRAT Movements 
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No. 8475—8 Day, 15 Jewels, 19/24 Lignes. 


OVAL (LONG END) gilt dial, 234” x 2”, 
No. 8406—8 Day, 15 Jewels, 24 Lignes. 


centre. 
OVAL 
WHITE ENAMEL DIAL, RADIUM, 


", Radium, rayed 
(LONG END) Ecrase Case, 43%” x 334”, in as 


sorted delicate shades, and Tapir- Calf, mode color, with 
Gilt Grecian Border. 


Large variety of movements with round and ODD SHAPED DIALS and Leather Folding Cases in all colors on hand for 


immediate delivery—complete price list mailed on application 


Sole Agents for U. S. A. and Canada of DOXA Folding Clock Movements 


Sussfeld, Lorsch & Schimmel 


90 Maiden Lane Importers and Manufacturers’ Agents 


SQUARE BLACK MOROCCO CASE, 4" x #. 





New York 
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George Gardner, former well known 
Knoxville jeweler, has been visiting friends 
at his old home. He is now a resident of 
Powhaska, Okla. 

After 20 years as a jeweler at Deco- 
rah, K. A, Vick has announced that he will 
retire from business. He has advertised his 
stock for sale. 

Lloyd Lower, who has been employed as 
repair man at the Gift Shop at West Union, 
has accepted a position with the Boyson 
Jewelry Co. at Cedar Rapids, 

D. E. Berryman has returned from his 
vacation and is again on the job at the 
Fremont E. Shortess jewelry store at Traer. 
His family remained in Missouri. 

James Cramer & Son, Clarinda, have 
added an up to date optical department to 
their store. The entire store has been re- 
decorated in an attractive manner. 

Mr. and Mrs. F. M. Doan, Hopkinton, 
have gone to California for the Winter. 
W. E. Doan will look after the jewelry 
store till their return in the Spring. 

The repair department at the G. S. Tyn- 
dale jewelry store at Carroll is open again 
after having been closed several months. 
L. A. Soper of Lincoln, Nebr., is in charge. 

Charles Markee, employed at the Harry 
G. Dinsmore jewelry store at Hamburg, has 
departed for the south for the Winter. His 
successor is Frank McCandlish of Rock- 
port. 

Irwin C, Thomas, Tama jeweler, will de- 
vote more of his time to the selling end of 
his fast increasing business. He has em- 
ployed Harold Gash of Council Bluffs as 
watchmaker and repair man. 

The approaching marriage of Edward 
East, a Boone jeweler, to Miss Garnet Ar- 
nold of Marshalltown has been announced. 
It will be solemnized Nov. 8. Mr, East is 
associated with his father in business. 

C. Lawrence Paule, Burlington, has 
opened optometry parlors in connection 
with the Paule jewelry store at Burling- 
ton. He recently finished a course at the 
Needles School of Optometry at Kansas 
City. 

O. C. Belknap, Eddyville jeweler, has an- 
nounced that he will open a restaurant but 
that he has no intention of leaving the jew- 
elry business. He will continue to handle 
pianos, phonographs and a complete line of 
jewelry, 

John B, Currie, for many years an officer 
in the Iowa Retail Jewelers’ Association, 
has moved his stock at Mt, Ayr from the 
east side of the square to the northwest 
corner and is now in a room remodeled 
for his use. 

Friends of Frank J, Silverling, head of 
the jewelry department of the Rexall store 
at Northwood, were suprised a short time 
ago to learn that he had been married Aug. 
28 to Miss Myrtle Talbott. The marriage 
was solemnized at Atlantic, Ia., while the 
bride and groom were supposed to be away 
on a vacation. 

Clarence Ely, for several years an em- 
ploye of the M. J. Nunan Drug & Jewelry 
Co. at Winterset, has bought out the busi- 
ness and in the future the firm name will 

be the Ely Drug & Jewelry Co. F. A. Gar- 
rettson has charge of the jewelry depart- 
ment, succeeding Ralph Laizure, who has 
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taken a position with Niblo & Herring. 

Iowa lost another veteran jeweler recently 
when R, E. Brobst of Knoxville decided to 
devote himself to the optical business ex- 
clusively in the future. Mr. Brobst was 27 
years a jeweler in Knoxville. His stock 
was purchased by N. Subotnik of Keystone, 
Ia., another long-time jeweler. 

Failing health and the desire to travel has 
caused Harry O. Thomas, pioneer Hampton 
jeweler, to sell his store to Fred E. Hug- 
hart, Audubon. Possession was given to 
the new owner last week. Mr. Thomas had 
been in business in Hampton for nearly 30 
years and had long enjoyed a large patron- 
age. He will take it easy from now on 
and expects to do considerable traveling. 











was in 


Loredo, 
Kansas City last week, buying goods for his 


holiday trade. He reports that conditions 
in his part of Missouri are good, and that 
he expects a brisk trade during the Winter 
months. 

The many friends of E. C. Ernstene, 
jeweler, of Nebraska City, Nebr., will be 
sorry to learn of the accidental death of his 
younger son, Marshall, recently. The 
young man, 17 years old, was hunting and 
while climbing an embankment his gun ex- 
ploded, the charge entering his leg. Ampu- 
tation was necessary, and death ensued. 

Joe Tucker, traveling Nebraska territory 
for the Woodstock-Hoefer Watch & Jewelry 
Co., was in Kansas City this week, with a 
cheering story of the fundamentally sound 
conditions of that State. “Jewelers are gen- 
erally waiting for the actual opening of the 
Fall trade, before ordering for holiday busi- 
ness, and probably they will all begin to 
order at once, when the trade opens. All 
are expecting a good substantial business in 
holidays, and signs point to very good busi- 
ness throughout the whole Winter season,” 
he said. 








Omaha. 





A. R. Powers has opened a new jewelry 
store at 24th and Sprague Sts. 

George F. Taylor, of the T. J. Bruner 
Co., Omaha, returned from a trip through 
Kansas. He stopped in Kansas City on his 
return to visit with his parents. 

Mr. and Mrs. Ferd Smith, parents of 
A. F. Smith of Omaha, have been touring 
the south for the past two months, where 
they have been visiting their daughters. 

Glen Griffin and Arthur Shepard, repre- 
senting the A. F. Smith Co., have been in 
for a few days replenishing their lines, and 
have gone out again for the last trip before 
the holidays. 

M. D. Franks, well known jeweler of 
Omaha, has announced his intention to 
retire from the jewelry business as his 
lease on his present store building expires 
soon, and he has been unable to find an- 
other location satisfactory to him. 

A diamond ring valued at $150 was 
stolen from the store of Albert Edholm 
in Omaha last week. A clerk was showing 
several diamond rings to a stranger when 
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his attention was momentarily drawn to 
another customer who had just entered. 
The stranger lost interest and disappeared. 
Later it was found that one of the rings 
was missing from the tray. 

Among the out of town jewelers in 
Omaha during the week were: E, E. Free- 
man, Oakland, Ia.; M. Brown, Pilatts- 
mouth; G, T. Ray, Osceola; J. F. Carna- 
han, Manila, Ia.; Charley Stenglein, Water- 
loo; Paul Albright, David City; L. C. 
Stool, McCook; Miss Radebaugh, ‘Beatrice ; 
E. E. Morey, Chadron; j.. W. Barborka, 
Denison, Ia.; Billy Boggs, Fort Dodge; 
Ia.; R. W. Weaver, Harvard; William 
Kusel, Hooper; Mr. and Mrs. L. R. 
Adams, Craig, Mo.; J. S. Gadd, Goodland, 
Kans.; George Parkins, Ord.; C. W. 


Gould, Valley; A. G. Kupka, Schuyler; 
George M. Sage, Vermilion, S. Dak.; F. 
E. Roberts, Missouri Valley; J. W. Arm- 
bruster, Springfield, Ill.; O. 
Neola, Ia. 


C. Larsen, 











TRADE CONDITIONS 


Business continues good in the retail jewelry 
stores of New Orleans. In fact the jewelers seem 
to be doing better business than their neighbors 
in other lines, as the clothing and shoe dealers are 
handicapped by the continued warm weather. Not 
only are the jewelry stores enjoying good trade, 
but a number of new establishments have sprung 
up in different parts of the city. 





G, C. Champaigne of Baton Rouge, La., 
recently established a jewelry store in that 
city and was in New Orleans for a few 
days buying stocks. 

Alfred Krower of Leonard Krower & 
Son, who recently returned from French 
Lick Springs, reports that business is gen- 
erally good throughout the south and in the 
city particularly. Collections are also sat- 
isfactory. 

B. V. Guerra has opened a unique estab- 
lishment at 611 Common St. He has his 
watch repairing outfit and a small stock on 
the first floor, and on a mezzanine floor 
above is his jewelry repairing bench and 
equipment. 

B. V. Caro, Jr., of the recently established 
firm of Riley & Caro, has purchased the in- 
terest of Mr. Riley and is now conducting 
the jewelry store and shop at 240 Dauphine 
St. in his own name. ). B. Grimaldi, the 
engraver, has his bench in the store. 

A. N. Jacob, who was at one time in the 
employ of P. Stein and also of the De Luce 
of Paris, has opened a neat little jewelry 
store at 102 St. Charles St. This location 
is one of the best in the city. 

Mrs. H. Keil, dealer in jewelry and an- 
tiques at 325 Royal St., has opened another 
establishment at 307 Royal St. in the 
same square. She is the owner of .the 
building and the former tenant, a Japanese, 
having moved, it was decided to open an- 
other store. 

Jewelry valued at about $300 and a plate- 
glass ‘window valued at $200 represent the 
damage done to the store of Jacob Young, 
Magazine St., near Jackson Ave., by a thief 
who smashed the window one night re- 
cently. John Crotty, a youth of 16 years, 
and Emile Sarremea, 21 years, are under 
arrest charged with the burglary. 
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A PROFITABLE 
SIDE-LINE 


Because of the exquisite beauty of STEIN- 
MAKE Ostrich Feather Fans, they are 
particularly desirable for Jewelers’ displays. 
In all colors, from the most brilliant hues to 
the most delicate pastel shades. Special 
colors dyed without additional expense. 

The individual handles of STEINMAKE 
fans are a distinctive feature, fashioned of 
real amber, shell, or pearl, and many inlaid 
and jeweled. 

Always something new and different in 
STEINMAKE FANS. The surest index 


of authoritative style. 
Descriptive Catalogue sent free upon request 
Order Now ‘for the Holiday Trade 


J. A. STEIN 
7 East 37th Street, New York 


Established Since 1882 
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VERY day is Gift Day in 
your store when you sell 
PYREX. 


Display Pyrex—in sets and 
single pieces—and you'll be 
surprised what a year-round 
trade you'll attract. 


Leading manufacturers of 
metal mountings have adopted 
Pyrex for their standard in- 
sets. _ 


There’s a big demand for 
Pyrex—plain or engraved. 
Place your order early to in- 
sure delivery. 








TRANSPARENT OVEN DISHES 


Sell Themselves 


PYREX is nationally adver- 
tised. 


PYREX is guaranteed. 


Jobbers handling housewares 
have complete stocks of 
PY REX. 


Genuine Pyrex is guaranteed 
by the name stamped in every 
piece. 


A booklet “How to Sell More” 
will be posted to buyers and 
salespeople, free on request. 


Pyrex Sales Division, 
Corning Glass Works 


World’s Largest Makers of Technical Glass 
568 Tioga Avenue, Corning, N.Y. 
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H. Williams, Calipatria, was in Los An- 
geles recently. 

Mr. Russell of A. Wallach & Co., New 
York, is here visiting the trade. 

Mr, and Mrs. J. W. McCann, Florence, 
Ariz., have returned from a pleasant out- 
ing at Catalina Island. 

Gerald Jacobson of Jacobson Bros., New 
York diamond cutters, is spending a few 
days here visiting the trade. 

J. M. Burman, 606 Title Guarantee build- 
ing, has gone to San Francisco on a busi- 
ness trip, to be gone 10 days. 

Herbert Brandt of the E. Bastheim Co. 
has returned from a successful business trip 
through the San Joaquin Valley. 

Mr. and Mrs. R. F Winslow, San Pedro, 
both of whom have been quite ill for sev- 
eral weeks, have now recovered. 

Cc. H. Weare, who has just returned from 
Honolulu, where he has been since July, 
stopped here on his way home to Brawley. 

A. J. Dutton, Anaheim, has entirely re- 
covered his health after an illness of sev- 
eral months. He is again at his store reg- 
ularly. 

The E. W. Reynolds Co. is increasing 
the capacity of its silverware stock room 
by putting in additional shelves and 
other fixtures. 

Joe Culbertson, formerly of Indianap- 
olis and Cleveland, is a new accession 
to the force of the manufacturing depart- 
ment of Feagans & Co. 

The james A. Apffel Co. has just finished 
alterations in the company’s office which 
will increase the available space and better 
provide for the business. 


J. P. Tait, 329 W. 7th St., accompanied 
by Fred Brown, optometrist occupying a 
portion of the same store with him, has 
gone to the Imperial Valley to hunt ducks. 

Mr. and Mrs. C. C. Richdale, Santa Bar- 
bara, recently spent a ‘week here with Mr. 
and Mrs. Wallace Kerrigan. Mrs, Kerri- 
gan is the daughter of Mr. and Mrs. Rich- 
dale. as 
_ E. J. Gorman, representative of the Edson 
“Adams Co., with headquarters in Los An- 
geles, has just returned from a_ business 
trip through Arizona and as far east as El 
Paso. 


Several. months ago, a letter to C. H. 
Clark was posted in San Francisco. It 
reached him a few days ago, with post- 
marks showing that it had beer missent to 
Japan. 

S. P. Dayton, 514 Title Guarantee build- 
ing, has just taken a contract to install an 
interior automatic electric clock system in 
the new Hellman Bank building at 7th and 
Figueroa Sts. 

The traveling salesmen for the Paul D. 
Walsh Co. are sending in reports to the 
effect that business is good with them and 
most of the jewelers in the smaller towns 
are well satisfied with their present trade. 

Seldom have such crowds been attracted 
by a window in this city as thronged the 
front of the G. D. Davidson Co.’s store to 
see the very rare diamond, valued at more 
than $50,000, which was exhibited in the 
window last week, 
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Oliver La Montagne, who has been in 
the watch department of Feagans & Co. 
for some time past, has gone to Berke- 
ley, Cal., where he has taken a position 
as head of the watch department in one 
of the stores there. 

Miss Unangst, who has for some time 
past been on the sales force of C. H. Clark, 
704 S. Broadway, was called east on ac- 
count of the serious illness of her mother 
at her home in Buffalo. She resigned her 
position with Mr. Clark. 

Godfrey Eacret, San Francisco, vice- 
president of the Gold and Silversmiths 
Association of California, was here on 
a brief visit last week. Mr. Houston, of 
Houston, Gilmore Co., San Francisco, 
was also here recently. 

William M. Kinney and Mrs. Kinney 
took a motor trip of over 300 miles a 
short time ago. They visited Pine Hills, 
Julian, Warner’s Hot Springs and other 
interesting points in the mountains of San 
Diego county. 

George E. Feagans recently entertained 
Samuel Swartchild, who has been in busi- 
ness in Chicago for 51 years and has been 
a friend of Mr. Feagans for 40 years. Mr. 
Swartchild had been attending the wedding 
of his grandson in San Francisco. 

E. L. Hine, former department man- 
ager for the E. W. Reynolds Co., left 
Los Angeles on Oct. 18 for his new 
field of work in Mexico City, where he 
accepted a position as manager of a 
large American commercial house. 


W. C. Guerth, Redlands, is preparing to 
retire from his business and purposes to 
put on an extensive sale and reduce his 
stock. He has had opportunities to sell, 
except for the fact that the amount of stock 
is larger than the prospective buyers cared 
to secure. 

FE, C. Marliave, San Francisco, field sec- 
retary of the California Gold and Silver. 
smiths’ Association, was here a few days 
ago to confer with George E. Feagans, pres- 
ident, and other members of the association. 
He is making a tour among all southern 
California towns where there are jewelers. 

J. D. Ball, who came several years ago 
from New Orleans and has since been a 
member of the sales force of the Donavan 
& Seamans Co., has decided to return to 
New Orleans, and left this firm’s employ 
Oct. 16. James H. Cheney, who has just 
come here from Denver, Colo., has taken 
Mr. Ball’s place. 


Fred C. Reeve, salesman in the jewelry 
department of the E. W. Reynolds Co., 
has been confined to his home by illness 
for about a week, but is gradually re- 
covering. Frank E. Randall, of the same 
department, took occasion to go on a 
hunting trip at the opening of the duck 
and quail season. 

George Lewis, president of Shreve & Co., 
San Francisco, stopped here recently on his 
return from New York. Questioned by 
George FE. Feagans regarding the rumor 
current here that Shreve & Co. would open 
a branch store in the Ambassador Hotel, 
Los Angeles, Mr. Lewis said there was ab- 
solutely no truth in the report. 

Miss A. Veit, in charge of the jewelry- 
repair department in A. Hamburger & Sons’ 
store has just returned from an extended 


CIRCULAR 


137 


vacation in the east, most of which was 
spent in Grand Rapids, Mich., her former 
home. She had been gone since June. Go- 
ing by the way of Portland and the north- 
ern route, she returned by the southern 
route. 

Geo. E. Feagans, president of the Gold 
and Silversmiths Association of Cali- 
fornia, optimistic, as usual, expresses the 
opinion that the jewelers of the Pacific 
Coast will experience during the re- 
mainder of this year the largest trade in 
the history of their business. He is 
thoroughly convinced that present prices 
will be maintained. 

B. D. Howes & Son, pearl dealers in the 
Brack Shops on W. 7th St., have been mak- 
ing a notable display in the window of a 
bank on the corner of 7th and Spring Sts. 
The display comprises a large number of 
pearls recently brought from the middle 
west by Mr. Howes. Accompanying them 
are cards describing the methods by which 
such pearls are formed, and giving other 
interesting details. 


The sales force of Brock & Co. met for 
supper at the Clark Hotel a few evenings 
ago, and in accordance with their usual 
custom discussed store methods. Addresses 
were made by Mr, Brock, Mr. Glass and 
Mr. Wright. A number of members of the 
sales force offered suggestions such as they 
thought would enable the store to render 
their customers better service. There were 
32 present, only one of the sales force being 
absent. 


There was a good attendance at the last 
meeting of the Wholesale Jewelers’ and 
Silversmiths’ Association of Los Angeles. 
J. G. Talbott and A. B. Ebner were re- 
elected president and secretary respectively. 
Matters of general interest were discusssd 
and resolutions ‘were adopted providing for 
the keeping open of their business on the 
Sunday morning before Christmas and every 
evening from Monday to Friday of Christ- 
mas week, 

The last meeting of the Jewelers Crafts 
Association of Los Angeles was well at- 
tended. The principal business was the 
election of officers for the coming year. 
All the old officers were re-elected ex- 
cept the treasurer, Mr. Williams, who 
has sold out and retired from the jewelry 
business. The names are: President, 
Z. S. Skinner; vice-president, E. L. Dea- 
con; recording secretary, E. B. Nicoll; 
treasurer, Marion Elliott. The following 
new members were received: T. Sher- 
quist, Walter K. Blackburn, Geo. F. 
Schenck. 


The following out-of-town jewelers 
have been in Los Angeles recently: W. 
C. Guerth, Redlands; C. O. Arnold and 
J. B. Rodgers, Pasadena; L. S. Lee, Po- 
mona; T. S. Lailey, El Monte; Wm. 
Kerrn, Redondo; J. H. Blanchard, Daniel 
Berry, Mrs. R. H. Wilson, Ocean Park; 
D. Van Wart, Huntington Park; H. E. 
Fox, Jr., San Fernando; C. E. Miller, 
Van Nuys; Geo. B. Bowers, Upland; W. 
G. Barks, Monrovia; Mrs. Geo. L. Diet- 
rich, Fullerton; Mr. and Mrs. Theodore 
Roberts, Anaheim; J. H. Padgham, Santa 
Ana; G. D. Parr, Torrance; P. W. An- 
drew, Inglewood; Walter Lawrence, Bur- 
bank; A. J. Dutton, Anaheim, 
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Three Million 


7 Helping 
gc to Sell the 


=~ Thermo-Vane 


“The Thermometer Beautiful” 
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All together more than 
three million copies of 
magazines will go to 
families all over the coun- 
try—like an enormous 
staff of salesmen—show- 
ing them forceful, powerful adver- 
tisements that are bound to make 
people everywhere want a Thermo- 
Vane Thermometer. 

These advertisements will call 
attention to the rich, artistic ap- 
pearance of this new style thermom- 
eter which makes it worthy of a 
place anywhere in the finest home or office. They 
will tell how wonderfully simple the Thermo-Vane 
is to read—for the bright red flag travels around the 
plainly graduated dial and points to the temperature. 
And to clinch the sale, they will tell the reader that 
the Thermo-Vane is guaranteed to be absolutely ac- 
curate and unbreakable. 

There is a profit of dollars, instead of a profit of 
cents, in the sale of the Thermo-Vane. Better place 
your order now and be ready to accept this hand- 
some profit when you have a call for the Thermo- 
Vane. 

Write for our dealer proposition now, while you 
think of it. 


Schaeffer & Budenher ig 


MFG. CO. 


Manufacturers of S & B and Columbia Gauges, 
Recording Thermometers, Counters, etc. 


Brooklyn, N. Y. 
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“NEW ERA”—Special Values 


Lowest Price Optical House in U. S. A. 
Xmas-Gift 


Chain Assortment 


No. 1925—2 Dozen 1/10~ 
12K. G. F. Eye Glass 
Chains, 12 Hair Pins, 6 
Cable Ear Loops and 6 
Plain Ear Loops put in 
beautiful counter display 
Easel Box. Above chains 
retailed at $1.00 each, 
makes a total of $24, 00. 
Our price for complete 
MEE CP ETT Oe Tee $5.25 








No. 1926—“BIRD AND TOUR- No. 
IST” 19 Ligne Field Glass, very 7 
powerful achromatic lenses—ail 
black with cord and_ shoulder é 1 
strap and leather case. Retails tional value. Retails for $45.00. 


$15.00. Our Price, each....... S625 Our Price, C8Chise.scssccss $24.50 


NEW ERA OPTICAL CO. 


Write for Catalog. 
123 W. Madison St. 


1927—“CLAROP” Genuine 
8-Power Prism Binocular, very 
powerful, French make, excep- 


CHICAGO 








Hall Clocks 


We offer for early delivery an 
unusually large assortment 


Tubular Chiming 
Hall Clocks 


fitted with Westminster Chimes 
on five tubes 
or 
Westminster and Canterbury 
Chimes on seven tubes 
or 
Westminster and Whittington 
Chimes on nine tubes 


in Period design cases in both 
Bungalow and full size 


CATALOG UPON REQUEST 
Awarded Grand Prize at Pan-Pac. Int. 
Exposition, 1916 
The Herschede Hall Clock Co. 


McMillan and Essex Place 


CINCINNATI, O., U. S. A. 
New York Salesroom: 586 Sth Ave. 
Pacific Coast Rep., A. L Hall & Son, 150 Post St., San Francisco, Cal, 





No. 204 
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Charles Weinshenk, Sr., is in Oregon, 
where he is finding business good. 

A, Z. Kimes, salesman for S. H. Friend, 
has just returned to work after an attack 
ero . 

_H. Spiro is henceforth going to devote 
his entire time to his office here and give 

illness. 

poe Levene of 704 Market St. is 

back at his office after an operation for 

appendicitis. 

Sidney Weinshenk, of Mayer & Wein- 
shenk, has left on the annual Fall trip 
through the north. 

Harry Myer, salesman for Wm, David- 
son, 704 Market St., is in the hospital 
where he has just undergone an operation 

appendicitis. 

3 Et Soers of R. & L. Myers Co. has 
heen laid up at home by illness for the past 
month. He is still confined to his bed 
though his recovery is anticipated within 
the course of the next two weeks, 

E. T. Willis, of the Burr W. Freer Co., 
has returned from his southern trip and is 
about to start out again. Jos. T. Brennan, 
of the same firm, has gone north on his 
semi-annual trip and will not return till 
after Christmas. 

Herman V. Sweasy, another of the well- 
known salesmen of A. I. Hall & Son, is in 
the Hawaiian Islands. To judge from the 
numbers of deliveries he is making and the 
orders he is sending in, business in the 
Islands must be good. 

J. W. King, eastern manufacturers’ rep- 
resentative, and Charles Attinger of M. 
Schussler & Co., Inc., are attending the 
formal closing of the yacht season today, 
each taking his own boat party. Both are 
well-known yachtsmen. 

Among visitors in town last week were 
j. G. Beard, Martinez; J. D. Bennett, San 
Rafael; Ira Smith, Los Angeles; A. M. 
Armer, of Armer & Brown Co., Los An- 
geles; C. P. Jacobs, Vallejo; A. G. Prouty, 
Napa; E. Opplinger, Napa; Peter Engel, 
Marysville. 

The police are investigating the theft of 
sixteen diamond rings which were stolen 
from the store of Albert S. Samuels Co., 
895 Market St. The rings have been dis- 
appearing at intervals. The largest single 
ring is valued at $274. The total loss is 
$1,788. The rings range in size from one- 
half to one-eighth carat. 

Dr. F. E. Andresen is now taking care 
of the optical department for Dr. Leon A. 
Lazarus, whose new store, 711 Market St., 
is now almost completed, though the firm 
has been doing business therefor the past 
two months. The showcases containing 
the silver ware are ebony finished, which 
make an effective background for the mer- 
chandise. 

An idea of the congenial spirit which 
pervades every department of the firm of 
A. I, Hall & Son may be gathered from 
the latest birthday event. Miss Gladys 
Schelly added another Summer to her years 
on the 19th inst, and was surprised by a 
lunch party on the roof garden, partici- 
pated in by all her young companions. The 
traditional cake, with candles, as well as 
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candy, flowers and presents were all fea- 
tures of the party. 

Eastern factory representatives ‘calling 
on the trade this week include Walter 
Marble; S. Swartchild, of S. Swartchild 
& Co., Chicago, who is on a pleasure trip; 
Robert Kohl, of F. H. Noble & Co., Chi- 
cago; J. H. Hildebrand, of H. C. Lindol 
& Co., New York, and Mr..Sterns, of 
Jacques Kreisler Co., who is on his annual 
visit from New York. 

Edward G. Morris of the Kamm build- 
ing, San Francisco, was in Sacramento a 
while ago with $100,000 worth of jewelry 
in five large grips. He called at Zoman- 
sky’s jewelry store, 530 K St. to make 
deliveries, leaving his grips in an automo- 
bile in care of a chauffeur. When Mr. 
Morris came out, he found the chauffeur 
had strolled to look in a near-by window. 
One of the grips containing $12,500 worth 
of jewelry was missing. The chauffeur 
then remembered he had seen a man walk- 
ing away with a grip. The police have 
made one arrest. 








Pacific Coast Notes. 

Klune & Flaberg, Sacramento, have sold 
their business to Abe Zemansky, also of 
Sacramento. 

J. & B. Schnetzer, who succeeded the 
Turich Jewelry Co., at Astoria, Ore., have, 
in turn, sold out to the Bell Bros. 

E. Hirsch of 41 W. Santa Clara St., San 
Jose, Cal., is retaining this store, but is 
transferring his branch store at 41 Post 
St., San jose, to R. Baer. 

Smith Bros. (C. D. and E, L.) have 
published notice of the sale of their stock 
and business at 105 E. Mair St., Visalia, 
Cal., to Frank E. Mitchell. A drug store 
is run in connection with the jewelry. 








San Antonio, Tex. 





Charles Harkness, formerly with the 
Venoy Interstate Co., is now salesman at 
the P. J. McNeel Jewelry Co. He will 
remain there until after the Christmas holi- 
days. 

H. S. Paul, for several years ‘with the 
O’Connell Loan Co., has, with the partner- 
ship of S. Goodfriend, opened the United 
Jewelry Co. on E. Houston St. The store 
was opened on Oct. 1 and they are con- 
ducting the jewelry business and repairing 
watches. They are looking forward to a 
large Fall trade. 

J. R. Sprague, of the J. R. Sprague Co., 
and a writer, left several weeks ago for the 
west, where his purpose was to gain local 
color for his next story, which is to be 
published in the Saturday Evening Post. 
He spent some time in Los Angeles, Cal., 
and before returning home will visit Idaho 
and several other points in that part of the 
country. 

P. J. McNeel, of the P. J. McNeel jew- 
elry Co., spent several weeks with Sam Bar- 
cley, Gunter Herdie, George Maveric, 'Frost- 
wood Hull and Bruce Teargarden in Old 
Mexico on the San Diego River. As Mex- 
ico has no game laws, quail, deer, fish of 
all sorts were enjoyed, and the hunting and 
fishing trip was a big success. They 
camped near Villa Acuna, the place where 
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the first battle of the Mexican revolution 
was fought, and Mr. McNeel gave a de- 
scription of their jewelry store. 





Evansville, Ind. 





TRADE CONDITIONS. 

The jewelers of Evansville, both wholesale and 
retail, report that trade during the month of Octo- 
ber was most gratifying, the out of town trade 
being especially good and somewhat better than 
the corresponding month of last year. The month 
was marked by almost continuous Indian Summer * 
weather and this had a stimulating effect upon the 
local trade and brought many shoppers here from 
points in southern Indiana, southern Illinois and 
northern and western Kentucky. General trade 
conditions in the city are very good in spite of 
the general belief that there is to be a get back 
te normal movement during the next few months 
and a lowering of prices. The local merchants 
say they are not looking for any marked reduc- 
tion in the prices in their line. 





John Rholander, formerly engaged in the 
retail jewelry business on Main St., has 
returned from a business trip to St. Louis, 
Mo. 

Charles F. Artes of the Charles F. Artes 
Co., Inc., has returned from a business trip 
to Indianapolis. Mr. Artes has taken a 
most active part in politics during the Fall 
campaign, and has been one of the man- 
agers of Warren T. McCray, Kentland, 
Ind., Republican nominee for Governor of 
Indiana. 

The new pearl button factory recently 
opened by the Elk Pearl Button Mfg. Co. 
at Grayville, Ind., a few miles west of 
Evansville, has been doing a fine business 
and is being operated on time. The com- 
pany has enough mussel shells on hand to 
keep the plant in operation for some time 
to come. 

The annual Fall convention of the Scot- 
tish Rite Masons, Valley of Evansville, 
will be held in Evansville Tuesday, Wed- 
nesday and Thursday, November 16, 17 
and 18, and this will be followed by the 
Fall ceremonial of Hadi Temple, Ancient 
and Arabic Order of the Nobles of the 
Mystic Shrine on Friday, Nov. 19, and 
these two events are expected to greatly 
stimulate trade with the local jewelers in 
Scottish Rite and Shrine jewelry. It is 
expected that a class of more than 200 will 
be taken in both bodies in the November 
classes. 

A large town clock is soon to grace the 
corner of the new First National Bank at 
Carmi, Ill., a few miles west of here. The 
clock was purchased from the O. B. Mc- 
Clintock Clock Co., Minneapolis, Minn., 
and is one of the finest to be found in 
southern Illinois. It will have four dials, 
facing in four directions, the dials being 24 
inches in diameter. The dials will be 
lighted by electricity and can be seen for 
some distance at night. It will have the 
master clock chimes. At each quarter of 
an hour it will sound the Westminster 
chime, at each half hour the reveille chime 
and at each hour the full Westminster 
chimes, after which it will strike the hour. 
The people of Carmi are loud in their 
praises of Mayor Hall for having the clock 
installed. 








Justis H. Henkes & Co. are the successor 
to the business of Justis H. Henkes at Vin- 
cennes, Ind. 
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A Popular Christmas Gift Set 





A combination of a silk guard and 


Bre 
CASS 


ideal Fountain Pen 


en 
OAS oS 






Watermatis 


in a handsome folding case. 





While the illustration shows the safety type of Waterman’s Ideal Fountain Pen, any 
type or style of short length holder can be used, and there is a variety of silk guards with 
either silver or gold mountings to complete the set. 


The case is neat and substantial. It is covered in blue imitation leather and lined with 
moire silk to harmonize. 


The utility of the silk guard in connection with the pen makes the set a practical and 
useful outfit. 





094214,v—0501 set with safety type pen $8.00 
09521, v—0501 set with self filling type pen $7.50 





L. E. Waterman Company 
191 Broadway, New York 


17 Stockton St., San Francisco 129 So. State St., Chicago 24 School St., Boston 
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Self-Control Necessary for Success in Selling 





Written Expressly for The Jewelers’ Circular 




















you may often have wondered why 
Brown, for instance, with an appar- 
ently pleasing personality, does not main- 
tain a very high sales record, while Smith, 
whose personality and industry are less no- 
ticeable, has a very good sales record. But 
if you would analyze the character and dis- 
position of these two men you would prob- 
ably find that while Smith does not seem 
to have quite as pleasing a personality as 
Brown, still the former does possess a 
number of qualifications essential to success- 
ful salesmanship that more than offset the 
difference in personality. 

Self-control is a very important part of 
one’s selling equipment. The salesman has 
but one nature and one disposition, and 
these two points are constantly brought to 
the front when in contact with customers, 
whose natures and dispositions are never 
alike. Many trying and exasperating cir- 
cumstances are met with, and all will call 
for a perfect control of one’s faculties. 
Unless the salesman possesses self-control 
he may do or say something that will ruin 
the chances of making a sale. If one will 
retain perfect control of his conversation 
and temper, he will be in a position to per- 
ceive when on the wrong track and change 
the course accordingly. 


Control of Temper Is Important 

There are few instances where one can 
afford to lose his temper. These cases are 
so few that it will be well for the salesman 
to retain perfect control of himself at all 
times. Where one point is gained through 
a display of temper, a thousand are lost. 

Just the other day a salesman called at 
my office to interest me in a certain prop- 
osition. Upon the face of it, it interested 
me very much. But he brought out his ap- 
plication before I was satisfied as to the 
worth of it, and asked me to sign. I was 
not yet convinced that I wanted it. I 
wanted to ask a few more questions, but 
Mr. Salesman quickly began to get sarcas- 
tic and lose his temper. I am sure that he 
would have sold me if he had kept perfect 
control of his temper, but when he got 
“huffy the jig was up.” 


—_ ——— 


Many a sale has been lost because the 
salesman was too hasty. It does not pay to 
be too hasty in forming conclusions. No 
one will buy until he is thoroughly con- 
vinced that he should buy, and quite fre- 
quently the buyer will turn down the first 
invitation to sign an order because he wants 
to consider it further. This does not sig- 
nify that the prospect has no interest in 
the goods, but merely shows that the sales- 
man should allow the customer sufficient 
time rather than antagonize him and lose 
his chances of making the sale. 


Patience Is a Virtue 

The salesman should cultivate patience. 
It is patience that makes a salesman stick 
to a prospect after all others have given him 
up as a “bone-head,” and then succeeds in 
selling him. Some men are slower than 
others in recognizing the good points in a 
proposition and to appreciate its worth. 
But once they see they appreciate and be- 
come good buyers. 

Control your feelings as best you can. 
Cultivate this faculty. Never display any 
signs of disgust, contempt or disappoint- 
ment. It is such an easy matter for the 
salesman to form an antipathy for the pros- 
pect who greets him with a scowl or growl, 
or for the one whom he is unable to sell, 
and to fling out a bit of sarcasm. He should 
constantly guard against these hazards— 
for they are truly hazards—at every turn. 

Nervousness is another important phase 
that one must guard against. Exercise 
complete control over your nerves. The 
salesman who is nervous and keeps his fin- 
gers drumming, his feet going, and who is 
uneasy and restless, detracts from his prop- 
osition and has an effect upon the customer 
that makes selling much harder. Nervous- 
ness suggests embarrassment and lack of 
self-confidence, all of which have an un- 
conscious influence on the mind of the pros- 
pect. 

The salesman should always bear clearly 
in mind that the sale takes place in the mind 
of the buyer before it is made. Anything 
that diverts the mind of the buyer from the 
proposition defers the closing of the sale. 


Politeness Often Overlooked 

The successful salesperson is always po- 
lite. This does not mean that he is ex- 
tremely effusive, for effusiveness often re- 
pels. First impressions are the ones that 
usually last, and the salesman who ap- 
proaches a customer in a brusque or un- 
dignified manner has a tendency to prejudice 
the mind of the buyer against him at once. 
Politeness may not secure business for the 
salesman in all cases; but it never hurts his 
chances. On the other hand, the lack of 
politeness often loses sales. The successful 
salesman will not only study how to secure 
business but he will also study how to avoid 
losing business. 

Politeness and self-control do not secure 
business in themselves. They are acces- 
sories, so-called, and they help to strengthen 
the selling personality. 


Honesty Is the Only Policy 

The salesman has great need to be hon- 
est—with himself, first of all, and then with 
his employer and his customer. The ma- 
jority of salesmen are honest in so far that 
they will not steal money or merchandise. 
But the same cannot always be said re- 
garding such items as time, overselling, 
misrepresentations, etc. 

When the salesman wastes time he is not 
only stealing from his employer, but he is 
dishonest with himself. The salesman who 
wastes an hour or two because he does not 
want to break up a friendly game of cards, 
or kills time in any manner, is not hurting 
his employer half as much as he is hurting 
himself. He is robbing himself of his 
chances for success. 

The truly honest salesman gives his em- 
ployer the best that is in him; tells nothing 
but the truth; and should he unknowingly 
make a false representation he corrects it, 
if he learns about it later. If there is a 
misunderstanding he will correct it, al- 
though he may lose an order. He will 
never oversell a customer, and he will net 
vouch for a proposition that is not honest 
in every respect. 

One of the important functions of the 
salesman is to build and retain good will. 
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WeWRITE of 


Meaning—“Gangway !—make way for the 
MODERN Pencil!” 


The MODERN has a beautiful silver fin- 
ish. Made for everybody who writes, and to 
sell at a price everybody can pay. It’s 
simple in construction, because of fewer 
parts. 


The MODERN is the pencil that assures 


quick turnover and generous profits. But 
best of all, it’s 


Ready for Immediate Delivery! 





You need this pencil in your business. 


Our manufacturing facilities are such that 
we can make shipment the day your order is 
received. 


Sold only to the trade with generous dis- 
counts for quantity purchases. 





The HOGE MANUFACTURING. CO., Inc. 
215-217 Fulton Street New York City 
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Storekeeping Department 
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Honesty on the part of the salesman in his 
dealings with customers will do more to- 
wards building and retaining good will than 
any other phase of salesmanship. 

Honesty does not only bring success to 
the salesman because people come to know 
that he is dependable, and that it will pay 
them to trade with him. All this will be 
known to customers. But honesty bears 
fruit in a more direct manner for the sales- 
man. It has an influence on his life and 
character. He is not pursued by the thought 
that he has possibly injured those with 
whom he deals. There is nothing more 
strengthening than to know that one has 
played fair with both employer and cus- 
tomer. Dishonesty pursues a man day by 
day, tearing down his self-confidence and 
courage through the constant fear of being 
“called” by his employer to explain various 
transactions. 

The whole business world rests upon a 
foundation of confidence. When confi- 
dence is lost, business is lost. Individual 
salesmanship depends upon confidence. If 
a man has confidence in the salesman and 
the goods, then that man can be sold. The 
salesman cannot make sales where con- 
fidence is lacking. Honesty of purpose and 
methods is the foundation upon which con- 
fidence is built, and a salesman’s honor is 
his best selling asset. 











Lost and Found Department 





ONE way which has proven effective in 

getting people into the store is to estab- 
lish a lost and found department. The 
jeweler advertises that he will seek the 
owner of any lost article or will try to find 
any article that is lost. This often re- 
sults in both the loser and the finder com- 
ing to the store. Once in the store there 
is a chance that they will see something 
that they will want to buy. 

Of course, however, it will never do to 
try to sell these people something, for if 
this is done the whole object of the plan 
which is to get people to come into the 
store and talk favorably about the store 
is likely to be defeated. The displays 
will have to be relied upon to do the 
selling and the lost and found department 
to get the people into the store. 

The jeweler may pay for the want ads 
that are inserted in the paper himself or 
he may ask the owner of the lost property 
to pay for them just as he thinks best. 
If he pays for them more people will visit 
the store. If the owner of the lost prop- 
erty pays for them the plan costs him prac- 
tically nothing. 

With the store a recognized lost and 
found department for jost jewelry, people 
will just naturally turn to it when they 
lose or find any article of jewelry. Once 
having formed the habit of visiting the 
store, they are quite certain to visit it 
when they want to purchase anything. 








Wm. Goldstein, who conducts the Gem 
Shop, has moved his store from 416 Market 
St., Parkersburg, W. Va., to 412 Market St., 
where he will have more spacious quarters. 
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Stimulating Autumn Business by 
Live Selling Methods 





Written Expressly for The Jewelers’ Circular. 

















Advertising and Displaying Hand Bags for 
Fall Buyers 


UTUMN is decidedly a season to talk 
hand bags of all descriptions. The 
social season is in full swing and the dainty 
mesh bag accompanies milady on all her 
calls; while for the more formal occasions 
she must have her opera bag. Then, too, 
the holiday season is not so far in the dis- 
tance but that the ladies are already be- 
ginning to make their purchases, and for 
this a shopping bag is wanted; while for the 
sewing society an even more capacious bag 
is needed. 
Thus it will readily be seen that there 
is a ready sale for bags, from the smallest 
to the largest, provided proper publicity is 








Hand Bags in All Sizes 


For Autumn Service 


From the tiniest and daintiest to the 
largest silk hold-all. 


You Must See These New Bags 


We can meet your demand here with 
a smart moire silk bag, with cloth 
covered frame, ivory clasp, taffeta silk 
lining, swinging coin purse and mir- 
ror. 

Get a Smart New Bag 
for Holiday Shopping 














They likewise called attention to the ap- 
propriateness of one of the bags or purses 





LET YOUR SHOW WINDOW INCREASE YOUR SALES 


given to the fact that a full line is carried 
in stock. 

In order to acquaint the public—especially 
the feminine portion of it—with your line 
it is well to have a special hand bag day. 
This should receive wide publicity in the 
papers, the advertising being of the human 
interest type that is fast replacing the for- 
mal, stereotyped ads of the past. An ex- 
cellent announcement of this description 
was run by the large jewelry firm of S. 
Friedlander & Son, Seattle, Wash. It 
showed a customer choosing a bag from 
the half-dozen:laid out for her inspection, 
and was captioned 


as an autumn wedding gift, on account of 
its durability. 

Lastly they invited particular attention 
to their showing of bead bags: made by 
convalescent soldiers in the reconstruction 
hospitals. 

They backed up their printed ad with a 
handsome and dignified window display. 
The floor was covered with a drape of soft 
grey crepe and in the center was a large 
metal flower box filled with pond lilies, 
flanked on either side by small paintings of 
Psyche and Narcissus in swinging frames. 
Scattered all over the floor were bead bags 
worked in floral and conventional designs, 
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The movement is actually smaller than a dime 
in diameter 


$250 to $1,500 or more 


depending upon the case 
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The Waltham Scientific and Exclusive Process of 


Hardening and Tempering the Hair Spring in Form 


HE Hair Spring is to the balance 
wheel of a watch what gravity 
is to the pendulum of a clock. 


The Hair Spring is so extremely important in 
its mechanical functions that we affirm—a 
watch is only as good as its hair spring. 


Therefore, the Hair Spring that most closely 
approximates perfection in the watch you buy 
gives you more value for your money as a 
time-keeper and as an appreciated investment. 


The Waltham Hair Spring is the only Breguet 
Hair Spring in the world that is hardened and 
tempered in form. 


In other words, the end of the unscientific hair 
spring is twisted into the 
Breguet shape after the spring 
is hardened and tempered. 


Therefore, if this unscientific 
hair spring happened to be of 
fine steel temper, it would have 
to function under undue 
stresses. 


What does this imply? That, 
sooner or later, the resiliency of 
such a spring must deteriorate, 
making the watch an erratic 
time-piece. 


The genius of Waltham overcame this unknown 
factor of irregularity in the Hair Spring by in- 
venting and patenting a process whereby the 
whole hair spring was shaped to its ultimate 
use and kept in that perfect shape while being 
hardened and tempered. 


The over-coil called Breguet (after the name 
of its inventor) was a great invention of years 
ago, but it affected only the outer half of the 
spring. And, because of the Waltham scientific 
method of hardening and tempering in form, 
it became possible for Waltham to perfect and 
add an inner terminal bend which gives equal 
action to both ends of the spring. 


This is a vital and exclusive Waltham invention. 


It gives to a Waltham Watch a greater depend- 
ability and a closer precision. It has made the 
Waltham Watch the most sought after watch 
in the world. It gives to the buyer of a 
Waltham Watch a confidence that herein is 
the art of watchmaking at its highest develop- 
ment. 


Last, but not least—the Waltham Scientific 
Hair Spring hardened and tempered in form 
is an American invention, exclusively Walt- 
ham— 


An unanswerable argument why your watch 
selection should be a Waltham. 


This story is continued in a beautiful booklet in which you will find a liberal watch 


education. Sent free upon request. 


Waltham Watch Company, Waltham, Mass. 


WALTHAM 


THE WORLD'S WATCH OVER TIME 
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to several of which were attached little 


cards : 


“Made by convalescent soldiers.” 
One of the bags was open, and showed 
within a dainty vanity case, while a small 
card attached to a ribbon bore the verse: 


Little dabs of powder, little flecks of paint, 
Make milady’s freckles just as if they ain’t. 


Eaton’s, Winnipeg, was another firm that 
had a striking bag ad: 





——— 


If the Man from Mars 
Met Sister Mary 


you may be sure he would want to 
know why, in these days of fem- 
inine freedom in regard to pockets, 
she was carrying that huge metal, or 
satin or velvet bag. And Sister Mary 
would be apt to inform him it was 
easier to get at it than at a feminine 
pocket—and, besides, that it matched 
her hat or parasol, and added a dainty 
touch of femininity to her suit or 
gown, 











These are the kind of ads that attract 
attention, and if they were captioned with 
the announcement of a special Bead Bag 
Day, coupled with the announcement that 
living models would display the bags, it 
would be sure to draw a crowd. In Cleve- 
land, O., recently, three exclusive firms 
—a milliner modiste and jeweler—in one of 
the fashionable Arcades, held a joint style 
show that resulted in increased business 
for all of them. The modiste arranged to 
show a number of period gowns, as well as 
gowns and suits for all occasions, and the 
jeweler went through his stock and se- 
lected an appropriate bag to match every 
costume. This Autumn Style Revue was 
held on three separate days—in the shops of 
the jeweler, milliner and modiste, respec- 
tively. In addition to the bags, the jeweler 
on the day in which the revue was put on 
in his place exhibited some beautiful jewel- 
ry for the evening gowns. 

Prior to the exhibition he sent out spe- 
cial invitations to a number of his best cus- 
tomers, which read: 


Dear Madame: 

We invite you to a special showing of 
hand bags of all descriptions on’ Tues- 
day afternoon. Living models will dis- 
play bags suitable for every costume 
and every occasion. 

You will fall in love with our mesh 
bags. No matter what hat or gown 
you wear there is no danger that you 
will forget the little personal belong- 
ings—handkerchiefs, change, cards, pen- 
cils, gloves, and vanity case—for they 
are safe in one of these beautiful little 
bags. 

Then there are the larger bags for 
knitting, or sewing, or for tucking away 
the ribbons, and laces and other ma- 
terials you have purchased for the mak- 
ing of holiday gifts, for we assume 
you are one of those foresighted ones 
who do their Christmas shopping early. 


THE JEWELERS’ 


Whatever kind of a bag you want 
you will be sure to see at the Autumn 
Style Revue on Tuesday. May we an- 
ticipate the pleasure of your presence? 


On the day in question the firm had a row 
of chairs placed the entire length of their 
salesroom, with a broad strip of Oriental 
carpet down the center. There were palms 
at each of the corners, and a rich toned 
phonograph played soft music. The models 
came from behind velvet curtains at one end, 
down a flight of stairs and promenaded the 
full length of the room so that everyone 
had a full view. There were leather purses 
and old fashioned reticules for shopping, 
mesh bags and bead bags; while for the 
evening gowns there were opera, slipper, 
and jewel bags, as well as handsome feather 
fans, jeweled shoe buckles, hair ornaments, 
and jewels to match each gown. As the 
revue was designed primarily to push the 
sale of bags, a full selection of them from 
the tiny vanity case to the week-end hand 
bag of leather were displayed in show cases 
and on several tables at the entrance of the 
store. There was no cutting of prices for 
this occasion, but the mere fact of showing 
such an extensive line resulted in many 
sales. 

An excellent window setting to accom- 
pany such a revue was that arranged by the 
Ville de Paris, Los Angeles, Cal. The floor 
was covered with a black velvet rug, with 
a broad border of gold embroidery. Set 
in the background were palms and potted 
plants. In the center was a Nubian slave, 
four feet high, with baggy trousers of 
flowered Oriental silk, his body hung with 
Oriental jewelry, and long folds of golden 
silk flowing from his shoulders. In his 
hands he held aloft two magnificant bead 
bags. On pedestals and on the floor was a 
good showing of bead bags and Oriental 
jewelry, and a card called attention to the 
exquisite workmanship of the bead bags. 

One of the fads of the present season is 
the making of one’s own bag, whether it be 
of metal or of cloth or of beads. The clasp 
and the chain baffles the skill of the amateur 
and these are usually purchased ready made. 
The Stone-Fisher Co., Tacoma, Wash.., ac- 
cordingly advertised, not only that they 
would teach bag making, but furnish the 
silver tops for same. Their ad was divided 
into two sections by the figure of a very 
tall, slender willowy woman from whose 
hand depended a huge silk bag. The first 
section bore the caption: 
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Learn to Make 


Your Own Reticule 


WHat daintier or more appropriate 

gift could you offer to a friend 
than one of these new-old bags made 
by yourself? Or how could you bet- 
ter excite the admiration and envy of 
your acquaintances than by displaying 
such an evidence of your own handi- 
work? 

We teach you how to make these 
fascinating bags, and we supply the 
framework and the tops. See the dis- 
play in our window. 














The Return of the 
Miser Bag 
—— of you fortunate enough to 
have one of your grandmother’s 
trunks up in the attic may find there 
one of her reticules that, as the 
“Miser Bag” of today, is very good 
style indeed. 

_ A very choice assortment of these 
pretty bags shown in black filetweave 
silk, elaborately trimmed with cut steel 
beads and fringe, with nickel rings to 
secure your coin purse and vanity case. 











On the other side of the elongated 
maiden was the caption: 


This window was floored with black vel- 
vet and a number of pedestals were draped 
with the same fabric. Bag tops of a dozen 
different designs were hung against the 
black background, and down on the floor 
were several bags with the plated tops at- 
tached. For a week an expert in bag mak- 
ing occupied a nook in the corner of the 
jewelry department and demonstrated the 
art of making both the cloth and the bead 
bags. Of course a case full of the made 
bags was in close proximity, and the ex- 
hibition and the demonstration boosted to 
an extraordinary degree the sale of both 
the finished bags and the materials for 
making same. W. 8.8. 





Finding Unsought Trade 


A JEWELER with a small store, and 
considerable competition, analyzed the 
trade held by his fellow traders, and dis- 
covered several groups of potential patrons. 
His methods of examination were simple. 
Adapting a little political acumen to his 
own purpose, he discovered who were the 
leading spirits in the Italian, Polish, Hun- 
garian, Syrian, Bohemian and_ other 
groups, and went to these influential men 
and women. 

“I wish you would tell me about your 
favorite jewels,” he said, and thus he was 
able to inspect the particular ornaments 
and styles that were owned by the people 
of each nationality. 

He made careful note of the characteris- 
tic colors, metals, figures, and stones. In 
this way be filled his little “habit” book 
with jottings and sketches. When, a little 
later, he went to Providence, New York 
and Newark, he carefully selected small 
stocks that would appeal to each of the 
friends he had made. 

He carried specimens of his purchases 
to the leading citizens, and showed them 
what he had. He asked their opinions; 
he received valuable suggestions, not al- 
ways favorable to his own taste; but in a 
few years he had won the trade of up- 
wards of 4,000 people, enough to enable 
him to continue his business though he 
should lose all his own American trade; 
but he by no means lost this trade, for he 
showed certain collecting customers what 
he had, both American manufactured and 
imported goods, and any one seeking some 
odd piece, as a Gypsy bracelet or jewelry 
for a masque, learned to come to hitm— 
and, naturally, to purchase standard design's, 
as well as unusual or foreign things. 
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—9 Months to Pay 


The first payment brings you the sign—you have the 9 months to make 
the final payments. Pays for itself many times over— 


—Draws Trade Like a Magnet 


Sparkling at night and glistening in the daytime, it tells the people for 
- blocks in each direction that you are up-to-date and modern. It tells your 
Turn off the Sign Joe name and business day and night—it draws prospective customers past Jess 


Our stock's sold out” attractive stores to you. It works for you as an energetic salesman, while 
your competitors are lost in darkness. 
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Note the beautiful embossed letters. The entire sign is made of porcelain 
enameled steel—brilliant white letters on a blue background. Practically 
indestructible—will not rust, peel, rot or fade—never needs refinishing. Costs 
only a few cents a day for electricity—There is no other maintenance expense. 
An occasional washing keeps it like new. 


Gain a step on competition—-get your sign up now. Send the coupon for 
full information—no obligation. 
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Tear Off and Mail Coupon Now 


FEDERAL ELECTRIC COMPANY 


Representing Federal Sign System (Electric), 8700 SOUTH STATE STREET, CHICAGO, ILL. 
Please send me full information on Porcelain-enameled Steel Sign for my business. Explain your 
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“Silver for the Bride’ Makes a Display 
That Fascinates, Tempts and Sells 





Written Expressly for The Jewelers’ Circular. 




















OSTON’S jewelry stores—always well- 
B dressed—are particularly magnetic this 
Fall. It seems almost as if the window 
dressers had pre-arranged a concerted effort 
to make October, 1920, a gold-letter lay 
in the annals of jewelry history in this 
city, the home of several of the oldest 
and most substantial 
establishments in the 
United States. 

Conservatism and 
dignity, coupled with 
a marked degree of 
compactness and uni- 
formity, have always 
characterized window 
displays, it being re- 
membered that Boston 
still contains a drop 
or two of Puritanism 
in her blood. It also 
is remembered that 
that section of the 
public which buys 
jewelry, silverware 
and, other goods of 
the more substantial 
kind resides chiefly in 
the Back Bay district, 
in Old Cambridge, 
Brookline and the 
more remote suburbs, 
where prevails an at- 
mosphere of culture 
and estheticism diffi- 
cult to duplicate on 
this side of the At- 
lantic. Jewelry exhi- 
bitions, or window 
displays, have without 
deviation catered to 
this condition of mind. 


It is noteworthy 
that the stores are lo- 
cated in the heart of 
the business centre of 
Boston, _ where the 
thoroughfares are 
densely thronged from 
early forenoon until 4 
or 5 o'clock in the af- 
ternoon. And the dis- 
play of goods is fa- 
cilitated by the fact 
that most of the houses have spacious 
modern front windows on the street floor, 
with a superabundance of daylight. Very 
few, if any, have to rely on artificial light. 
In this respect it is noticeable that the 
sun’s rays have been most effulgent this 
October. Boston has been sun-kissed and 
canopied by skies of blue for more than 
two weeks. It would seem as if the king 
of all lights was deliberately shedding: his 
warmth and brilliancy to help out the 


AND WON 
THIS IS REALLY ONE WINDOW, BUT Is 100 FEET LONG AND 
WAS PHOTOGRAPHED IN TWO SECTIONS, 


A DISPLAY THAT IS A 


jewelers. Certain it is that he has given 
an impetus to merchant and public alike. 
It should also be remarked that the dis- 
plays of jewelry have been reinforced by 
a carefully prepared campaign of news- 
paper advertising, half and quarter pages 
being the rule rather than the exception, 


SILVER DISPLAYS THAT STOOD 


OUT EFFULGENT IN THE BRIGHT OCTOBER SUN 


THE HEARTS OF PROSPECTIVE BRIDES. 





FAVORABLE COMMENTARY ON THE MERCHANDISING ABILITY OF BOSTON 


JEWELERS 


special attention being given to illustrations. 

To revert to the World War for a 
moment, it will be recalled that weddings 
were stripped of all ceremony and pomp. 
It was considered unpatriotic to make any 
display. The result was that few, if any, 
wedding gifts were made, and the jewelers 
suffered accordingly. Now the pendulum 
is swinging the other way. There can 
scarcely be too much display to a wedding. 
The more fixings and fixtures the better. 


Hence the jewelers are angling to attract 
as many customers as possible to their own 
particular establishments. 

THE JEWELERS’ CIRCULAR representative 
who made a tour of the business section 
the other day was greatly impressed by 
the unusual attractiveness of the jewelry 

stores. It is scarcely 

an exaggeration to 
say that the windows 
drew more attention 
from passers-by than 

did any other. busi- 

ness establishment. In 

some cases, it was 
really difficult to get 

‘near enough, because 

of the groups of po- 

tential. customers who 
gazed at the lovely ar- 
ticles with undisguised 
admiration. No par- 
ticular line of goods is 
being featured to the 
exclusion of others, 
except in one or two 
_ fare instances. Equal 
prominence is given to 
silverware, glass, 
china, gold and plati- 
num, stationery, 
leather goods, electric 
lamps of every hue. 

Beautiful beyond ade- 

quate description are 

the exhibitions of art 
treasures, cut glass, 

clock mirrors, im- 

ported and domestic 

china and porcelain. 

The variety of goods 


tempting  inspec- 
tion seems almost 
endless, ranging 


through a_ thousand 
, different articles from 
diamond necklaces to 
novelty butterflies. 

These are artistic- 
ally arranged against 
backgrounds of rich 
texture and varigated 
colors, so that the 
merchandise is made 
more attractive than ever. Boston jewelers 
pay the greatest 
fixtures, shelves, cases, etc. Much money 
is expended in this direction and the dis- 
plays are noteworthy. 

The photographs here reproduced repre- 
sent two sections of the silverware window 
of the Smith-Patterson Co. It is one of the 
longest in the city, more than 100 feet. 
Merton S. Lovell dressed the window and 
is entitled to high praise. 








attention to window. 
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THE WADSWORTH 
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FOR FINE WATCHES 


Eloquent of the highest 
artistry, and of a skill which 
builds with exactness, these 
cases well exemplify the 
character of Wadsworth 
craftsmanship. For the man 
who seeks, in his watch, that 


MEMecR OF 


sturdiness which speaks at 
the same time of true ele- 
gance; for the woman who 
would find the grace and 
beauty of line she so desires 
in a watch— Wadsworth 
has wrought these cases. 


Leading jewelers are now showing these and other Wadsworth Cases for Fine Watches 


WATCH CASE CoO., 


Factories—DAYTON, KENTUCKY 


November 3, 1929, 
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The Horological Questionnaire 





Written expressly for The Jewelers’ Circular by Lester B. Pratt 

















Autnor’s Notre—Realizing’ that there is a scar- 
city of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
maker’s ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate timepieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as_ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, “watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a_com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If. the remarks contained in this article are “old 
stuff’? to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. ‘B. P. 





(Continued from Technical Issue of Oct. 6.) 


Question—How shall we proceed to de- 
velop the proper curve for the face of a 
wheel tooth? 


AnswEerR—The proper curve for the face 
of a wheel tooth is developed by rolling 
one circle upon the periphery of another 
circle. The circle which is rolled upon 
the outside is called the generating circle. 
We may perform a simple experiment which 
will demonstrate the dévelopment of a tooth 
curve by means of a generating circle. A 
piece of white paper is placed on the draw- 
ing board and a straight edge fastened to 
it Now we shall take a small wooden 
wheel and cut a notch in the edge. If we 
place the point of a pencil in this notch 
and roll the wheel along the straight edge 
we will develop the curve as shown in 
Fig. 34. This curve is called a cycloid. 
Now, instead of rolling this wheel along 
the straight edge, suppose we roll it along 
the arc of a circle; in this case the curve 
will be called an epicycloid. It is obvious 
that by varying the diameter of the wooden 
wheel we may vary the dimensions of the 
cycloid curve as developed in Fig. 34. Also 


the dimensions of the epicycloid curve may 
be altered to suit the case at hand, by vary- 
ing the dimensions of the generating circle 
and the circle upon which it is rolled. 
The above remarks and the simple ex- 
ample as shown in Fig. 34 may appear 
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unimportant to the student, but we strongly 
advise that they be thoroughly studied and 
mastered as they represent the fundamentals 
of all tooth curves as applied to watch 
trains. A first class watchmaker should 
be able to cut any wheel or pinion for a 
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watch and in order to properly perform 
such work, he should thoroughly under- 
stand the fundamental rules applying to 
correct tooth design. 

Question—How shall we proceed to form 
the proper curve for the tooth of the hour 
wheel? ' 


—o a 


ANSWER—As we have mentioned pre- 
viously in this article, the epicycloidal tooth 
is used ‘in all watch trains. In an epi- 
cycloidal tooth the curve from the pitch 
circle to the outside circle of the wheel is 
termed the epicycloidal curve. The method 
to be followed in producing this curve may 
be readily understood by referring to Fig. 
35. An epicycloidal curve is developed by 
rolling one circle, termed the’ generating 
circle, upon the outside of another: circle, 
which represents the primitive diameter or 
pitch diameter of the wheel for which we 
wish to design the tooth curve. When the 
generating circle is rolled upon the outside 
of the primitive circle of a wheel, a fixed 
point on the outside of the generating circle 
will describe a curve which is called an 
epicycloidal curve. When the generating 
circle is rolled upon the inside of the primi- 
tive circle—that is, from the pitch circle 
toward the center—the curve developed is 
called a hypocloidal curve. Either of these 
curves may be developed by a point located 
on the periphery of the generating circle. 
This point is tangential with the pitch circle 
of the wheel when the center of the 
generating circle is at C. While it is being 
rolled to the position with its center at D, 
the point A will have described the curve 
marked epicycloid. Now, if we place a 
point at E, and move the generating circle , 
back to its original position, we will de- 
scribe a similar curve, and the two curves 
thus developed will terminate at B, and 
the space between the points A, B and E 
represents the addendum of a wheel tooth. 
If we wish to develop the addendum for a 
wheel tooth, the generating circle should 
be half the diameter of the pitch circle of 
the pinion which meshes into the wheel. 
If we wish to develop the flank of a 
wheel tooth, the generating circle should 
be half the pitch diameter of the wheel. 
As the hypocycloid thus developed is a 
radial line, it is unnecessary to develop it 
by means of a generating circle, as a line 
drawn from the pitch circle to the center 
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“the World’s Best” 





Used by a large majority of all the 
Watchmakers and Jewelers in the 
United States and Canada. 


When you buy V. T. F. Watch 
Glasses you-are not experiment- 
ing, you are running no risks— 
and you get 100% value for your 


money. 





Hammel, Riglander & Co. 


Exclusive Importers 


New York, U. S. A. 











of the wheel would include the flank, which 
is that part of the tooth which extends from 
the pitch circle to the base of the tooth. 

In our last installment, we made a draw- 
ing of three circles representing the follow- 
ing hour wheel calculations : 


Outside diameter ............+0005. 4125 
Pitch diameter ........ sete eeeeeees .400 
Whole depth of space circle........ 3910 


We raised each of these dimensions 10 
times in order to make a drawing on an 
enlarged scale, which gave us circles re- 
spectively of 4.125, 4.00 and 3.910. As the 
generating circle should be half the diam- 
eter of the pitch circle of the minute pinion, 
we find by referring to the answer to the 
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second question in the last installment that 
this dimension is given as .050, which we 
raise 10 times and obtain .500. 

Now, if we take a piece of sheet brass 
about .010 in thickness and turn up a disc 
exactly 4.00 in diameter (which may be 
readily done by cementing it to a cement 
plate in the lathe) we will have a disc 
representing the pitch diameter of the hour 
wheel as in the drawing. Before removing 
the disc from the cement plate, we shall 
drill a hole exactly in the center to take 
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an ordinary pin. Then we shall turn up 
another disc .500 in diameter which is the 
diameter of the.generating circle. 

Next, we will place the larger disc on 
our drawing so that it exactly coincides with 
the pitch diameter circle. We will secure 
it in this position with a pin through the 
center hole. In the disc representing the 
generating circle, we will cut a notch just 
deep enough to allow the point of a pencil 
to touch the paper and also be within the 
circle. 

We have previously divided the pitch 
circle into 40 divisions. Each of these 
divisions represents a tooth and a space. 
Consequently, we should take half of one 
of these divisions as the proper space to 
form our tooth curves. 

Referring to Fig. 36, we will place the 
generating circle in contact with the pitch 
circle, and with the pencil point in the 
notch we will roll the generating circle 
on the pitch circle and describe an epi- 
cycloidal curve from A to B. Then we will 
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place the notch at C and describe a curve 
from C to B. We will also make similar 
curves from D to E and from F to E. 
This will give us the addendum of two 
teeth with the intervening space, this 
space, in conjunction with the whole depth 
of tooth space being essential in determin- 
ing a fly cutter of suitable form for cutting 
the teeth in the hour wheel. 

Our next step will be to remove the brass 
disc from the drawing, and with the straight 
edge we will draw lines from the center to 
A, C, D and F, respectively. These lines 
should exactly intersect the center and 
should also join perfectly with the epi- 
cycloidal curves at A, C, D and F. 

Fig. 37 shows the two teeth which are the 
result of our calculations. We shall also 
draw a circle which will include within its 
circumference, the epicycloidal curve we 
have developed. The diameter of this 
circle when measured accurately will be. . . 
As it is also raised 10 times it will conform 
with the other dimensions pertaining to the 
tooth. The space between the two teeth 
represents the proper shape to make our fly 
cutter. The dimensions we have calculated, 
together with the diameter of the circle em- 
bracing the epicycloidal curve will enable us 
to make a fly cutter of proper shape to cut 
the teeth in the hour wheel. This will be 
described in the next installment. 

(To be continued) 


Who Invented the Watch? 








THE accepted legend was knocked on the 

head by Docteur Marius Fallet. If the 
watches called, because of their shape and 
origin, “ceufs de Niiremberg” (Nuremberg 
eggs), were common in the sixteenth cen- 
tury, it is not proved at all that they had 
birth in the Bavarian city. He to whom 
was attributed the invention, Peter Hele or 
Henlein, who lived from 1484 to 1542, was 
a locksmith who appears to. have only 
manufactured portable clocks, constructed 
in iron, which went forty hours, striking 
the hours, and resembling our traveling 
clocks. But before him, from the com- 
mencement of the fifteen century, one met 
with clocks with striking work, where the 
weight was replaced by a spring and which 
appear to have been manufactured in Italy 
and France. The locksmith of Niiremberg 
limited himself to reducing the size in such 
a way that they were able to be placed in 
small cases made on purpose, or in a 
leather pouch (or bag) hung on the side 
of the coach. The (pocket) watch did not 
appear until the end of the fifteenth cen- 
tury: it was first’ an object of luxury re- 
served for princes, then it extended little 
by little to the noblemen, to the rich bour- 
geois, and the centres of manufacture were 
then Paris and Blois as much as Niirem- 
berg and Augsbourg. 

But the French manufacturer shone es- 
pecially in the apartment clock, which was 
well adapted to the mantelpieces. “It is 
necessary to consider, as a respect to this 
superiority, the exaggerated love of our in- 
vaders for these productions of our in- 
dustry.” France need not fear much com- 
petition on their side. It is evident that 
the “Paris” clock has nothing to fear from 
German competition. We only wish that this 
manufacture was carried on more exten- 
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sively, as it is difficult now to obtain clocks 
described as chimney furniture. Why do 
not the clockmakers of the ravaged dis- 
tricts draw the attention of their clients, es- 
pecially those in the country, to the “Com- 
toise” clock, so picturesque in its case of 
colored wood. There is an opportunity, ob- 
serves “Le Moniteur,” of restoring to honor 
an industry somewhat abandoned—the 
manufacture of clocks. Morez and Morbier 
are supplying the invaded countries with 
the old “Comtoise” clock: but, states our 
contemporary, do not wait for the Germans 
to ‘come and offer their cartels of the Black 
Forest in place of the clocks they have 
taken from France and which now orna- 
ment the mantelpieces of their rooms, 
where their clear and silvery striking work 
resounds strangely in an atmosphere which 
is decidedly not French. —London Watch- 
maker. ' 





Where the Ocean Air Is Too Damp 
for Your Watch 





WHEN selling a wrist-watch or clock 

to a customer who is setting out to 
circumvent the globe, be sure to warn him 
of the effects of atmosphere upon the 
mechanism of time-pieces. 

A traveler, who has just returned to New 
York City, after a two years’ trip around 
the world, reported the following incident 
that happened in the Indian Ocean. This 
man was wearing a little wrist watch, 
which had been his faithful servitor for 
several years, in several latitudes and 
longitudes. Always dependable, it had told 
time in Gibraltar, Constantinople, Batum, 
and Baku,—and all intervening places. 

Last spring, the globe trotter set out from 
Port Said, bound for Shanghai, Yokohama, 
and Seattle. The little time-keeper was 
right on the job. Then, when the Ameri- 
can tourist reached the Indian Ocean, some- 
thing happened. The moisture was so in- 
tense that the mirrors of the ship’s state- 
rooms were constantly covered with a film 
of mist. Everything on board was sticky; 
laundered clothes moulded before they 
dried; and the little watch refused to run. 
The second hand rusted away, and the 
works finally stopped. 

The alarm clock (which had aroused the 
sleeper to college class-room and business 
office) ticked more feebly all the time. 
Finally it, too, succumbed to the dampness 
and stopped—never to run again. The 
ship’s clock, of course, was not affected by 
the tropical moisture becausé it was 
hermetically sealed. 








A Correction 





[X the Technical Issue of Sept. 1, an in- 
correct statement was unintentionally 
made in answer to Question No. 3754. In 
the second paragraph, the answer should 
read: “An increase of density (of air) 
diminishes the velocity and lengthens the 
time of oscillation, causing the clock to 
lose time,” in place of, “shortening the 
time of oscillation causing the clock to 
gain time.” 

We are indebted to F. C. Brown, 
of the Bureau of Standards, Washington, 
D. C., for the above correction. L. B. P. 
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Tools for Polishing the Faces of 


Pinions 





OLISHING the face of a pinion, while 
P keeping it quite flat, is an operation 
that is very easily and quickly accomplished 
sf the proper tool is available. This tool, 
or rather, this accessory, the construction of 





PIGS di 


which is very simple, is shown in the dia- 
gram by Fig. 1. 

It is unnecessary to explain the method 
of working it. The sketch suffices. Never- 
theless, I have a remark to offer, which is 
this: If the tool is held between two fingers, 
as the sketch shows, there is much risk of 





Pie; 2. 


not obtaining a very flat face. Much bet- 
ter success is assured when holding it by a 
simple pressure of the end of the finger, as 
shown in Fig. 2. 

The tool, which is shown in the second 
sketch, is constructed with a simple wood 
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screw, the head of which forms one very 
appropriate holding face. 

Here, however, the sketch shows a tool 
a little too long; I advise making it half 
shorter. 

In Fig. 3 is shown, magnified twice, the 
tool I am now using and which has given 
me very good results. 

A simple brass collet on which are se- 
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cured, by swallow-tail adjustment, small 
plates of steel or iron, having a hole, larger 
or smaller, according to the pinion to be 
polished. Other little plates, of bronze or 
copper, charged with fine rouge or diaman- 
tine, serve to impart the final polish. These 
little plates are interchangeable and by 
means of a stroke of a fine file they can be 
kept always smooth and ready for use. 

It may be added that to obtain perfect 
success, a tool should be employed in the 
hole of which the staff of the pinion has 
a certain freedom, so as to allow of a slight 
movement at each change in the direction 
of rotation. 





Six Ways of Automatically Stopping 
an Engine 





(From Popular Science Monthly) 


WHILE there are many schemes for auto- 

: matically stopping a gas engine or elec- 
tric motor, the method here described will be 
found to serve nearly every practical pur- 
pose. They will be found advantageous 
in cases where the engine cannot be closely 
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HERE ARE SIX WAYS OF STOPPING AN ENGINE 
OR MOTOR AUTOMATICALLY 


watched and tended, as in pumping water 
at a distance, shutting off when a certain 
pressure has been reached, etc. 

Fig. 1 illustrates the manner in which 
the sparking circuit can be broken at a 
certain time of day. It is done in this 
instance by attaching a cord to the handle 
of an easy working knife switch and ar- 
ranging it to be wound up on a drum, 
which is like the spool that revolves with 
the winding key of an alarm clock. As 
the spool revolves with the ringing of the 
alarm, the cord winds up and lifts the 
switch out of contact. 

Fig. 2 shows a gage—steam, water, or 
air—with the hand in constant contact with 
the metallic face. This completes the cir- 
cuit to the engine. At the maximum pres- 
sure, however, the hand strikes a spot of 
non-conducting material and the circuit is 
broken. 

Fig. 3 illustrates a thermostat in the 
line. Suppose the engine is driving air 
into a large retort forge or furnace and 
when the heat reaches a certain degree 
the blast must cease. Arrange the ther- 
mostat so that the points are always in 
contact as long as the heat remains low. 
Then as the temperature rises, the arm 
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rises, until at the proper degree of heat 
the points separate and the current ceases, 
stopping the power. 

Fig. 4 operates by the action upon se- 
lenium. There may be conditions where 
the engine should be stopped when a cer- 
tain amount of light is obtained, or at 
daybreak. Suppose an engine is to be run 
each night and must be stopped at day- 
break. Then a selenium cell is placed in 
a primary circuit. Selenium, being a poor 
conductor in the dark, keeps the circuit 
open until daylight comes in. Then the 
conductivity changes and the circuit is — 
closed. This, by operating a relay, opens 
the sparking circuit. 

Fig. 5 is a more familiar method and 
consists of arranging a float in a tank so 
that when the. maximum water level is 
reached the contact of a switch attached 
to the float arm is broken, and the engine 
is stopped. 

Fig. 6 is a method of stopping an engine 
from any distance which can be reached by 
wireless. An aerial is connected to a re- 
lay and battery. In the circuit is placed 
a coherer. When the key is closed at the 
sending station, the coherer is induced to 
close that circuit and the relay operates to 


‘open the secondary circuit and the engine 


stops. This may be increased in efficiency 
according to the user’s demands. 

In case an electric motor is to be stopped, 
the controller handle must be held in place 
by a magnet, and when the magnet circuit 
is opened, a spring pulls the motor switch 
back, out of contact. 
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tion. A revolving wire scratch brush will 
remove the dark shade, but the roughness 
will remain. This interferes with the 
proper finishing of the surface if the 
plated articles are to be subsequently pol- 
ished or burnished. 

I will mention some things that it may 
be well to remember when confronted with 
plating trcubles. 

Never add chemical salts of any kind to 
a plating solution without having first dis- 
solved them or mixed them thoroughly with 
hot water. Chemical salts insoluble in water 
that are intended for a cyanide bath require 
a hot cyanide solution to dissolve them. 

The chemical salts used in acid plating 
baths are soluble in hot water. 

When carbonate of copper is added to a 
cyanide solution to reduce the free cyanide 
in it, mix the copper carbonate with water 
only. 

Best results are obtained with combina- 
tion copper plating and cleaning solutions 
when used at a temperature of from 170 to 
180 degrees F. 

Always add chemicals to plating baths in 
small quantities until the desired results are 
obtained, then stop adding. 

When deposits are not up to standard be 
sure that the electrical conditions are right 
before you make additions of chemicals to 
the plating solutions. Very often poor re- 
sults attributed to the plating solution are 
the result of defective current conditions, 
and not the fault of the plating bath at all. 
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Read what one of the largest watch case 
factories in the world has to say about— 


K. K. 
WATCH CRYSTALS 


‘We have examined the 12 size crystals 
you sent us and our report shows that they 
are the best crystals we have ever had, 
showing only a little over 3% rejections.’’ 


THE PERFECT WATCH CRYSTAL 


MANUFACTURERS AND IMPORTERS 


KONISHI KOTAKUDO COMPANY 


110-116 Nassau Street, New York 
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[Answers are also solicited from our readers to the questions published on this page.] 
No attention gaid to communications unless accompanied by full name and address of the writer. 


Question No. 3765.—Blue Gold.—] re- 
cently had considerable trouble in soldering 
some blue gold decorations on a watch case. 
Is there any special solder to use on such 
work? Would also like to know the 
formula for making blue gold. J. L. 

Answer.—Blue gold is invariably difficult 
to repair. It has, however, a very pleasing 
effect, when used in conjunction with other 
shades of colored gold in the formation of 
artistic work. It was used to a great extent 
in ornamental work years ago but is not used 
so much at present. Blue gold is a mixture 
of iron and gold. The formula for 18 karat 
is as follows: fine gold, 15 parts; charcoal 
iron, 5 parts. 

Question No. 3766.—New Ingot. Molds. 
—In using a new ingot mold, my first cast 
stuck to the mold and when I pried it loose 
it removed several pieces of iron from the 

. mold. Is there any way this can be avoided 
in the future as I intend to get a new mold? 
Gk. 

Answer.—New ingot molds, to prevent 
gold from adhering to them, should be well 
greased before using. Usually, the mold 
should be heated and beeswax rubbed over 
the surface. Some workmen close them 
and pour in a solution of salt and water, 
allowing them to remain so for a day or two 
before using them. This causes oxidation 
or rust, of the surfaces, and is an excellent 
preventive of the gold sticking, which is 
sometimes found to be so obstinate as to 
cause chipping of the mold, and rendering 
it useless for good castings. 


Question No. 3767.—Flexible Ivory.—Is 
there any way that we can soften ivory, so 
that it can be bent without breaking? 

G. L. & Co. 

ANSWER—To make ivory flexible, immerse 
it in a solution of phosphoric acid (specific 
gravity 1.13), until it partly or entirely 
loses its opacity, then wash in clean, cold 
water and dry. In this condition it will 
become as flexible as leather, but grad- 
ually hardens when exposed to the air. 
An immersion in hot water also destroys 
its softness and flexibility. The following 
formula is also used to soften ivory: nitric 
acid, 3 parts, water 15 parts. Ivory 
placed in this solution will become soft 
in three or four days. 


Question No. 3768.—Etching Steel._— 
Can you give me a good formula for etch- 
ing steel? H. H. 

ANnswer—The following formula is 
recommended for making an excellent steel 
etching fluid. Copper sulphate, 1 ounce; 
alum, % ounce; salt, % teaspoonful; 
vinegar, 1 quart; nitric acid, 20 drops. 

This fluid may be used in two ways; 


either for etching the steel deeply or by 
giving it a nice, full appearance, according 
to the time left for it to act upon the 
article. Parts to be protected should be 
covered with beeswax, tallow, or some 
other similar substance. 

Question No. 3769.—Oil Hardening 
Thin Steel Pieces.—Can thin pieces of 
steel be hardened in petroleum without 
warping? J.P. 

ANSWER—Petroleum is good for harden- 
ing steel pieces without warping them, 
but cottonseed oil is much better for this 
purpose. There is a brand called Wesson 
oil which can be obtained at any grocery 
store. A good method to follow in harden- 
ing such pieces is to rub them with soap, 
then heat to a cherry red and plunge into 
the oil. An article hardened in this man- 
ner will not warp or twist out of shape; 
furthermore, it remains white. 


Question No. 3770—Zine Figures.— 
Can you inform me in what way I can 
solder zinc, such as the ornamental figures 
on clocks? I have tried soft solder but it 
will not hold. D. P. P. 

ANSWER—Zinc does not unite readily with 
soft solder. Usually the greatest difficulty 
experienced—perhaps we should say the 
greatest error committed—by those who 
attempt to solder zinc articles is that they 
try to solder the .parts when they are too 
cold. Solder will not flow on a surface 
much below the melting point of the solder. 
About the best flux for soldering zinc is 
a mixture of olive oil and sal ammoniac 
made into a thin paste, using a large tin- 
ner’s soldering copper to fuse the solder. 


Question No. 3771.—Discolored Rubber. 
—How can I restore the color of the hard 
rubber hand wheel on my lathe when it 
has turned green? H. L. 

ANSWER—It is only the surface of the 
wheel which has changed color. Rub the 
wheel with emery cloth to remove the 
outer surface, then use finer emery cloth 
for smoothing and tripoli and oil for 
polishing. You should have no difficulty in 
restoring the color and original finish. 


Question No. 3772.—Heating Diamonds 
Red Hot.—The other day I noticed a 
workman soldering a diamond ring which 
contained a two carat stone. I asked him 
if that was not rather dangerous to take 
such chances, and he said he always soldered 
around diamonds without removing them 
from the setting. Is it always safe to heat 
a diamond? J. P. 

ANSWER—Many workmen solder around 
diamonds without removing them from the 
setting. The writer has done it repeatedly, 
but only on small stones, that is to say, 
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less than a half carat. With a fine, large 
stone, we would strongly advise you to 
remove the stone, as ‘you are certainly 
taking a chance of ruining the stone. 
Natural fractures in the stone may become 
larger and more noticeable; then, again, 
you may accidentally or otherwise, get 
some water on the stone before it cools. 
In either case, you may do a great deal 
of damage in a few minutes. 

Question No. 3773.—White Metal 
Casting.—A customer brought in to me, a 
white metal, silver plated sugar bowl for 
repairs. The design is in rose pattern, One 
side is badly battered and scratched, while 
the other side of the bowl is in good con- 
dition. I thought if I could cast a new 
side and solder the two halves together 
and silver plate it, I could make it as good 
as new. I can do all of the work fairly 
well except the casting and would. be 
greatly obliged if you can give me any in- 
formation in regard to making a mold for 
such work. H. M. . 

ANSWER—The job you have on hand 
does not appear to present any special 
difficulties, if, as you say, one half of the 
bowl is in suitable condition for making 
a good impression in a-mold. Assuming 
that this is so, then your first step will 

«be to saw the bowl in half, being very 
careful to ‘divide it evenly. If the handles 
are also in good condition, you might saw 
them off and use them later on the com- 
pleted bowl. Otherwise it would appear 
best to saw them half in two along with 
the body of the bowl. Assuming that you 
have the bowl sawed in two, then lay it on 
a flat board, with a border large enough 
and high enough to hold. sufficient material 
for a mold. Your mold may be prepared 
from equal parts of $0 pumice powder and 
Plaster of Paris, mixed to the consistency 
of cream. This mixture should be poured 
over the bowl in a thin stream and allowed 
to stand until it hardens. Then the bowl 
may be carefully removed from the mold. 
We are not always successful ‘with a mold 
made in this manner, but if the mold should 
not be perfect, we can try again, as the 
bowl need not be injured in this process. 
Assuming that we obtain a perfect mold, 
then we may make another mold for the 
inside of the bowl. Position pins should 
be placed to connect the two halves of the 
mold, when we make our inside half, to 
insure correct filling of the two halves. 

Assuming that good molds of outside 
and inside are obtained, then they should 
be air dried for a day, and finally baked 
to drive out all moisture. Then they may 
be pinned together, and a gate cut to pour 
the melted metal into the mold. A few 
small air holes are necessary to avoid 
bubbles. Now we can melt the white metal 
and pour it carefully into the mold. If a 
good cast is obtained, it will be a simple 
matter to solder the two halves together, 
finish the edges and silver plate the bowl. 
Many a first class job has been done in 
this manner. 








Finnigan (at the booksellers)—“Oi’m 
after wantin’ a book to put th’ photos av 
me relatives in. Shure, this wan ’ull do. 

Bookseller—But that isn’t an album, sir; 
this is a scrap book. 

Finnigan—That’s th’ very wan, mister! 
Ivery wan av th’ family were scrappers! 
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WATCH MATERIALS & | SOLDERS ‘| 


JEWELERS’ SUPPLIES GOLD & SILVER 


In connection with our WATCH CASE REPAIRING 
AND SPECIAL ORDER DEPARTMENT, we are pre- 
pared to fill, promptly and precisely, all orders for 
watch materials and jewelers’ supplies. We also 
strongly recommend our solders for all grades of new 
and repair work. Over 50 years of constant experi- 
menting has produced an unequalled solder. 


N. J. FELIX & SONS 
51 MAIDEN LANE, N. Y. (ESTABLISHED 1865) 3 




















Dealers in 


GOLD, SILVER and PLATINUM 


REFINERS and SWEEP SMELTERS 


MAIN OFFICES SMELTING WORKS: 


24 John Street 32-40 Flushing Avenue, BROOKLYN 
NEW YORK 280-290 Chestnut Street, NEWARK 














“We Do What We Promise’ 


Accurate Results. 

| ° Prompt Service. 

We Prom ise You ] Courteous Treatment. 
Honest Returns. 


Give Us a Trial on Your Next Shipment 
of Old Gold, Silver, Platinum or Sweepings. 


KILGALLON & COMPANY 


Works Refiners—Assayers—Chemists Office , 
5801-5803 Wentworth Ave. and Workers of 31 N. State St. 
CHICAGO Gold, Silver and Platinum CHICAGO 
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Overcoming Plating Troubles 





By H.C. 


3ERNARD, in the Metal Industry 
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HIS paper was not written with the in- 
T tention of its being of value to the ex- 
perienced plater. I will endeavor to cover 
only the most important points concerning 
the problems within the plating room, and 
mention only those plating solutions mostly 
ysed in the average plating shop. 

The troubles usually encountered can gen- 
erally be traced to one or more improper 
conditions that are apt to prevail where 
eternal vigilance is not the slogan of the 
‘man in charge. 

Because it is very often the cause of 
trouble in plating and the one most easily 
traced, electrical equipment should be the 
frst thing that is examined in order to 
make certain that connections are not loose, 
burned off, corroded, or broken. The gene- 
rator should also be carefully examined to 
see if the brushes are clean and in good 
contact with the commutator. Negligence 
in this matter will often result in poor plat- 
ing. 

Among the faults, arising from poor elec- 
trical, chemical or physical conditions, are 
insufficient amount of metal deposited in 
the proper length of time, poor color and 
character of the deposit, and blistering or 
peeling. 

A portable pocket voltmeter will aid 
materially in locating electrical troubles. By 
placing one of the terminals of the meter 
on the positive tank rod, and one on the 
negative rod, it will show whether the 
proper voltage is being delivered to that 
point or not. 

If the voltmeter shows a reading of con- 
siderably fewer volts than the generator is 
capable of you may be sure that something 
is wrong with the wiring, the connections 
or the generator. To find the exact location 
of the trouble one must go over the wiring, 
until the cause of the trouble is found. It 
is well to test the generator, however, be- 
fore going over the wiring to make certain 
that it is working properly. To test the 
generator follow the procedure as used in 
testing for voltage at tank rods, by connect- 
ing terminals of volt-meter to main wires 
or leads running from the generator to the 
bus bars. 

Should the voltmeter tests show every- 
thing to be in good working order and 
trouble is still experienced in securing de- 
sired deposits, it will be necessary to search 
further for the cause. 

The chemical and metallic contents of 
plating solutions, if not kept well balanced, 
will cause a great deal of trouble when it 

comes to getting good plating results. 

Owing to plating baths constantly chang- 
ing in their chemical make-up through 
electrolysis, it becomes necessary to fre- 
quently make additions of the proper chemi- 
cals in the correct proportions to keep them 
working properly. 

Too little or too much of any of the 
materials needed in plating solutions can 


cause trouble, therefore exercise care when 
adding chemicals. 

There are some common ailments arising 
from an impoverished or overloaded condi- 
tion of nickel plating solutions. Dark and 
clouded nickel deposits usually indicate an 
alkaline plating bath. This solution should 
either be neutral or slightly acidulous. To 
overcome alkaline conditions, add a few 
fluid ounces of sulphuric to each 100 gal- 
lons of nickel solution until it tests out 
neutral or slightly acid. Test solution with 
pieces of blue litmus paper. When solution 
reaches the neutral point there will be no 
change in color of the litmus paper, but if 
enough acid is added to the solution to 
just acidulate it, blue litmus paper will turn 
faintly red on being dipped in it. 

Too much acid in the bath will turn blue 
litmus paper to a pronounced red color. An 
alkaline bath turns red litmus paper blue. 

Too acid a condition in a nickel solution 
produces hard and brittle deposits that are 
likely to peel or blister while being buffed. 
To overcome this acid condition add liquid 
ammonia in the same manner that acid is 
added to a solution until tests with a piece 
of blue litmus paper show it to be either 
neutral or but slightly acid. 

When adding either acid or ammonia 
it is always necessary to stir the plating 
solution before testing with litmus paper. 
Stir very carefully so as not to cause the 
sediment in the bottom to rile up the solu- 
tion. If sediment is disturbed it will float 
through the solution and settle on the work 
being plated, causing pit marks to show in 
the deposit. 

in case sediment is stirred up, allow solu- 
tion to stand still until the sediment settles 
again to the bottom before using solution 
for plating. 

Another cause for a pitted deposit is in- 
sufficient metal in solution. To remedy this 
add about two ounces of nickel sulphate to 
each gallon of solution. Dissolve nickel 
salts in hot water, using just enough water 
to take up all of the salts. 

A very dark rough deposit indicates that 
too great a current was used in plating the 
work., This condition is called “burning.” 
To prevent burning decrease current by 
means of a switchboard or rheostat, made 
up with nickel, silver or steel wires so ar- 
ranged as to introduce resistance in the 
plating circuit. 

When a deposit of nickel is easily cut 
through to the base metal while being 
buffed, it may mean that not enough current 
was used to plate with. From 2 to 3 volts 
should be used for still nickel plating, and 
from 4 to 6 volts for barrel plating. Barrel 
plating requires higher voltage -than still 
plating on account of there being greater 
resistance to overcome when using this 
method to nickelplate small articles. 

Gold or hot cyanide copper solutions give 
very little trouble ordinarily, but at times 
they will go wrong. For instance, if they 
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contain too much cyanide and a strong cur- 
rent is used in plating, a blistered or peeled 
deposit will result. " 
Adding copper carbonate mixed with 
water will reduce the amount of free cyan- 
ide in the solution and increase the metab 
content; this usually eliminates blistering. 
When there is not sufficient cyanide im 
the solution the anodes become coated over 
and the deposit coming from the bath 
shows a dark muddy appearance. If cy- 


eanide is not added to a copper solution oc- 


casionally the anodes become so coated as 
to practically insulate them so that the cur~ 
rent cannot pass through, eventually pre- 
venting the plating process from going om. 

A rough granular copper deposit is the 
result of too much current being used in 
plating. A few ounces of hyposulphite of 
soda added to each 100 gallons of cyanide 
copper solution will brighten the deposit to 
a great extent. 

If physical conditions, such as tempera- 
tures of plating solutions and cleaning bath 
are right, and the proper amount of anode 
surface is exposed in the plating solutions, 
no trouble will come from these agents. In 
most cases the temperature of plating solu- 
tions should be maintained at or around 70 
to 80 deg. F. with the exception of hot 
cyanide copper solutions. These should be 
worked at a temperature of from 150 to 180 
degrees. 

Brass solutions are the most difficult to 
keep in good running order because they 
contain two metals in solution, namely, cop- 
per and zinc. This makes them more com- 
plicated and harder to manage than solu- 
tions containing only one metal in solution. 
Great care should be exercised in making 
additions to brass plating solutions as they 
are easily upset from too large doses of — 
any of the materials used in making and 
maintaining them. 

A muddy, streaky deposit from a bras¢ 
solution shows insufficient cyanide, in solu- 
tion. A reddish shade of the deposit indi- 
cates that the solution requires carbonate 
or cyanide of zinc or ammonia. A pink 
looking deposit denotes too much zinc or 
not enough copper in the solution. A dull 
greyish deposit from a brass solution indi- 
cates too much cyanide in solution, or too 
much current being used to plate with. 

A few fluid ounces of liquid ammonia 
will sometimes work wonders in bringing 
about a good brass color to the deposit, 
providing the solution is otherwise in good 
working condition. 

Silver solutions require very little atten- 
tion in the way of additions, occasionally 
silver chloride or silver .cyanide together 
with sodium or potassium cyanide, is 
needed to replenish them. 

Silver solutions give very little trouble 
unless foreign materials are allowed to get 
into.them, and good results can generally 
be expected if the proper amount of cur- 
rent is used. From % to 2 volts are used 
in silver plating according’ to the kind of 
work to be plated, and the number and size 
of the pieces placed in the plating tank at 
one time. 

Too much current causes the deposit to 
burn, making it very rough. A burned sil- 
ver deposit presents a dark brownish ap- 
pearance when taken from the plating solw- 

(Continued on page 155.) 
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Japanese Alphabet 


THE RIGHT STYLE FOR UP-TO-DATE 
RING MOUNTINGS 





HV WXYZ 
Made in 1-8, 3-16, 1-4 inch Sizes 


NEWARK, N. J. 
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HANDY & HARMAN 


31 Gold St., New York City Bridgeport, Conn. 
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Refiners 


Fine gold, silver, platinum in any degree 


L. LELONG & BRO. | 


Halsey, Marshall and Nevada Sts. 


Smelting of Sweeps our Specialty 
Filings, scrap, plated scrap and bench sweep 


Gold 
Silver 
Platinum 





of hardness 
Gold, silver and platinum anodes ' 


NEWARK, N. J. 














‘and Escapement Matching. 


Increase your earnings One 
to Three Hundred per cent 


Get the 
BRADLEY WAY 


of doing Watch 
Work, Jewelry Work, 


and Engraving. 
This entire building used ex- r 
clusively by the Horological All the work in the 


Department of Bradley Poly- “ary 
technic Institute. C Department of 
this course can be ac- 





complished by the average person in about 
three months. It takes up Staffing, Balance 
Truing, and Poising, Hair Springing, Jeweling 


$25.00 to $40.00 per week soon as 
you have finished the course. 


If you cannot make arrangements to join us 
immediately, try to be with us by the first of 
January, 1921. 


Bradley Polytechnic Institute 
Horological Dept. C., Peoria, IIl. 
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Bank Statement 














Boston, Mass., Oct. 27.—At the sugges- 
tion of two or three of the leading jewel- 
ers in Boston, the local representative of 
THE JEWELERS’ CIRCULAR has requested a 
bank official to outline how to read a 
bank statement. This suggestion was 
made in view of the recent closing by 
the bank commissioner of several trust 
companies in this city pending an in- 
yestigation of their affairs. Many jewel- 
ers, perhaps, would appreciate a little 
light on the subject of bank statements, 
having regard to what has transpired. 

In analyzing a bank statement, this 
bank official said: 

“One of the important points in ana- 
lyzing a bank statement with a view to 
openivg an account with a bank is to 
see whether or not it belongs to the 
Federal Reserve System. While there 
are.many strong banks that are not 
members of the System, the fact that a 
bank is a member means that it can re- 
discount notes, etc., with the local Fed- 
eral bank and in that manner obtain cash 
readily. It is necessary for a bank in 
making application to join the System 
to file with the Federal Reserve Board 
statements of its assets and liabilities in 
detail, and these are thoroughly gone 
into by men who should be competent 
to pass on them and must be approved 
before the bank is allowed to become a 
member of the System; member banks 
also have to render from time to time 
statements to the Federal Reserve Board 
and in that manner are checked up. 


“Analyzing the assets and liabilities of 
a bank, with a view to determining the 
value, is impossible, for the reason that 
certain items—such as time loans, de- 
mand loans, etc—may be worth their 
face value or they may be worth much 
less. It is, therefore, most important 
that one find out as much as possible 
about the character of the officers and 
directors of the bank. Are they men of 
standing in their community, men who 
would invest the funds of the bank in 
sound enterprises, looking not so much 
to the return as to the security offered? 

“The bank that offers the highest rate 
of interest is not always the bank to 
deal with, for the reason that in order 
to pay high rates of interest for deposits, 
pay expenses and be able to lay aside 
something for surplus and possible losses 
it must necessarily invest at high rates 
and the chances are that the higher the 
rate obtained for money the greater the 
risk taken. It should be borne in mind 
that after a period such as we are now 
in—where money is tight and rates are 
high—there are always people who are 
hurt and failures become common. The 
bank should, therefore, be able to put 
away as much as possible to a surplus 
account in order to be able to take care 
of the losses which are bound to occur in 
times such as these. 

“It is, therefore, considered by the best 
bankers the part of conservation to pay 


only a moderate rate of interest for de- 
posits. It is well to look at the capital 
surplus account of a bank. 

“It is the custom of a bank to have as 
capital and surplus an amount equal to 
at least 10 percent. of the deposits—any 
percentage greater than this, of course, 
adds to the strength of the bank. In the 
case of a failure of a bank, the surplus 
and capital could be used to pay the 
debts of the bank and the stockholders 
could be assessed up to an amount equal 
to 100 percent. of their holdings, if neces- 
sary. Too much attention cannot be 
paid to finding out as much as possible 
regarding the men in charge of the loan- 
ing of the bank’s funds as this is the 
keynote to the whole situation. 








ENDING HALF CENTURY 





Illinois Watch Co. Completes 50th Year in 
Business—How Its Factory Has Grown. 


SPRINGFIELD, III., Oct. 27.—The Illinois 
Watch Co. is now rounding out the 50th 
year of its existence, and this fact is now 
a matter of pride to the loyal organization 
which has produced its superior merchan- 
dise, the employes being especially interested 
in the constantly growing demand for its 
product, and the steadily increasing size of 
its plant. 

The company’s first building was erected 
in 1870 and for some time housed all the 
departments of the original Springfield 
Watch Co. In 1873 the company had 125 
employes and was prgftcing five watch 
movements a day. everal years later a 
new building: and the south wing of the old 
factory were erected. In the meantime the 
watch business became very dull and two 
reorganizations were necessary before the 
business was firmly established. The last 
change was made in 1878, when the corpora- 
tion became known as the Illinois Watch 
Co., and Jacob Bunn was elected president. 
Since then the company has been under the 
same management, and its growth and de- 
velopment have been continuous until now 
they are making considerably over 600 move- 
ments a day, and even at that have difficulty 
in supplying the demand. In 1910 a two- 
story wing was erected to allow for the ex- 
pansion of the dial and timing departments. 
In 1912 a two-story addition was built at the 
rear of the original main building, and a 
year or so later this was raised an addi- 
tional two stories to provide necessary room 
for the jeweling and finishing departments. 
In 1913 the astronomical observatory was 
erected. This building is used not only as 
an astronomical observatory, but as a wire- 
less station from which the correct time is 
sent out twice daily for the Central Time 
Zone. 

The last addition to the plant was erected 
in 1918, and consists of the four-story of- 
fice and factory building, 140 feet in length 
and 40 in width, and is connected with the 
original building by an 80 x 30-foot four- 
story annex. The lower floor of the new 
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building is occupied by the plate department; 
the second is devoted to the offices; the 
third to the train department, while the 
timing and adjusting department is located 
on the fourth floor. 








News Notes from England. 





A gold nugget weighing 39 ounces and 
worth about $925 is reported to have been 
turned up by a plow in a cultivated pad- 
dock near Bendige. The ground has been 
under cultivation for 40 years. The farmer 
who made the find has placed it on view at 
the Bendigo branch of the National Bank. 

x *k * 


Another nugget weighing 12 pounds and 
valued at about $4,000 has been discovered 
at Queensland near the Charters Tower 
mine according to advices received here. 
The levels in this district are worked at a 
depth of nearly a haf-mile vertical. This 
gold nugget find however does not consti- 
tute a record, although rare in weight. The 
world’s record for a gold nugget was made 
at Ballarat in 1851 when a nugget weighing 
2,217 ounces fetched 10,000 guineas ($52,- 
500). 

* * x 

Mlle. de Soubeyran, the Parisian beauty, 
who, as reported in the JEwELERS’ CrrcULAR 
recently, was robbed of jewelry worth 
$400,000, has committed suicide. Three 
pearl necklaces and a number of emerald 
rings were among the stolen articles. 
Friends of the woman say she was so heart- 
broken over the loss of her gems that life 
ceased to be worth living for her. She 
opened a vein in her arm and bled to death. 

* * x 

Considerable interest has been aroused 
by the announcement in the German press 
that the Nobel company is in a position to 
manufacture daily several hundred karats 
of white diamonds of exceptional quality. 
The Hamburg concern, according to the 
Boersenzeitung, ‘will be able to increase its 
artificial diamond production to 3,000 karats 
daily. The cost of production is so low, 
the newspaper says, that the stones can be 
marketed at the karat price of 10,000 to 
12,000 marks while the present world price 
of natural diamonds is about 16,000 marks. 
The Boersenzeitung says: “There is no 
particular need to point out that the British 
diamond monopoly is already broken by 
this discovery of artificial diamond produc- 
tion.” But the conclusion is not obvious. 

* *k x 

Among the dealers and agents of precious 
stones in London the story is accepted with 
reserve. They say that Prof. Moissan, 
the French chemist, made very small arti- 
ficial stones which fulfilled the tests called 
for, but they were of no commercial value. 
The claim of the other Frenchman—Se- 
moine—they say, who, before the war, de- 
clared he had discovered the art of dia- 
mond making, was proved to be fraudulent. 
He managed to swindle some diamond mer- 
chants out of $250,000, however, before 
being detected and exposed. 

x *k * 


But nevertheless the developments of the 
company that has acquired the patent for 
artificial diamond making will be watched 
with interest in Europe. 
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MOSELEY 


Highly Accurate 
aa Chucks—Auxiliary Slots 
Face Plates—Large Peep Holes 


Prompt deliveries on Lathes and Chucks. 


September Delivery on Face Plates. 
Write for “Facts for Watchmakers” 


The Moseley Lathe Co. Elgin, IIL. 








New Haven Tambour No. 3 


Wm. Hobbs Clock Co. 


Incorporated 


10-12 Maiden Lane, New York 
Wholesale Distributors 
Seth Thomas Clock Co. 
New Haven Clock Co. Sessions Clock Co, 
Waterbury Clock Co. Wm. L. Gilbert Clock Co, 




















weore Retmishing METAL DIALS atc ieinshine 
REFINISHED 





Old or Tarnished Metal Dials can be refinished 


and restored to their original condition. 


D & G Dial & Enameling Co. 


40 WHITNEY AVE. WALTHAM, MASS. 
SEND FOR CATALOG AND PRICES 





DIXON’S | 
Sand (Assay) Crucibles 


are the result of over ninety years’ 

experience in manufacturing crucibles. 

They are made with the same care 

and excellence that have made Dixon 

Crucibles the standard of excellence. 
They have made a wonderful reputation in all assay 
work. Write for prices and Circular 77-AA. 


Made in JERSEY CITY, N. J., by the 
Joseph Dixon Crucible Company 


DRS Established 1827 Daa] 








‘Belting | SPRING BELT CONNECTOR 





Sizes for HORSTMAN’S 








Made of Ln Music Wire, Brass Ends a Nickel Plated 
see (soll TT eae 


i APPLIEO FOR 


The belt can not become discon- 
nected and runs smoothly 
as there are no ridges 


With this connector proper 
tension is assured at all times 


Will work on Twisted as well as s Solid Belting 


Facts:- Easily Connected—Easy Running—No Slipping 
*“ Saves Belting—Saves Time—Saves Temper 





For sae HAMMEL, RIGLANDER & CO. Made & 
NEW YORK, U. S. A. oa _sbetaty Co., 


All jobbers. Wholesale Distributors Chicage, III. 











| NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 








CUTTLE 


Complete assortment of Prime Jewel- rx 
ers Cuttlefish Bone for immediate de- 4am 
livery. 


seasiaieal 


FISH BONE 


Oldest and Largest Importers in U. S. A. 


Matthew Drug Importing Company 
80 Maiden Lane, New York City 





